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straight from the shoulder 





no stretch like this 


Hackney eliminates the struggle to reach top- 
mounted fittings. Easy shoulder filling saves oper- 
ator's time and trouble 


. 7. 
no stress like this 
Top-mounted fittings put extra strain on the hose. 
Hackney's Shoulder-Connected Systems save all 
this wear and tear. 


no strain like this 


No need to stretch over half the tank with a 
Hackney System. Gauges are all shoulder mounted 
for fast, easy reading 


Hackney Systems are easier to fill 


Ittakes only half the reach to filla Hackney Shoulder-Connected System 
Valves, gauges and other fittings are grouped for new ease of control 
for your operator for your equipment for your customers. Other 
outstanding features ine lude 


Weld seams are X-ray controlled for uniformity 
Automatic machine welds mean smooth, neat-appearing tanks. A 
streamlined seamless hood protects all fittings. Stout hooks and legs 
are firmly welded to the tank for easier handling and installation 


All fittings are approved by NBFU standards and tanks 
fully comply with the ASME Code for 250 psi working pressure 


lanks are hydrostatically tested in the presence 
of a licensed mmspector Interiors and exteriors are ¢ he« ked to make sure 
all surfaces are free from scale, rust, dirt and oil, then spray-painted 
for additional protection. A special inspection certificate is issued with 


each system as your assurance of highest quality 





Choose the system that’s right for you. Besides 
this Model 378-499, Hackney Systems are fur 
nished in capacities from 250 to 3360 gallons 





Also available are end-connected, top-connected 


and underground models 


Pressed Steel Tank Company 


2 ve ee Manufacturer of Hackney Products 


1487 South 66th Street, Milwaukee 14, Wisconsin 


Branch offices in principal cities 











Mr. Schultz checks a new Rockwell meter 
installation prior to starting service. 





‘Meters are a must to build the house-heating market” 


says J. V. Schultz, Manager Lawrenceville, Ill. Branch 


PEER-O-PANE GAS CO. 


‘‘We feel that meters are essential for increasing 
today’s LP-gas sales and for insuring continued 
growth in the future,” says J. V. Schultz. 

“Many companies have reached a _ near- 
saturation point with water heating and cook- 
ing service. The future lies in house-heating. 
However, many families who want LP-gas 
heating find the cost of investing in bulk tanks 
and buying fuel in bulk is too much of a strain 
on the budget. Meters, plus a low cost installa- 
tion charge, solved this obstacle for us,’’ Mr. 
Schultz reports. 

“Our low installation price of $50.00, and 
the advantage of paying for gas as you go has 
made the use of bulk tanks practical and popu- 
lar in the areas we serve. In spite of the initial 
investment in tanks, regulators and meters we 
anticipate a fast payout. Our customers read 
their own meters on company-supplied cards, 


and truck drivers make routine spot check 
readings of meters,’”’ Mr. Schultz explained. 
‘““This system of customer meter reading largely 
eliminates the need for additional labor,” he 
concluded, 

Peer-O-Pane started its tank-meter installa- 
tion plan in May, 1955. Accurate and durable 
Rockwell aluminum meters are part and parcel 
to the success of this operation. 


ROCKWELL MANUFACTURING COMPANY 


PITTSBURGH 8, PA. Atlanta Boston Charlotte Chicago 
Dallas Denver Houston lLosAngeles Midland, Tex. 
New Orleans New York N.KansasCity Philadelphia 
Pittsburgh San Francisco Seattle Shreveport Tulsa 
In Canada: Rockwell Manufacturing Company of Canada, 
Ltd., Toronto, Ontario 


ROCKWELL LP-GAS VAPOR METERS 
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Complete 


WAREHOUSE STOCKS 


as near as your phone 


HOSE & COUPLINGS 


e SYSTEMS 

@ COMPRESSORS 

© PUMPS 

@ UNLOADING RISERS 
® LOADING RISERS 


® ROTARY & MAGNETRON 
GAUGES 


e ALL TYPES| OF VALVES 
AND FITTIINGS FOR 
STORAGE TANKS 
(Including extra- 

heavy fittings) 


® LARGE & SMALL PACKAGED 
BULK PLANTS 


® FLINT TANKS 


Our engineers are available to assist 
you in planning or installing bulk 
plant equipment. 


FLINT. 


STEEL — Tay 
ANCO TWO GREAT NAMES IN LPG EQUIPMENT 


MANUFACTURING G 
SUPPLY CO. 





ANCO Manufacturing & Supply Co. 


Tulsa, Oklahoma ~ 2\st at Union . LUther 4-6187 


| Anco is the Largest Stocking 


Distributor in the U. S. of 
CORKEN Equipment. East St. Louis, Ill.—6503 St. Clair Ave. (Hy. 50) -EXpress 7-0200 


Memphis, Tenn.-241 Industrial Ave.—WHitehall 6-1694 


— All Models Available — a Des Moines, la.—327 Insurance Exchange Bldg.-CHerry 4-5347 
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The world’s 





LP-Gas Equipment 








this famous 











TYPE 912-2 


Two cylinder check valve manifold 
assembly. 50 cu. ft. per hour 
of more capacity. 


TYPE 912-5 


For cash and carry and trailer 
installations. 57 cu. ft. per 
hour or more capacity. 


TYPE 923 


Two cylinder integral check valve 
manifold assembly. 100 cu. ft. per 
hour or more capacity. 


‘ 


TYPE 965A 


| 
Multiple cylinder | 
automatic 

change-over | 

assembly. 85 cu. ft. | 
per hour or more 

capacity. i 

] 

| 

| 





TYPE 922 


For Butane-Propane service. 
190 cu. ft. capacity. 


TYPE 932 


The “Husky” Standard 500 
gallon tank regulator. 





§ 
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TYPE R100-7 
Automatic change-over manifold with 
direct or remote mounted indicator. 
Capacity 120 cu. ft. per hour Propane. 


TYPE 924 


Two cylinder manual change-over 
assembly. 100 cu. ft. per hour 
or more capacity. 


High pressure regulator for first 
stage pressure reduction on two 
stage bulk systems. 


cess steer ne pebemedmubennts vimteinnnienes 





TYPE 620 
A high capacity pounds to pounds gas 
regulator for either first stage installations 
or high pressure industrial applications, 


TYPE $102-4 


High capacity second stage regulator 
in %4”, 1” and 114” sizes. 


Pounds to inches reduction. 


TYPE 722V 


The “Work Horse” regulator for 
1000 gallon and larger tanks. 


| 
| 
| 
| 
| 
I 
| 
| 
| 
| 
| 
| 
| 
| 
| TYPE 922H 
| 
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TYPE E100 









fi ' : 012 TYPE £125 
TYPE D100 YPE 6 Vapor return Vapor return valve 

. Filler valve with Filler valve with valve with 4” with 1%4"—6 
TYPE B100 TYPE C100 Rit 5 Acme : Y4,"—6 Acme —5 Acme hose Acme hose 
Cylinder valve Service line ose connection nose CONNECTION connection and connection 

og elmer shutoff and %”—14 NPT and 144” NPT %"—14 NPT and 144”—11\%4 
safety relief valve valve. one sar 0 

J connection. connection. connection, connection, 


emg 
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TYPE H235 
Internal safety relief valve. 
Flow capacity: 2490 cfm 


air. Set pressure: 


ice j 
i rrr 


250 psi. For Type 
200 containers. 


TYPE H185 
External safety relief valve. Flow 
capacity: 2210 cfm. air. Set pressure: 
250 psi. For 200 containers. 


TYPE H360 


True internal type safety relief 
valve for small ASME containers 
in automotive service. 


container NPT container | 


TYPE M394 
Extension Couplings and 
adaptors of every practical 
size are available 
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from stock. 
COMBOVALVE TYPE J411 
TYPE £100 COMBO ALVE Fisher fixed liquid level gauge and 
L100 Series of multiple function valves indicator for determining maximum 
for LP Gas bulk systems. filling capacity of a container. 


THE INDUSTRY’S 
MOST COMPLETE LINE 





Illustrated are a few of the various types of equipment that 
are available from Fisher to fill the needs for every domestic, 
commercial and industrial LPG installation. Fisher Catalog 





LP-7 gives complete information. Write for your copy today. 


Don't let the flame go ovt, 


FiSHER GOVERNOR COMPANY Pd yb mvted 


LP-Gas Council now, 


Marshalltown, lowa Woodstock, Ontario 
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2300 WG 46’ Twin-XR- 


TRINIT 


$R-23400' GVW 17000 ~ 


Reor Axle 


alos oun eel 1 
to build 
them bigger . ! 


A Fi AMEGS LANi/ CO n ‘-_ { 
we FUAWEGAS FOR HOME HEATING wv, a 


AMM ABLE COMPRESSED Gas 
















110 NO MORE DEAD 


2200 WG Twin Heavy 
Duty Unit-w/Dean Pump 
TRINITY’S precision engineering and years of experience 


are now leading the way to larger loads—and greater 
profits to you. 


These larger TRINITY tanks are built to meet any loading 
specifications with a minimum of lost weight. 


aig 


the NEW TRINITY STORY 


Write today for your Poaaiies / ge 

booklet covering the ent ‘yin 

line of truck tanks, storage sand 
transports. 


fo _ 


——— 
TATSA 


Tanques de Aceros Trinity 





S. A. Calle Poniente 
150-#734 
Mexico 16, D.F. 


40) Ot iRVIN G Sewte VA R.O 
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Fabricated for Phillips 
Petroleum Corp. X-Rayed 250 Ib. WP and ICC MC- 
& Stress relieved . 330—1400 WG or 1700 


2400 Gal. WG Capacity. 







a 
VOM. Fut 
COOK mg 

WATER WEaTing 





WEIGHT HAULS 


9275 WG-26,000 « 76" 
1.D. Rig Total 49'-4" W.P. 
265 =-Gross W.T. 
w/87'A% Propane 70,+ 
From the famous TRINITY Model 106 to 1700 WG capacity to 000 + . 
TRINITY’S newest Super JUMBO blimp at 9275 WG capacity 


you can be sure of those extra bonus profits. 


You save time — Save money — do more business with TRINITY’S 
precision engineered truck tanks and transports. 








ASK US—about financing new trucks, 
25% down, balance monthly. 
| DALtCAS, Tea aes FL7-3961 
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The Newest, 
Hottest, Most 


Complete Line 
of Gas Heaters 
in the Industry 















Whatever your cus- 29” 
tomer home heating 
needs, there is a Quaker 
Gas Heater that is just 
right for their home. 
8 models in Quaker’s 
Vented Automatic Gas 
Heaters and 4 models in 
Safety “Cool Cabinet” ™= 
Unvented Gas Heaters. 





MODEL SWC-250 


Hangs like <——— 

; a  —————— 
Cook Cabinet” oh 

WALL GAS Now Available in 
HEATERS 4 Models 


Make All Other Heaters Old-Fashioned! 














MODEL WCVA-408 


Now you can offer your customers TWO vented and TWO MODEL WCVA-408 Vented Wall Gos Heater 
unvented “Cool Cabinet” Wall Gas Heaters! Quaker rounds out Capacity: 40,000 BTU input. Height 60”, Width 
the line with a completely NEW 28” unvented heater to obsolete 26”, Depth 6%’. Also Model WCVA-258 
all free-standing gas heaters. ALL FOUR Wall Gas Heaters are Capacity: 25,000 BTU 
years ahead in design, features, and range of sizes—at an unbe- 
lievable low price! ’ ia MODEL SWC-250 Unvented Wall Gas Heater 

Easy to install. Requires no floor space. Cabinets are extra- 


—_ agp Can | : + ec le : Capacity: 25,000 BTU input. Height: 28’, 
a extra safe an be repainted to blend with any room color Width: 20”, Depth: 7”. Also Model WC-250 
decor 


: , . Ca ity: 25,000 BTU i t. Height: 48”, 
Backed iby proven promotions, Quaker’s Wall Gas Heaters Width: 20”, Depth: 6”. bias iy 
sell on sight 

















No Other Wall Gas Heaters Have These on a 44 
Exclusive Features! @ Hangs Like a Picture ITH 
Securely on Wall @ Extra Cool Super-Safe Cabinet Wo ‘| 
® Super Efficient “Deep Port” Burner @ Porcelain | H 
Heating Chamber @ Exclusive Air-Flow Design for oh bs 
Super Circulation. Ordinary NEW 

Heaters QUAKER 
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THE FILLER VALVE IS... 














fot VOLUME SALES AND 
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Radiant Vented Automatic 
Gas “Fireplace” Circulators 


Today’s most efficient radiant gas 
heaters. Assured fuel savings— 
more heat with less gas—pro- 
vided by (1) Advanced 20-Year 
Guaranteed ‘“Multi-Heat” burn- 
ers; (2) 3-Way Floor Level 
Forced-Air Twin Blower; (3) 
Lifetime Double-Coated Porce- 
lain Combustion Chamber in 4- 
Way Heat extractor, guaranteed 
for 20 years. 

“AVM Series capacities: 35,000 — 50,000 


—65,000—80,000 BTU input. Luxurious 
Hammertone Beige finish. 


BIGGER PROFITS in ’57° 


: 


iT | 





| 
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“Blue Flame" Vented Automatic 
Gas Super-Circulators 


The only non-radiant gas heater 
that permits you to see the lame 
Other Quaker exclusives: (1) Ad 
vanced “Multi-Heat” Burner, 
guaranteed for 20 years. (2) 
Double Baffle design to assure an 
even flame over the entire surface 
of burner. (3) Lifetime Double 
Coated Porcelain Combustion 
Chamber in 4-Way Heat Ex 
tractor 

“BVS’ Series capacities: 35,000 — 50,000 — 


65 000 — 80,000 BTU input. Rich baked-on 
Hammertone Beige finish 


y 
py -t | 
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“Cool Cabinet’ Deluxe Unvented 
Gas Radiant Circulators 


Quaker’s exclusive “Air Stream” 
design keeps cabinet ‘‘Safety 
Cool.” This feature eliminates 
danger of scorched furniture or 
draperies. At the same time it 
insures longer heater life, greater 
dependability, and greater safety 
Operates so efficiently that it 
produces more radiant heat and 
more circulation warmth 

“CWR" Series capacities: 12,000 — 20,000 


—~ 30,000 40,000 BTU input. Finished in 
hi-gloss Hammertone Beige 











One—the 
America. 
structure. 


most complete gas heater line in 
Two—competitive, profitable price 
Three—hard-hitting local promo- 


tions keyed to your store. 
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Quaker Manufacturing Company 

Heating Division of Florence Stove Company 
1147C Merchandise Mart 

Chicago 54, Illinois 






Send me the BIG PROFIT story on 
Quaker Gas Heaters 


Company 
Your Name 
Address 


City Zone 
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THE FILLER VALVE IS... 


Double Back. 


¥ 


MAA 





HOW DOUBLE BACK CHECK VALVES WORK 


Both the upper and lower valves open easily with 
the flow of gas into the LP Gas tank. Both close 
instantly and automatically when the flow stops. 
This feature ... exclusive with RecO .. . is due to 
the normally-closed construction of these valves. 

Many so-called double check filler valves con- 
sist of a single back check coupled with an excess 
flow valve. With this construction, if the upper 


back check is sheared off or requires replace- 
ment, there is a surge of liquid gas prior to the 
lower excess flow check closing. Even after clos- 
ing there is the continued discharge of liquid 
through the bleed hole. 

Such potentially hazardous situations can be 
easily avoided by insisting on a RecO Muttt1- 
VALVE ASSEMBLY ... 





Site ows Fate LP Gas Equipment 


See your distributor today — or write direct to 


BASTIAN- BLESSING?" 


RecO and Muttivatve are registered trade marks of The Bastian Blessing Company 


4205 West Peterson Avenue * Chicago 30, Illinohk 
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Checked for Safety 


AND ONLY REGO HAS IT! 















- | mmm 


| MULTI VALV ~) ee 


The RecO Mu tivatve ASSEMBLY is equipped with a double back check filler valve 
an exclusive feature that provides greater safety for servicing personnel at all times. 
You owe it to your men to specify “RecO” for every multivalve requirement 


A 
\ 


DON'T LET THIS HAPPEN 
To you! 





INSIST ON REGO MULTIVALVES ON ALL YOUR TANKS 


then you'll never have to worry about the liquid discharge which results 
when attempting to replace under pressure the upper body of a filler 
valve which has only a single back check 


pet al 


HALF SAFE OR SAFE ...,\CHECK OR DOUBLE/|CHECK? 














Single check valve (left) found on 
most multi-purpose valves affords VY Y 
only half the safety of the RecO Romi © nl 

Double-Check Valve (right). Just S 


one test comparison will convince 
you of the overwhelming superior- 


a 
of Oo 
20% 
° 

} 


ity of the exclusive RecO Double of, a ° e% 0°%% 
Back Check Valve construction ° @ ° 0° Coe? 2 
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You will be surprised how | a 
self of our many fagé , 


obtain and hold more summer business. ae 


Just write, wire or phone our nearest office for 


complete details. 





A | 


WARRENGAS 
GULFTANE 


LP-GAS brorane 


the Concentraled fuel 





WARREN PETROLEUM CORPORATION 


TULSA, OKLAHOMA 


SALES OFFICES: LOUISVILLE, KENTUCKY @ ST. LOUIS, MISSOURI @ FT. WORTH, TEXAS @ NEW YORK, N. Y 
MADISON, WISCONSIN @ JACKSON, MISSISSIPP!| @ HOUSTON, TEXAS @ MIDLAND, TEXAS @ OMAHA, NEBRASKA 
COLUMBIA, SOUTH CAROLINA @ TAMPA, FLORIDA @ SAN FRANCISCO, CALIFORNIA @ BRYN MAWR, PENNSYLVANIA 

















More on methane plant 
in Amarillo 


tegarding the “Letters to Edi 
tors” section, first item, in the 
December 1956 issue of BUTANI 
PROPANE News, | thought perhaps 
I could clarify the question raised 
by “J. D.” from France regarding 
the liquefied plant in 
Amarillo. 

You are quite correct in stating 
that there is “No methane or nat 
ural gas liquefied in the Amarillo 
area for use as a domestic or in 
dustrial fuel.” However, the U. S 
Sureau of Mines does operate two 
helium plants in the Amarillo area 
where they do liquefy methane 
However, they liquefy methane in 
order to recover the helium which 
is sold in cylinders as well as high 
pressure multi-tube “boxcars.” The 
fact that they have to liquefy the 
methane to get the helium may 
have given rise to the thought that 
the plants were recovering liquid 
methane. 


methane 


Paul W. Tucker 
Technical Representative 
Phillips Petroleum Co 
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Collars for cylinders 
Osaka, Japan 


We are particularly interested to 
know if there are cylinders which 
are designed to place protection 
collar in any direction. Small cylin 
ders have a_ welded steel collar 
which is open at the side and top, 
but we do not like such construc 
tion, as it is difficult to fit valves so 
outlets would always turn to a 
definite direction. 

M.K 


We have not been able to locate 
any L.P. gas cylinders having a 
protection collar that can be moved 
around to correspond with the posi 
tion of the valves. 

The general practice in making 
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mall cylinders in this country ts to 
weld the collar in place, leaving an 
open top and an opening at the side 
which the 


fhe valve is made. 


connection to 
In order to line 


fhrough 


the valve up with the opening in 
the collar it is our customary prac 
fice to put some thread lubricating 
and sealing compound on the 
threads of the valve and then with 
a special wrench designed to fit the 
body of the valve, it is 


4] 


he correct position in relation to 


pulled into 


the opening in the collar. The col 
lar is welded to the cylinder as a 
matter of safety. The thread com 
pound supplies sufficient lubricant 
fo permit the use of considerable 
foree in turning the valve into the 
correct position. 

Historically, we have used cylin 
ders with welded-on collars in thi 


country since about 1925 Ed. 


Engine lube problem 
Saskatchewan, Canada 

One of our customers is using, in 
a compressor station, a 90-hp, 135 
GZB Waukesha butane motor in 
continuous operation. His dealer 
had equipped the motor with a top 
lube dispenser and advised him that 
the extra lubrication wa 
for satisfactory operation 
would like to be 
able to dispense with this extra 
lubrication because of the added in 
convenience and cost. He does, how 
ever, maintain that if he didn’t use 
a top end lubricant, the upper por 
tion of this cylinder and top ring 
would be running dry. 

Would you advise us 
vhether this extra lubrication is 
required or not? 


necessary 


Qur customer 


please 


M. P. N 


The local factory branch of the 
Waukesha Motor Co. recommends 
that the use of the top lube dis 
penser on this engine be continued 

They recommend the use of this 
device on all their engines oper 


ating on “dry” fuels such as butane, 
propane, and natural gas as a 
means of insuring that the valve 
and upper piston rings will not 
run dry. 
In thew 
extra expense and service time in 
volved 1 far le 


the interruption of 


viewport thre slight 
important than 

service which 
might result if this uppe) culinde) 
lubrication were not provided Kd 


Li 


Heat loss effect upon fuel cost 
Ne uw York 


We feel that you probably could 
answer some questions we have in 
reyard to propane house heating 
Could you please describe the meth 
od that should be used to ascertain 
the annual consumption in gallon 
of propane if the heat loss of 
home is known? 

For example, if the heat loss i 
50,000 Btu’s per hour and the de 
gree days for the locality are 6300 
per year, how many gallons of pro 
pane would be used? 

Also, if propane sold for 
per therm, how would that compare 
with No. 2 fuel oil 
cents per gallon? 

In addition to this informatio: 
I would appreciate it if you could 
inform me as to what manual would 


21 cent 


selling at 16 


be the best for us to use pertains 
to propane heating and where thi 
manual may be obtained 


W.C.G 


There are two methods for eal 
culating the con umption of fuel 
for space heating: the Calculated 
Heat-Loss Method and the Dearee 
Day Method. Detailed explanation 
of these 
“Comfort Heating,” a publication 
of the American Gas Association 
420 Lexington Ave., New Yorl 
City, and in the “Heating, Venti 
lating and Air Conditioning Guide,” 
a publication of the American So 
ciety of Heating and Air Condi 


methods can he had in 
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you sell PHILGAS?: America’s Largest-Selling 
LP-Gas, you get these Five Advantages... 


High Quality Product. Phillips modern fractionation meth- 
ods, plus rigid product control tests, insure a clean, uniform 
fuel with a high thermal content. 


Dependable Supply. Phillips ample storage facilities, 
modern transportation by pipelines, trucks and tank cars 
assure you of prompt deliveries of Philgas even in periods 
of peak demand. 


Experienced Engineering. Phillips maintains a staff of 
LP-Gas specialists to advise its contract customers on eco- 
nomical plant design and safe, efficient equipment. Take ad- 
vantage of Phillips many years of practical experience in 
the LP-Gas field. 


Effective Marketing Help. Philgas is the most advertised 
brand of LP-Gas in America! Promotion and advertising 
material, scaled to your needs, is available to Phillips 
contract customers. 


Operational Assistance. Need advice on special operating 
problems? Phillips contract customers can call on Phillips 
for assistance at any time. And Phillips bulletins and infor- 
mation service keep you up-to-date on the latest improve- 
ments in equipment, newest safety measures, most efficient 
and economical distribution procedures. 


Write for additional information. 


*PHILGAS is the Phillips Petroleum Company trademark 
for its high quality LP-Gas or bottled gas (propane, butane) 


BW hilsc: PHILLIPS PETROLEUM 
: COMPANY 


THE ALL-PURPOSE FUEL 











Sales Department Bartlesville, Oklahoma 


BUTANE-PROPANE News 




















Letters * continued 


tioning Engineers Inc., 62 Worth 
Street, New York City. 

Fuel use is computed through 
the Calculated Heat-Loss Method 
with the formula: 


where 


F quantily of fuel or energy required 
in the units in which C is ea 
pressed), 

H calculated heat loss including in 
filtration loss, Btu per hour, dur 
ing the design hour, based on t 


7) 


and ta. 

t average inside temperature main- 
lained during heating period, F 

Se average oul ide te mi pe rature through 
estimate period, PF 

ta inside design temperature I 
usually 70° F 

\ number of heating hours in estimate 
period number of days time 4) 
hours 

Kh efficiency of utilization of the fuel 
over the period ex pre ed as a deci 
mal (not the efficiency at peak ov 
rated condition), 

( heating value of one unit of fuel o 


energy (propane 18 91,300 Blu per 
gal, at 60° F 


ja ae ae 
Computation with the Degree- 
Day Method uses the formula: 
WV here 
Pr fuel consumption for the estimate 
period 
U = unit fuel consumption, or quantity 
of fuel used per degree-day 
N = number oj huilding load units (cal- 
culated hourly heat los 
dD number of degree lays for the 
estimate period 
OF lemperature correction factor (given 


wn “Heating, Ventilating and Ati 
Conditioning Guide 


In answer to your second ques- 
tion, as to how 21 cent/therm pro- 
pane compares with 16 cent/gal. 
No. 2 fuel oil, the fuel oil would be 
45 per cent less expensive than the 
propane. 

This is based on the fact that one 
therm equals 100,000 Btu. Propane 
at 21 cents/therm would then be 
one cent for 4762 Btu. The heating 
value of No. 2 fuel oil is 138,500 
Btu. At 16 cents per gal., the oil 
would be one cent for 8656 Btu. 

This latter information and much 
other valuable data, can be obtained 
from the “Handbook, Butane-Pro- 
pane Gases,” available 
book department. 

In comparing fuel oil and LPG 
many factors are important besides 
first cost. Gas burns more effi- 
ciently. Only about 58 per cent of 
the heat in oil reaches the room, 
while 73 per cent of the heat of gas 
is released to the room. Also must 
be added high maintenance cost on 
a fuel oil unit, and heavy clean-up 
costs at frequent intervals.—Ed. 
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Gas vs. electric clothes dryers 
Vermont 


I am doing a market survey on 
gas clothes dryers. Can you tell me 
something such appliances 
when powered by gas and elec 
tricity? 


about 


L.N.J 
The American Gas Association 
Laboratories, 1032 East 62nd St., 
Cleveland, Ohio, publish a Directory 
of Approved Appliances and Listed 
Accessories. This is published semi 
annually with monthly supplements 
We believe one of the semi-annual 
issues will serve your purpose. It is 
available from the AGA at the 
above address; the price is $.75. It 
lists by companies and brand names 
all AGA appliances including gas 


rr) > 
There are ovel , 


clothes dryers. 
companies listed and each company 
has one or more models. 


Following is some information 
that may be of interest to you 

The Southern California Gas Co 
has made tests in their appliance 
laboratory to determine the cost of 
operating clothes dryers with elec 
tricity and with gas. 

Both series of tests were made 
on Bendix clothes dryers. The 
dryers were identical except that 
one used gas and gas controls for 
the drying heat, while the other 
used an electric heating element 
with electrical control devices. The 
same size drive motor was used to 
operate the tumbler in each unit. 

A batch of clothes in each test 
consisted of 18 lb of which 9 lb was 
clothes (dry weight) and 9 lb was 
water. In both dryers it required 
about 57 minutes to dry the batch 
and therefore, each test run was 
for 60 minutes. 

The rated heat input for the gas 
fired unit was 19,000 Btu per hour 
and for the electric unit was 4.7 kw 
on 220 volt current. The drive mo 
tor for both units used 285 watt 
hours and the cost of the 
power is 


electric 
included in the cost of 
operating the gas unit. The drive 
motor brings the electric dryer’s 
total power demand up to 5.0 kw 
per hour (5000 watt hours). 

Metering of gas and power for 
the two units revealed the follou 
ing: 

The gas dryer consumed 16.785 
cu ft of 1100 Btu natural gas o7 
18,463 Btu per hour and 285 watt 
hours (.285 kw per hour) to drive 
the tumbler for one hour. The elec 


tric dryer used 5.0 kw per hour. 
Since each unit was run 60 minutes 
per batch 
quired to completely dry the batch 
of clothes) the 
represent the rates per bateh 

The cost table included herewith 


was based on the following average 


57 minutes actuallly re- 


hourly rates also 


conditions and costs 

The average home owner on the 
Southern California Gas lines uses 
an average of 6100 cu ft of natural 
gas per month (winter heating in 
cluded). It was assumed that any 
one purchasing a gas clothes dryer 
would already be using the average 
rate and that any fuel used by the 
dryer would be on a rate applicable 
to 6100 cu ft per month or more 
This rate is 5.4 cents per 100 cu ft 
in this case. 


The greater Los Angeles area is 
erved by two electric utilitic One 
is the Los Angele s Bureau of Water 
and Power, a municipal utility, and 
the other is the Southern Cah 
fornia Edison Co., a corporation 
which is required to pay taxes and 
other fees; therefore its 


highe Tv. 


The Bureau of Water & 
reports that its average 


rates are 


Powe r 
customer 
uses 100 kw hours of power per 
month and that power over this rate 
costs 1% cents per kw hour. South 
ern California Edison Co. reports 
the average customer uses 77 kw 
hours per month, All power up to 
100 kw sells for 3.8 cents per kw 
hour and over 100 kw it sells for 
2.8 cents This accounts for the 
change in rates in the electric costs 
for Southern California Edison Co 
The break comes between 4 and 5 
drying loads. As in the case of gas 
it was assumed that electric power 
customers would be adding to their 
average load with a clothes dryer 
so the favorable rates are used. 


The following table of full dry 


wg loads costs is based on the above 


data: 


Number of full 

drying load per 1 “ 12 16 0 

month 1 ™ 12 16 20 
Cost per month, 

was fired, L. / 

Bureau of Wa 

ter & Power 

Elec 06 11 16 1 2 
Cost per month, 

was fired, So 

Calif. Edison 

Power 08 16 24 32 40 
Cost per month, 

electric heat, L 

A. Bureau of 

Water & Power 40 a 
month 
electric heat 


So. Calif. Edi 


90 1.20 1.40 
Coat per 


son Power 7¢ 146 191 2.4 3.03 
Actual cost of gna 

only (power for 

elec motor de 

ducted) OR6 072 yf 144 180 


I hope this information proves 
useful to you.—Ed 
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Railroads get first raise, second may come 


The Interstate Commerce Commission will take at 
least two more months before deciding whether to 
grant the nation’s railroads an additional 15 per 
cent increase in freight rates. 

Freight bills already are up 7 per cent for Eastern 
railroads, 5 per cent for Western lines and 5 per 
cent in cross country shipments as a result of an 
ICC action granting an emergency increase in rates. 
This will cost shippers about $400 million a year. 

The railroads have asked for a total increase of 
22 per cent, which if granted would cost shippers 
over $1 billion a year. Hearings on the remainder 
of the requested increases will be held at various 
places in the country at least through March, and 
probably longer. 

In addition to this increase, the ICC has also 
granted a hike of 4 per cent in the cost of shipping 
by Railway Express on most less-than-carload ship 
ment 


Small business may get government-insured loans 

A system of government-insured loans to help 
small businessmen raise funds will be proposed this 
year in Congress by Sen. John Sparkman (D.), Ala. 

Sen, Sparkman will sponsor legislation creating an 
insured loan system, similar to that of the Federal 
Housing Administration, to help small businessmen 
get loans from banks for operating capital. He will 
also propose a system similar to the Federal Deposit 
Insurance Corp, to insure investors in small busi 
ness, in order to help businessmen raise equity cap 
ital 

At present, he says, it is too hard for some small 
firms to get equity funds by floating securities, or to 
yet adequate operating funds from banks, 


SBA to retain present yardstick for loans 

Small Business Administration officials, despite 
recent Changes in their definitions of what consti- 
tutes small business, will continue to use past cri- 
teria in deciding whether retail and wholesale firms 
ave eligible for government loans and other aids. 

Under this definition, a retail concern is considered 
small for SBA loan and aid purposes if its annual 
sales are $1 million or less. A wholesale concern is 
considered small if its annual dollar volume of sales 
ia $5 million or less. Service trades are considered 
small business when annual receipts are $1 million 


ov less 
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Court to review price discrimination defense 

Judges of the U. S. Supreme Court are going to 
review a 1951 decision legalizing the “good faith” 
defense to price discrimination charges. 

tasically, the good faith defense legalizes jobber 
functional discounts, permitting producers to sell to 
jobbers in large quantities at lower prices than they 
sell to dealers—if it “is done in good faith to meet 
the equally low price of a competitor.” 

The case involves charges filed originally in 1940 
against the Standard Oil Co. of Indiana. The govern- 
ment contends that Standard Oil violated the law by 
selling to gasoline jobbers at lower prices than it 
sells to gas stations. The Supreme Court five years 
ago established the good faith defense, but told the 
government to decide whether Standard had actu- 
ally cut its prices in good faith. The government 
said no, and the present review of the case is pri- 
marily a test of what constitutes good faith. But be 
cause the court has changed in makeup since 1951, 
a review of the entire theory is likely. 

Congress last year threatened to pass legislation 
sponsored by Rep. Wright Patman (D.), Tex., which 
would have in effect nullified the good faith defense. 
L. P. gas suppliers and a host of others violently 
opposed the bill, because they said it would put them 
out of business. Rep. Patman says he will introduce 
his bill again this year. 


Return to WW II credit controls “unlikely” 

Despite skyrocketing increases in installment buy- 
ing, government controls over credit similar to Regu- 
lation W during the World War II and Korea are 
unlikely. 

Some government officials are in favor of asking 
Congress to vote stand-by power to control credit 
buying for use in periods of extreme inflation. But 
the Eisenhower Administration is generally against 
such controls, although the independent Federal Re- 
serve Board leans toward them. 

Regulation W in the past has set minimum down 
payments for time purchases, usually one-third, and 
limited the length of repayment periods. Merchan- 
dise such as appliances and automobiles usually are 
the first to feel the effects of such controls. 

There is some sentiment in Congress favoring 
credit curbs, but the weight is believed by most ob- 
servers to be against them. 


Neil Regeimbal, Correspondent 
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Closeup of the sturdy second 
bottom head, tightly welded to 
bottom head of cylinder. 
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NEW! Hackney 


gives double protection against 





Double thick bottom head—New seamless, one- 
piece extra head covers and protects entire bottom 
of the cylinder...is hermetically sealed by X-ray 
controlled welding all the way around. 

Double protection against rust and corrosion— 
Corrosive elements can’t get in. ..cannot reach bot- 
tom head of cylinder. Snooth DOUBLE-BOTTOM 
design eliminates cracks and crevices...leaves no 
place for rust to start. 


Double life in the field — Exclusive Hackney 





DOUBLE-BOTTOM design greatly reduces costly 
bottom head maintenance...strikes out replace- 
ment costs caused by cylinder corrosion because it 
protects the spot where corrosion usually starts. 


Double strength to withstand rough handling— 
Extra bottom head is press-formed in a single 
rugged, rigid piece...is securely welded to the 
cylinder all the way around. Integral base ring is 
fluted for extra strength...is easier to roll, espe- 
cially on soft ground. 


Pressed Steel Tank Company 


1487 South 66th Street, Milwaukee 14, Wisconsin 
Manufacturer of Hackney Products 


LP-GAS CONTAINERS FROM ONE 


BUTANE-PROPANE News 





Ei en ath Bk 











FEDRUAK 


tT, t¥oF 


WELD ALL AROUND- 
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Cross-section of the new Hackney DOUBLE-BOTTOM 
construction. Note there are TWO heads all across 
the bottom. 


Patent pending. 





rust and corrosion 


Doulle value for your business— The new Hackney 
DOUBLE-BOTTOM is easy to clean and paint,.. 
has no crevice to hold ice, snow or mud. It gives 
you double protection and double strength. . .plus 
distinctive appearance for customer appeal. Your 
cylinders can now have a longer profit-making life 
than ever before. 


Investigate the Hackney DOUBLE-BOTTOM be- 
fore you buy any more 100-pound cylinders. 


DISTRICT OFFICES 


Eastern 


Southern 
138 Wallace Ave., Downingtown, Pa 936 W. Peachtree St 
103 Riverside Circle, Marshfield, Mass 
52 Vanderbilt Ave., Rm. 2099, New York 17 


POUND TO 30,000 GALLONS 
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is 


The new Hackney 
DOUBLE-BOTTOM 
100-pound LP-Gas 
cylinder 


Double-Bottom 





THE DOUBLE-BOTTOM... 
ANOTHER HACKNEY FIRST! 


54 years of Hackney FIRSTS in cylinder design include: 
First cold drawn cylinders for LP-Gas 
First two-piece, drawn-type LP-Gas cylinder 
First lightweight, high-strength alloy steel cylinder 
First ventilated foot ring 
First with corrosion-resistant bottom head coatings 
First complete line of cylinders in all sizes 
Now ...first Double-Bottom design to whip rust and 
corrosion! 














Midwestern ond Western 

Rm. 790, Chicago 4 
Cleveland 15, Ohio 
Detroit 23, Mich 
Los Angeles 17 


208 S. LaSalle St 
227 Hanna Bidg 
14610 Rosemont Rd 
552 Roosevelt Bidg 


NW. Rm. 112, Atianta % 











LOW HAULING COSTS COME RIGHT 
" OF A ‘37 CHEVY 


FROM THE “HEART 





x 
2 
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Many of the things that make a 
Chevrolet truck more economical to run are 
seldom seen by the owner. They're 
hidden features, deep in the truck's design. 
Here are just a few of them, to 


prove a Chevy's 


Forged steel crankshaft—\t's extra sturdy, precision ma 
chined and balanced, the foundation for dependable, long 
lasting power! 


Special aluminum treatment on 
valve surface protects valves against pitting; engine wears 


Aldipped exhaust valves* 


less, costa you less to run! 

Hydraulic valve lifters—for longer valve life in V8’s, 
fewer engine repair jobs 

Chevy V8 piston 
this piston travels a shorter distance, 


Thanks to short-stroke V8 engine design, 
wears less. Short-stroke 
efficiency aids fuel economy, too! 


standard on all Chevrolet truck 
engines for added protection against dust and foreign matter 
that shorten engine life. 


Oil-bath air cleaner 


6. High-capacity oil filters**—They remove dirt particles 
from Chevy engine oil to cut engine wear and maintenance. 

Easy-adjust distributor points—You can adjust this new 
Chevy V8 distributor with the engine running; it’s added 
insurance against costly down time. 

Multiple fuel filters—Y¥or clean fuel, all Chevy engines 
have fuel filters in the carburetor and fuel tank; in addition, 
V8’s provide an extra filter at the carburetor. 


9%. Ball-Gear steering mechanism—\Inside this steering gear 
scores of polished steel balls virtually eliminate friction. 
Less friction means less wear, less maintenance! 


10. Rugged manual transmission —Synchro- Mesh design 
eliminates the need for double-clutching, reduces costly 
wear. Gears are shot-peened for extra strength. 

12-volt battery—provides sure starting, good ignition, 
long battery life in all Chevrolet trucks. 
And there are many more! See your Chevrolet dealer for all 
the dollar-saving facts. . . . Chevrolet Division of General 
Motors, Detroit 2, Michigan. 
*On Thriftmaster 6, Trademaster V8. 


**Standard on V8's and Jobmaster, optional on Thriftmaster 6, 


1957 CHEVROLET TASK-FORCE TRUCKS 


PROVED ON THE ALCAN HIGHWAY... CHAMPS OF EVERY WEIGHT CLASS! 
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beyond the mains 


CONCERNING THAT MYTHICAL "JOB WITH A FUTURE"--Let's get the 
right perspective. Strictly speaking there is no such thing as a 
"job with a future." The future is in the jobholder. The only 
limitations on a jobholder are his willingness to do what is 
necessary to grow in the job, and the growth potential of the 
industry. There is always a better job for a better man, up to 
the highest level in his industry. And if any industry is not 
big enough to absorb all the talents and energy of any man, 
there are always bigger industries. 





The fallacy of the "job with a future" idea stems from the 
current overemphasis on security. We have been sold a mess of 
sorry pottage in the idea that we should guarantee security from 
the cradle to the grave. "Security " is the poorest possible 
substitute for thought and effort. It is a habit-forming mental 
drug that dooms a man to remain in the ranks of the ordinary. It 
tends to make more “common men," of which the world already 
has too many. Common men do not build a better world, so they 
can not build a better future. Only uncommon men can become the 
top men. 


Now let's pin this talk down to what the future holds for 
you. L. P. gas iS a growth industry. Its leaders are looking for 
men who have what it takes to make the industry grow. Not com- 
mon men--uncommon men. Not just men who will work, but men who 
will also think. There are never enough thinkers to fill the top 
jobs of any industry. That's why the top jobs pay so much more. 
But the future is never in the job--it is in the man. Jobs are 
only stepping stones for men who are big enough to create their 
own future. They do that by making themselves more useful in 
their present jobs. 


ABOUT SAFETY AND STATISTICS--The Interstate Commerce Com- 
mission has news for us, and very good news it is. Of all major 
types of motor carriers, the tank truck carriers showed by far 
the best safety record for the first six months of 1956. Per 
100,000 miles operated, the tank truck operators had an accident 
rate of just half the rate for all Class 1 carriers. It was 
better than that of any other type of over-the-road carrier. In 
property damage deaths and injuries per mile operated, the tank 
truck carriers showed up better safety wise than the average 
for all carriers. 








All the features you want are in 


of the LMC Home Delivery Unit 








Long after you've forgotten the original price of a piece 
of capital equipment, you remember how economical it 
operates, how efficiently it does the job, and how its 
general appearance impresses your customers. All of 
these features are incorporated in the design and en- 
gineering of the LMC Home Delivery Unit. Together 
they result in a performance that makes you, in profits, 
many times the original cost. All of the extras that add 

to your long range profit picture, but are sometimes 
5 Reasons why the LMC gives overlooked in competitive models, are included in the 


j LMC. Yet, the LMC Home Delivery Unit is compet- 
you more value per dollar! eivety guteell. 





1. Engineered Plumbing and Pumping. 
2. Lighter Weight. WRITE FOR ADDITIONAL INFORMATION, PRICES & PAYLOAD: 
3. Engineered for Strength, Balance, Conven- 
jence. LP Gas dealers throughout the nation have given Lubbock 
4. More Pleasing Appearance, Better Customer Machine products the strongest possible recommendation 
acceptance. that of re-ordering additional units after carefully checking the 
5. L.M.C. gives Better Service on Equipment performance of their first LMC Unit. 


LUBBOCK MACHINE & SUPPLY CO. 


Biy on the L MI ( Buyer Yen! 
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beyond the mains 





Included in the tank truck group are the ICC licensed car- 
riers of L. P. gas, petroleum products, and liquid chemicals 
transported in bulk. All of these products must be handled with 
care. The highest figures in the table came from the transporta- 
tion of steel, soft drinks, refrigerated products, and house- 
hold goods. None of these offer the hazards of the products 
moved by the tank truck carriers. And the lowest loss of life 
figure came from the trucks carrying explosives. 


The ICC report presents facts but does not draw conclusions. 
The latter must be supplied by people who read the figures. The 
conclusions will be many and varied, but we think there are 
some which will be agreed on by everyone. First, safe operation 
depends more on the driver than the load. A driver who sits in 
front of a load that he knows is hazardous will take less 
chances than the driver of a load that can not smother or burn 
him or blow him to "Kingdom Come." But it goes back farther than 
that. Owners of trucks carrying hazardous cargoes will see that 
their vehicles are kept in safer mechanical condition, and 
will train their drivers more carefully in safety matters. 


But let's not become smug and think we can rest on our 
laurels. The tank carrier record was good, but not perfect. The 
record showed that there were accidents, and we know that some 
of them were bad. We cannot forget that accidents do not just 
happen--most of them are caused. Somewhere back of nearly every 
accident is a human failure. Somebody goofed. We doubt if the 
record of the local bulk delivery trucks was as good as that of 
the ICC licensed carriers. We think it could be if the owners 
and drivers paid as much attention to safety design, safety 
equipment and safety training as do the big brothers of the in- 
terstate highways. 








What Are You Looking forina Truck Pump? 


‘a Fast Pumping Speed 


Smith Pumps really do build up high differ- 
ential pressures necessary for fastest filling. 
With high-flow piping and a large meter, 
flow rates up to 40 or 50 GPM are possible. 
Delivery to large tanks at 30 GPM is very 
common, even without making a vapor 
connection, 


es Safety 


Smith Pumps were the first LPG units ap- 
proved by Underwriters’ Laboratories, Inc. 








ine. Efficiency Maintained 


Smith Pumps are self-adjusting for wear, and 
maintain their full new-pump efficiency 
throughout most of their long, trouble-free 
service life. When repairs eventually become 
necessary, no time need be lost from service. 
Ask about our replacement plan. 


MODEL TC-2 SHOWN 
LARGER AND SMALLER 
SIZES AVAILABLE 


Ven 





Freedom from Costly Breakdowns 


The time you lose in removing a worn-out 
pump from a truck and replacing it, often 
costs as much as the repair bill itself. Thus a 
pump that will last 2 to 3 times as long will 
save you money. 





Installation Help 


All LPG pumps must be properly installed 
for good efficiency. Smith Pumps do also. 
This is neither difficult nor expensive but it 
is necessary to follow simple recommenda- 
tions. Full and complete instructions are at- 
tached to every Smith Pump, and extra help 
is available from our engineering department. 
Such help is given in strict confidence, and 
of course without cost or obligation. 


All these things and many more are incorpo- 
rated in the Smith Pump you buy. 


' T Telephone RYan 1-2293 or RYan 1-2691 


PRECISION PRODUCTS COMPANY 


T1135 MISSION STREET, SOUTH PASADENA, CALIFORNIA 
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TWO-WAY RADIO 





“It's the best thing 
Bakern has ever done” 
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Bokern Liquid Gas 
Co.'s 100 ft radio 
antenna broadcasts 
an emergency service 
call to Service Man 
ager Frank Wernli 
who prepares to tell 
the office he is on his 


way 


By MARTIN A. BROWER + Associate Editor 


T was 6 p.m. and Leonard Baker, 
l manager of Bakern Liquid Gas 
Co., Bakersfield, Calif., was getting 
ready to leave the oflice for the 
night. The telephone rang and Mr 
Saker reached over, picked up the 
“Bakern 


(The name Bakern is 


receiver and answered 
Liquid Gas.” 
a combination of Bakersfield, the 
city, and Kern, the county, in which 
the dealership is located. The fact 
that the manager’s name is Bake) 
is a coincidence 

“Hello, this is Mrs. Frisby,” a 
long-time customer said over the 
telephone. “My husband just came 
in with his pay envelope and as long 
as I have the money right here in 
my hand I want a fill. We're about 
out of gas.” 

Not only was Mrs. Frisby an old 
time customer but she had her own 


250 gal. storage tank. She was ready 


to pay cash and here was a chance 
to drop close to 250 gal. Besides 
that, she needed the gas. But Mr: 
Frisby lived 20 miles away. Bakern 
Liquid Gas had a truck somewhere 
in that area just finishing the day’ 
If only that truck could 
be contacted 


Nine months ago M1 Baker 


deliveries 


would have left a note for the drive 
vho would have found it on his re 
turn and then would have had to 
make a special 40 mile round trip 
and put in an hour-and-a-half over 
time. Or, the manager would have 
taken another bulk truck and made 
the trip himself, after phoning his 
wife not to expect him for dinnet 
Sut this was not nine months 
ago. Mr. Baker picked up an instru 
ment that resembled a telephone re 
ceiver and punched a button. “KMG 
702 to Bakern unit 5. KMG 702 to 
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Bakern unit 5. Come in please.” 
“Hello KMG 702, this is Bakern 
unit 5,” a voice said. 
“What is 
the manager asked. 


"ry 


your location, unit 5 


“Tl am driving north on U. §S 
Highway 99 exactly 191% 


miles 
south of the plant.” 

“Good, I have a call from Mrs. 
I'risby just one-half mile east of 
your location. You know the place. 
She wants a fill of almost 250 gal 
Can you handle it?” 

“Can do.” 

“Fine. See you tomorrow. KMG 
702 out.” 

And that is an actual illustration 
of a saving resulting from use of 
two-way radio that can easily be 
interpreted into dollars and cents, 
Manager Baker told us. But every 
day we run across obviously im- 
portant benefits of two-way radio 
that cannot be calculated directly 
into dollars and cents. “I firmly 
believe,” Mr. Baker stated, “that 
installing a two-way radio system 
is the best 
done.” 


thing we have ever 

That's a pretty big statement for 
a dealership like Bakern Liquid Gas 
Co, which has been operating suc- 
without the benefit of 
radio communication for 17 years. 
But the enthusiasm with which Mr. 
taker and Bakern president Mrs. 
Gussie Spears talk about their two- 
way radio system shows that they 


cessfully 


are really sold on it after only nine 
months. 

While many LPG dealers first 
turned to radio communication as a 
solution for a_ specific problem, 
Bakern seemingly had no particular 
problems. Mrs. Spears organized 
the business 17 years ago and built 
it into one of the top independent 
West 
100,000 gal. of storage and 


dealerships on the 
With 


Coast. 


six bulk trucks, two tank movers 
and three service trucks (Bakern 
does no bottle gas business at all), 
Mrs. Spears is delivering a highly 
respectable gallonage and has a 
bigger industrial, agricultural and 
commercial than domestic load. She 
has been able to decrease her staff 
of employees through increased ef- 
ficency from 16 in 1950 to 11 today 
and those in the know around Cali- 
fornia’s heavily -competitive San 
Joaquin Valley state with assur- 
ance that Mrs. Spears is holding 
her own in competition. 

Last year Mrs. Spears and her 
manager decided to install a two- 
way radio system. Some might be 
inclined to wonder why they would 
bother when they were doing so 
well without it. It is generally 
better strategy to beat competition 
And better 
service can be more important than 
a lower price. These were the rea- 
sons they decided to invest $7,000 
on two-way radio. 

“We simply decided that radio 
can do a job for us,” said manager 


than just to meet it. 


Baker, who had been playing with 
the idea of installing a two-way 
radio system for some time. “From 
reading trade magazines and talk- 
ing to others we were pretty certain 
that radio communication could in- 
crease any dealership’s efficiency, 
cut down overhead and increase ser- 
vice to the customers, and it is do- 
ing just that. The saving in our 
telephone bill alone will more than 
pay for our radio system mainte- 
nance contract.” 

It all started a little more than 
a year ago when a representative 
of Bakersfield Electronics, General 
Electric’s factory representative in 
the area, called on Mr. Baker with 
the idea of installing a G.E. two- 
way radio system. Mr. Baker had 
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been interested in the prospects of 
radio and asked for a bid. The bid 
for installation of a base 
station, less antenna, and eight 
mobile units. It came to $7000, 
which the Bakern board of direc- 
tors decided could be written off in 
five years. Mr. Baker believes it 
will actually take much less time 
than this since the radio systetm 
would only have to save $116 per 
month to pay for itself in five years. 
He calculates a saving of from $50 
to $60 per month in the telephone 
bill alone now that his drivers do 
not have to telephone the office sev- 
eral times each day. 

The entire installation job, to- 
gether with getting the necessary 
licenses and training the personnel, 
was put into the hands of Bakers- 
field Electronics and its owner, Tom 
Poor. (For more about this firm’s 
operations, this time as a customer 
for LPG, see this month’s Power 
Section.) Bakern installed its own 
transmitting antenna. 

It took four months to get Bak- 
ern’s broadcasting license from the 


called 





Standing ready to give customers top ser- 
vice at reduced operating costs is Bakern 
Liquid Gas Co.'s radio controlled fleet. The 
company's showroom and office is behind 
vehicles and the radio antenna is at the 
right. 
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stops at the end of the run. Mr 


equipment and the time of day each 
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is similar to a preventive main- 





Federal Communications Commis 
sion. Bakern manager Baker sug- 
gests that dealers contemplating in- 
stallation of a two-way radio sys- 
tem plan far enough ahead to allow 
for this long a wait. A license may 
be granted as long as the trans- 
mitter and the mobile units do not 
operate within the city limits of 
any city of over 50,000 population 

Bakern’s base station was in 
stalled in the central office and is 
about as large as a two-drawer fil 
ing cabinet. It fits neatly next to 
one of the desks. Instead of a 
microphone, the Bakern  installa- 
tion, which features some of the 
latest equipment, has a device sim- 
ilar to a telephone which sits on 
top of a desk. 
to a mobile unit merely speaks into 
the telephone-like mouthpiece. The 
incoming voice is broadcast either 
over a loudspeaker or, if desired, a 
button can be pushed to cut off the 
loudspeaker and the voice comes in 
over the hand receiver. 

Bakern has three licensed radio 
operators—that is, three office em- 
ployees, including Mr. Baker—who 
can operate the base station. Any- 
one can speak over the base station 


The person talking 


as long as one of the licensed opera- 
tors is on duty. The office employees 
operate the base station as part of 
their regular routine. 

The dealership’s eight mobile 
units are installed in four of the 
six bulk trucks, the two service 
trucks, one of the two tank moving 
trucks and in Mr. 
mobile. 


Baker’s auto- 
inter- 
changeable so that any one can be 


Units are easily 
taken out of one truck and put into 
another with no trouble. They are 
also easily adaptable to both 6 or 12 
volt electrical systems in the ve- 
hicles. 

During the three month period 
in which the Bakersfield cotton gins 
operate, Bakern, which serves 12 of 
them, has one bulk truck assigned 
to that task exclusively. Last sea- 
son that truck had no radio but 
next season Mr. Baker plans on 
remedying that situation. He will 
rent a mobile unit for the three 
month period at a low cost. 

During the regular workday, 
drivers radio into the office every 
half hour. 


crew an idea of where every unit is 


This gives the office 


at any time during the day. 
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Mrs. Gussie Spears is the dynamic and 
lovely president of Bakern Liquid Gas Co. 
She has led the Bakersfield, Callif., firm since 
she organized it 17 years ago 





Improved efficiency in routing and 
cheduling is of course the big bene 
fit of two-way radio communica 
tion. Making more deliveries while 
cutting down on mileage and time 
will increase income while decreas 
ing cost, a two-pronged drive for 
higher profits. 

Prior to installation of the radio 
system, Bakern operated as do most 
other dealers without constant com 
Drivers would seek 
out a telephone at certain periods 


munication, 


during the day and call the office 
They would frequently get messages 
that required time-wasting and 
profit-eating doubling back to ser 
vice a customer who wanted a fill 
Seven major improvements for this 
situation were discovered through 
use of radio communication 

1. Out-of-gas calls or other calls 
after the 
driver has left for his day’s 


for gas which arrive 
rounds 
are serviced more quickly, often al 
most immediately if the driver is in 
that particular area. 

2. Regular gas deliveries are 
speeded, since the driver does not 
waste as much time doubling back 
or zig-zagging for emergency calls. 

3. Truck mileage is cut, resulting 
in direct savings of truck expenses 
including motor fuel, oil and tires 
and of driver’s time. 

1. Number of deliveries and gal 
lons delivered per truck mile are up, 
allowing for more deliveries per 
day and lower delivery cost per 
gallon 

5. More customers can be ser 


viced with existing equipment 





Manager Leonard Baker is shown above 


broadcasting to a bulk truck some 30 miles 
away. Instrument he is holding resembles 


a telephone but is actually a microphone 





6. Driver overtime is cut way 
down. 

7. Bulk trucks are emptied com 
pletely, since a driver can radio to 
the office when he is done with his 
route and get instructions for drop 
ping the remaining gas on the way 
back to the plant. 

Mr. Baker emphasized that his 
drivers remain within their own 
areas and are not dispatched by 
radio all over the marketing terri 
tory covered by Bakern. Exceptions 
of a truck leaving its territory arise 
if a certain driver happens to be 
near a territory boundary and 
therefore closer to the empty tank 
than the truck in whose territory 
the tank actually lies. 

“Radio has to be used with a cer 
tain amount of discretion so as not 
to send a man off of his regular 
schedule too much or you are de 
Baker 


maintains. He believes that some 


feating your purpose,” Mr 


dealers become so wrapped up in 
dispatching by radio that the driv 
ers are busy running down special 
calls and consequently have too little 
time to cover their routes. 

talk inter-truck and 
many times they are able to help 
When one driver 


Drivers 


one another out. 
is done with his scheduled deliv 
eries ahead of time, he radios to the 
drivers in adjacent territories to 
ask if they can use help. Bakern 
has found that on many occasions 
trucks 
might have been delayed and the 


at least one of the other 


delayed driver can direct the driver 
of the truck offering help to several 
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stops at the end of the run. Mr. 
saker thinks this will be especially 
useful during the cotton ginning 
season when a driver who is done 
ahead of time can call the truck 
servicing gins and be directed to a 
yet-to-be-filled gin tank where he 
can dump the rest of his load and 
at the same time help out the gin 
truck. In short, radio builds all of 
the drivers into a team. 

Radio also plays a big part in 
service calls. Both the Bakern ser- 
vice trucks are radio-equipped so 
that they can be routed to emer- 
gency calls while on the road. Here 
again the customer is given faster 
service when service is needed and 
Bakern’s service units cut miles off 
of each day’s travel. 

The extra service that can be pro- 
vided to the customer by means of 
radio units and the feeling of de- 
pendability that radio adds, builds 
sales through 
goodwill and 


customer 
Bakern 
customers are reminded that their 


building 

confidence. 
fuel supplier is radio controlled 
every time they see the decal on a 
Bakern truck. It is a good talking 
point for gaining new customers 
and might be part of the reason 
why other Bakersfield dealers al- 
ready have installed a two-way sys- 
tem or have application in with the 
FCC, 

The FCC does place certain di- 
rect restrictions on the use of radio. 
One of these is that radio cannot be 
used for strictly sales purposes. 
Restrictions are posted at Bakern 
on a special list near the trans- 
mitter so that employees will have 
them in mind at all times. A log of 


who is operating the transmitting 





s o~ eye 


Bakern's storage at Cawelo is located on the S. A. Camp Farms Co. property. The Camp 


equipment and the time of day each 
operator takes over and leaves must 
be kept for the FCC. Aside from 
that, no additional burden is placed 
on the office staff because of the use 
of radio. 

Paperwork and office routine have 
actually been cut since radio was 
introduced. Prior to the radio in- 
stallation, records had to be kept 
with information to be relayed to 
each driver when he telephoned to 
the office. With two-way radio, the 
dispatcher can pass information on 
to the driver immediately following 
a customer’s call. No paperwork of 
any kind is necessary. 

Maintenance service on the radio 
system was available to Bakern in 
either one of two plans: time and 
material or a flat service contract. 
In the first plan, Bakern would pay 
only for the time and material re- 
quired to maintain and repair the 
system. With a flat service con- 


tract, a fixed amount is paid 


monthly regardless of what does 
or does not have to be done. 
Bakern chose the second plan for 
two reasons. Mr. Baker felt that 
us with any equipment, time and 
use would take its toll of the radio 
apparatus. Although the equipment 
might not need much in the way of 
service at first, the flat service con- 
sakern in the 
long run, especially after the mo- 


tract would benefit 


bile units are bounced around for 
a while in the bulk trucks. Sec- 
ondly, it is Mr. Baker’s belief that 
he will get better service on a con- 
tract basis. Under this plan, a pe- 
riodic check is made of all equip- 
ment, greatly lessening the chance 
of sudden equipment failures. This 


4 TRS, ee, 


Farms own seven of the 12 cotton gins which use Bakern LPG. 
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specifications, 
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appliance designs 





is similar to a preventive main- 
tenance program used in motor 
vehicle fleets. 

Although Bakern was well sold on 
two-way radio when it ordered the 
installation, both owner Mrs. Spears 
and manager Baker are even more 
solidly sold after nine months of 
use. Mrs. Spears, who is currently 
president of the Western Liquid 
Gas Association in addition to head- 
ing Bakern Liquid Gas, has become 
so enthused over the advantages of 
two-way radio for LPG dealers that 
she is setting up a special communi- 
cations committee within the 
WLGA. 

Bakersfield Electronics owner 
Tom Poor comments that not 
enough potential users of two-way 
radio can see the full value of the 
system until after it is in use. He 
suggests that potential customers 
give their office dispatcher and their 
drivers pads of paper and let them 
pretend they have two-way radio 
for one week. Every time one of 
the office crew or a driver or service 
man believes he could have used 
radio for something, have him note 
it down on the paper. At the end 
of the week, the notations can be 
reviewed and the potential customer 
will have some idea of how much 
time and how many miles radio 
could have saved. He might also 
attempt to estimate how much cus- 
tomer goodwill could have been 
built by the improved service. 

And customer service is where 
Bakern re-enters the picture. Bak- 
ern believes in service to the cus- 
tomer first and believes that even 
if two-way radio were not saving 
them so many dollars each month, 
it would still be worth the cost just 
for the added customer service it 
can now provide. 

“Our dealership is based on serv- 
ice,’ Mrs. Spears remarked, adding 
that “every one of my employees is 
presented with one thought when 
he or she is hired and every em- 
ployee is constantly reminded of 
that thought. At Bakern Liquid 
Gas ‘We Treat the Customer As We 
Would Like To Be Treated.’ Two- 
way radio allows us to better ac- 
complish this ideal while increasing 
efficiency and decreasing overhead.” 

Bakern’s experience has shown 
that radio communication can make 
even the best dealership better. @ 
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heater relief valves was studied 


“a 








safety, 


YERTAIN minimum 
A durability 


requirements 


and performance 


for all 


accessories 


appli- 


gas 


ances and whether 


they use LPG or utility gas—are 


sponsored by the American Gas 
Association. In order for a gas 
appliance or accessory to be 


awarded the AGA’s Blue Star seal 
of approval, it must first meet or 
exceed these requirements in one 
of the AGA’s two testing labora- 
tories. 

In addition, installation stand- 
ards have been developed for util 
ity gas appliances and the AGA 
and LPGA are studying the possi- 
bility of revising these standards 
to include installation of LPG ap- 
pliances. 
last 


been 


For the three decades, the 
AGA the sponsoring 
organization for American Stand- 


has 


ards for gas appliances and ac- 
cessories. The association’s spon 
sorship of these standards is one 
part of our approval requirements 
program, waich is not 
only to develop standards but also 
to promote the 
standards by our industry for the 


benefit of the public. 


designed 


actively use of 


American Standards sponsored 
by the AGA are prepared by the 
Association 
Z21, 
Appliance 
the 
for 
safety, but include as well mini- 
mum requirements for durability 
and preformance. 


Standards 


committee, 


American 
sectional project 
and its subcommittees. 
and standards 


accessory for 


most part are standards 


Installation 
standards have been developed to 
provide a guide for realizing in 
the field all of the safety and per- 
formance result- 
the ap- 


characteristics 
ing from compliance with 
pliance standards 
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Todav. it is estimated that 


over 


What does the Blue Star 
mean to an LPG dealer ? 


By CHESTER S. 
An 


How standards are written 
Some 400 the yas 


industry are voluntarily contribut 


members of 


ing their time and 


standards work. They develop new 


experience to 


standards or review and revise 


current standards in the ligat ot 
the 


gas industry. The best leadership 


the advancing technology of 
and engineering talent in the ga 
industry serves on ASA Sectional 
Z21 


Gas company representa 


Committee and its subcom 
mittees. 
tives, engineering representatives 
of manufacturers, and representa 
tives from general interest groups 
work 
the 


Proposed 


cooperatively in preparing 


national standards. 

requirements or re 
visions to existing standards are 
widely distributed throughout the 
industry in order to obtain the 
benefit of 
that 


taining a true consensus in 


constructive criticism 
is national in character. Ob 
this 
fashion, which is inherent in any 
ASA program, helps to generate 
the full support of the gas indus 
the 


essential in 


try for standard. Such sup 


port IS our program 


of voluntary self-regulation for 
the best 


dustry 


interests of the vas in 


and its customers, and is 


a necessary prerequisite in any 


effort to promote the active use of 


STACKPO 


er In wa 


LE, Managing Director 


A atior 


a standard once it comes into 


being. 


How gas standards began 


The association’s activities in 
the development of standards for 
vas appliances and accessories 


preceded by a few years its par 
ASA 


Shortly after the turn of the cen 


ticipation in activities 


industry first began 
that 


fidence in gas appliance 


tury, the gas 


to recognize buvers’ con 
offered 
on the market was of paramount 


The 


believed 


importance 
that 


hould have available a 


industry the public 


means of 
determining 


what gas equipment 


available on the market could be 
considered safe and would give 
reasonably satisfactory service 


and durability. Gas companies too 
yardstick by 
measure the acceptability of gas 
the 
of safety and performance 


While 


needed a which to 


appliances from standpoint 


many of the larger gas 


utilities, especially those having 
an adequate engineering staff and 
laboratory, had developed com 
pany specifications and testing 


procedures, there were no nation 


ally minimum 


local 


accepted 


With 


pecifica 


tions various sets of 


leaders of the 





Everyone who handles gas appliances and accessory equipment 
is familiar with the Blue Star seal of the American Gas Associa- 
tion. The seal signifies that the appliance or accessory has 
been approved by the AGA Testing Laboratories. How these 
standards came into being, what they mean and what is being 
done to promote them was recently described by the author 


before the Seventh Annual Conference on Standards. 


Included 


was the possibility of AGA standards for LPG appliance instal- 
lation. Here is an adaptation of that presentation. 


oneratinan and oained the 


aa Sle 
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innehed netrolenm annliances 


It 








specifications, appliance designs 
acceptable in one gas distribution 
area could well be rejected in an 
adjacent until 


specifications. 


altered to 
This 


lack of unified specifications for 


area 
meet local 
vas appliance performance made 
it necessary for the manufacturer 
to submit models for numerous 
local laboratory examinations, and 
in Many instances to produce 
short runs of appliances incorpo- 
rating minor differences to comply 
with the variety of local specifica- 
tions. 

This 


factory to 


Situation was not satis- 
anyone gas com- 
panies, appliance manufacturers, 
or customers. Today, we readily 
recognize it as a situation liter 
ally crying out not only for na 
tionally accepted standards, but 
for a standardization program. 

The gas industry in 1925, 
through the AGA, undertook to set 
up such a program. The program 
was to start with specifications 
developed by the industry on a 
national This standards- 
writing function was to be sup- 
plemented by the provision of 
facilities for the voluntary test- 
ing, inspection, and labeling of 
vas appliances in accordance with 
the specifications developed. 


basis, 


The Testing Laboratories 


The necessity of backing up a 
standards program with facilities 
for active use of the standards is 
the basic reason for the existence 
of the AGA Laboratories. The 
laboratories were thus established 
with a twofold purpose: 

1. To act as a central agency 
to assist the gas industry 
in the formulation of na- 
tional standards for gas 

appliances, and 
2. To act as a national testing 

agency to approve gas- 
burning equipment which 
has been found by test and 
continually proven by in- 
spection to comply with the 
industry’s national stand- 
ards, 

From the time of their estab- 
lishment, the have 
provided technical and secretarial 
assistance to the committees form- 
ulating appliance and accessory 
standards. The establishment of 


laboratories 
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the laboratories greatly expedited 
the initial development of the gas 
industry’s national standards, and 
more importantly, sided in the 
constant review and revision of 
the standards to keep them up to 
date once they were prepared. 
While it is usual for sponsoring 
organizations to provide secretar- 
ial and similar facilities for ASA 
committee work, one of the most 
valuable services provided by our 
association as sponsor of gas 
appliance standards is technical 
assistance to the sectional com- 
mittee and its subcommittees. 
This work has continued since the 
approval program first began. The 
laboratories requirements investi- 
vations group ordinarily has five 
to eight fullfledged investigations 
by the various 


requested com- 


mittees in progress simultane- 
ously, and an equal number of in- 
formal reviews based on experi- 
ences of the testing department 
with current models being sub- 
mitted. 

Including both technical and 
secretarial services, in the last 
ten years, the association has 
supported the standards program 
to the extent of well over a million 
dollars. A couple of examples 
may be of interest here. Our 
laboratories undertook a_ project 
to devise a standard and _ test 
method to improve upon the smoke 
characteristics of gas-fired in- 
cinerators. In another project, the 
effect of lime deposits on water 


DEPODT ON WAW All 


heater relief valves was studied 
as a means of improving upon the 
standards for them. Other studies 
are conducted from time to time 
on similar items. Frequently a 
requirement and test method 
study is undertaken in an effort to 
devise tests and test methods 
which can be more readily per- 
formed by manufacturers in their 
own laboratories. Services of this 
type make it easier for the manu- 
facturers to pre-test their equip- 
ment before submitting it to our 
laboratories for the world series, 
so to speak. 

By establishment of the AGA 
Laboratories, an impartial and 
fully qualified testing and inspec- 
tion agency was made available to 
perform the necessary tests and 
examinations of appliances to cer- 
tify compliance with the national 
standards, and to perform the 
necessary examinations on behalf 
of the manufacturer, the gas com- 
pany, and others interested in the 
safe operation and performance of 
yas equipment. The laboratories 
approval seal, which must appear 
on each approved appliance, has 
the respect of our industry, en- 
forcement authorities, and the 
public. 


The Blue Star seal 


In the very beginning, an im- 
portant part of the Association’s 
standards program was its use of 
a distinctive seal of approval. 
Through the years it has become 
recognized as a byword in the pur- 
chase of gas appliances. Author- 
ity to use this Blue Star seal is 
extended to manufacturers only 
when the laboratories are com- 
pletely satisfied that every clause 
in the appropriate standard is 
met to the letter. We make it 
clear to the manufacturer that 
his use of the seal during the pe- 
riod of approval of his equipment 
represents his assurance to us, his 
sponsor, that every unit to which 
the seal is applied is as acceptable 
as the test unit. 

Since the establishment of the 
Laboratories, it is estimated that 
over 50,000 basic models of gas 
appliances and accessories have 
examined for compliance 
with the American Standards for 
accessories. 


been 
gas appliances and 
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Today, it is estimated that over 
95 per cent of all the gas appli- 
ances available on the market 
have been tested by the laborato- 
ries and display their registered 
Blue Star approval! seal. 

Two fully equipped laborato- 
ries, one at Cleveland, Ohio, and 
the other at Los Angeles, Calif., 
having a combined floor area of 
about 90,000 sq ft and a staff of 
approximately 200 are maintained 
for the purpose of administering 
the gas industry’s appliance ap- 
proval program. 


Field inspection 


The appliance testing program 
is backed by a field inspection pro- 
gram designed to assure that all 
production units displaying the 
approval seal conform to the pro- 
totype model tested. Over 1000 
field and factory inspections of 
approved equipment are made an- 
nually. 

These inspections, made by ex- 
perienced engineers, involve a de- 
tailed examination of the models 
produced as compared to careful 
records of construction made by 
from the test 
model. Key performance tests are 


the laboratories 


also conducted at the factory. In 
addition to scheduled visits, un- 
announced inspections are made 
during the year to assure that pro- 
duction continues to be satisfac- 
tory. Careful testing and inspec- 
tion procedures are inherent in 
the approval without 
them, the laboratories seal, which 


program: 


is the visible means of determin- 
ing if an appliance complies with 
American Standards, would lose 
its meaning. 

As evidence of the regard for 
these appliance standards, many 
states have already passed laws 
which specify that gas appliances 
be approved under these national 
standards. Hundreds of munici- 
palities also have such ordinances 
in effect. The Association through 
its member companies gladly of- 
fers its assistance to municipal 
authorities in planning this kind 
of legislation. 


Installation standards 


From the start of this program, 
we have actively sought the co 
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operation and gained the assis- 
tance of many other interested or 
allied organizations. In the mat 

ter of proper field installation of 
utility gas equipment, for exam 
ple, the current American Stand- 
ard “Installation of Gas Piping 
and Gas Appliances in Buildings, 
Z21.30-1954,” has been prepared 
with the active cooperation of our 
industry with the National Board 
of Fire Underwriters. Today, the 
installation standards for gas ay 

pliances prepared by the National 
Board of Fire Underwriters, the 
National Fire Protection Associa 
tion, and the gas industry are the 
same, word for word. 

As these installation standards 
currently cover appliances for use 
only with the fuel gases ordinarily 
distributed by utilities, we are 
now actively exploring, together 
with the appliance 
group of the Liquefied Petroleum 
Gas Association, the possibility of 


installation 


revising this standard so that it 


can also cover installation § of 


liquefied petroleum appliances It 
seems to us inherent in standards 
work that wide acceptance is the 
first step toward increasing use 
fulness. When this work is com- 
pleted, a common installation 
standard, broadened in its scope 
and acceptable to all segments of 
the gas industry, will be available 

The American Standards pre 
pared under ASA Project Z21 are 
the foundation of the gas indus 
try’s voluntary program of self 
regulation—self-regulation in the 
interest of the gas appliance use 
Through the laboratories, with 
their twin functions of assisting 
committee work and _ providing 
testing, inspection, and labeling 
facilities, the gas industry keeps 
standards up-to-date with technol 
ogy and promotes the active use 


of the 
value of this program is 


standards adopted. The 
tremen 
dous, and its acceptance among 
yas companies, appliance manu 
facturers and governmental agen 
cies is evidence of that value. @& 





The Blue Star seal of approval on a gas appliance tells the LPG dealer that he is selling 


merchandise which will give his customers the satisfaction that comes from owning some 


thing really good. 
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N the land of the hula and the 
| lei, the ukuleles and 

still echo 
chords through the bustle and ex- 


yuitars 


their haunting minor 


citement of the modern city of 
Honolulu. And L. P. gas is doing 
its part in adding to the pleasure 
and efficiency of this vacation para 
dise 

Although the L. P. gas busine 
is prosperous and boasts of many 
satisfied customers, the total gal- 
lonage (about 3 million per year) 
would seem absurdly small to a 
mainland dealer until he stops to 
remember that there is practically 
no heating load. Then it dawns on 
him that L 
all right. 


P. gas is really doing 


As the yearly average mean tem- 
around 75° F, 
little need for heating facilities in 


perate is there is 
homes or offices. Consequently most 
of the gas load is for cooking and 
hot water, with some rather minor 
industrial applications 

The story of L. P. gas in the 
Hawaiian Islands is largely the 
story of the Honolulu Gas Co. with 
main offices and appliance sales 
rooms in Honolulu. This firm sup- 
plies the main city with manufac- 
tured gas, made from 
a large, modern plant 
the industrial section. 


“gas oil” in 
located in 
This oil is 

brought over from the mainland in 

tankers. As on the mainland, LPG 
is used for all “gas beyond the 
mains.” 

When the firm first started sell 
ing L. P. gas, it brought the fuel 
to the Islands in steel containers 
As will readily be understood, this 
was a costly proposition. It re- 
quired freight both ways on the 
containers, as well as on the gas 
brought over. 
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lnading island of the main pliant at 
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The general manager of Hono- 
lulu Gas, the late A. E. Englebright, 
figured there must 
way to do it. 


be a cheape: 
After some consid 
eration, he found the answer. 
Honolulu Gas Co. uses a large 
amount of “gas oil” for its manu 
factured gas which is put into the 
city mains. The butane problem 
was solved by simply putting the 
butane back into the oil for tanker 
shipment, then separating it out 
again when it reached the Islands. 
The oil that is shipped from the 
mainland today amounts to a tailor 
made crude oil, consisting of gas 
below Bunker IV 
diesel fuel, butane and asphalt. As 
much as 10 per cent by volume of 


oil (a grade 


butane can be shipped in this fash- 
ion in ordinary tankers. Propane, 
of course, cannot be handled in this 
Way on account of pressure prob 
lems involved. Very little propane 
is brought in, but they never miss 
it because butane vaporizes per 
fectly in the warm climate. 

The separation or re-refining is 
handled in a plant built and oper- 
ated by Pacific Refiners Ltd., an 
affiliate of Honolulu Gas. This op 
eration has recently been sold to 
Pacific Oil Co., a subsidiary of 
Standard Oil of California. 

The refinery and the butane 
plant are adjacent to each other on 
the waterfront with ample dock 
facilities. 

The land occupied by the butane 
storage plant is filled ground and 
settling was an important problem. 
In setting the 30,000 gal. tanks, it 
was necessary to drive 30 ft piles 
and place heavy concrete caps on 
the top to hold the tanks. 

A two in. pipe line connects the 
small refinery with the butane stor- 


docks. Most 


of these have 


By J. ARTHUR THOMPSON 


been 


age plant, which is perhaps 300 
vd away. There is no intermediate 
This situation re- 
exceptionally accurate 
measurement of liquid in and out 
of the tanks. 

Rotary gauges are not’ used. 
Kach of the three 30,000 gal. stor- 
age tanks is equipped with a high 
pressure glass gauge which is read 
daily to the quarter of an inch. 
Kach tank has its own specially 
figured gauge chart. There can be 
a surprising variation 


bulk storage. 
quires an 


between 
tanks of the same size at various 
levels of the liquid contents. 

The difference in the level from 
the previous reading, corrected for 
temperature, times .985 shows the 
liquid removed or added. 

ee FF vice- 
president in charge of engineering, 


Gowans, executive 


and Howard Hole, mechanical engi- 
neer, are responsible for the func- 
tioning and operation of the plant. 

Butane is marketed throughout 
the Territory of Hawaii under the 
name of Isle Gas. Each island has 
its own plant and manager and 
each island could furnish a story of 
its own. Dale Teel is Isle gas man- 
ager at Hilo on Hawaii, Bill Hax- 
ton, at Kahului is manager on the 
island of Maui and Lester West is 
manager on the island of Kauai. 

Shipping the gas from the main 
plant at Honolulu to the other 
islands is another problem which 
had to be solved in a distinctive 
manner. 

Regulations will not allow a 
gross weight of over 8000 lb for a 
single tank in shipment, so large 
tanks cannot be used. The gas is 
shipped by barge in 1000 gal. skid 
tanks, 

The skid tanks are filled at the 
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to turn the pumps and compressors 


amet hinme 


The Hawaiian Islands, land of ukuleles, hula, floral leis and L. P. gas 














Thirty foot long piles had to be driven into the ground to support 
these concrete caps that hold the 30,000 gal. tanks. Piles and 


above-ground-level piping are required because of ground settling. 


Butane is shipped inter-island by barge in these 1000 gal. skid 
tanks. Tanks are moved from barges by forklifts and are stored 
at the waterfront as shown above until wanted by the main plant. 





Mrs. Grace DeGuair, an employee of Hilo Gas on the Orchid Island of 
Hawaii, poses in the company's modern, orchid-filled showroom 





Hilo Gas Co. designed and built this simple L. P. gos range for the 


Kalaniaole Elementary School. Assistant cafeteria manager Aika Oda 
stands by. 
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loading island of the main plant at 
Honolulu, then picked up by a fork 
lift truck (butane powered, of 
course) and taken to the barge 
dock a few yards away. When a 
barge is ready to be loaded, the 
fork lift carries the tanks onto the 
barge and the barge is towed to its 
destination. 

About 100 of these skid tanks are 
They 


plants on the 


in use at the present time. 
furnish storage at 
other islands. 

On the Island of Oahu, there are 
many individual homes as well as 
a number of towns and settlements 
lying beyond the Honolulu city gas 
mains. At the town of Kailua, be- 
tween 400 to 500 customers are 
served with straight butane vapor 
piped from one 5000 gal. tank. 

In addition to these, Isle Gas has 
over 2800 cylinder customers and 
better than 5000 individual tank 
customers on the Island of Oahu. 
The bulk customers use an average 
of 30 gal. per month each. 
tanks out 
right but most of them prefer a 
lease plan which covers 12 years. 


Customers may buy 


A small installation charge is made. 
The lease charge generally runs 
about 95 cents per month, 

At the present time, there is not 
a large industrial or agricultural 
use of butane but this is growing. 
The Navy uses some butane in its 
Pearl Harbor for metal 
cutting. . Castle & Cook Ltd., the 
big factoring firm that handles 
Matson line shipments, have a fleet 


shops at 


of more than 70 butane-powered 
fork lift trucks at work on its 





This butane-fired luau torch chandelier gives 


the same effect as the traditional kerosene 
but without the smoke and order. It hangs 
in the Coco Palms Lodge on the island of 
Kauai. 
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docks. 
butane-powered for only a rela- 
tively short time, but it is already 
evident that a substantial saving is 
being made in maintenance costs. 


Use of LPG blooms 
on the Orchid Isle 


HE Island of Hawaii is vari- 
known as the Orchid 
sig Island, but the 


Most of these have been 


ously 
Island, or the 
visitor frequently refers to it as 
“The place to which I'd like to re- 
turn.” 

On Hawaii is the second largest 
cattle ranch in area in the world; 
big orchid gardens; big, live vol- 
marvelous 

friendly 


canoes; big forests; 
scenery and a genuinely 
and pleasant people. 

The Hilo Gas Co., under the di- 
rection of Dale Teel, supplies the 
island with its L. P. gas. The Hilo 
Gas operation is directly owned by 
Honolulu Gas Co. It sells butane 
under the trade name of [sle Gas, 
and operates the Hilo Gas plant 
which distributes a butane-air mix 
through the mains to some 2500 
city customers. 

When gas is brought in from 
Honolulu by barge in 1000 gal. skid 
tanks, the tanks are stored at the 
waterfront When 
called for, they are taken to the 
town gas plant and the contents 
transferred to the 12,000 gal. stor- 
age tanks there. Truck tanks are 
filled either at the waterfront stor- 


until needed. 


age or at the gas plant yard as 
may be convenient. 

The city gas plant is almost com- 
pletely automatic in operation. 
After the butane is pumped from 
the shipping tanks to the storage 
tanks, it is pumped through gas-air 
machines to a 25,000 cu ft gas hold- 
er. From the holder, the mix goes 
through compressors into the street 
mains to serve the customers. Seven 
hundred Btu gas is delivered. 
Recent experiments have indi- 
cated that with the warm, even 
temperature of the 
would be 


island, there 
sufficient vaporization 
even without the use of the gas- 
air machines and they could be by- 
passed if desired. 

A simple device whereby a col- 
umn of water trips a switch is used 


to turn the pumps and compressors 
on and off as needed. If anything 
should go wrong at any time, day 
or night, automatic alarms are set 
off in the homes of key personnel. 

The office of the company is at 
506 Kamehameha Ave., Hilo, close 
by the city gas plant. A neat, mod- 
ern showroom displays the latest in 
L. P. gas appliances. A touch which 
any dealer might envy is the potted 
orchids which are much in evi- 
dence about the display. 

Much of the current success of 
the operation may be credited to 
Dale Teel, the friendly, energetic 
young manager. He knows his gas 
and what can be done with it, he 
likes people and is always ready to 
see that they get what they want 
and need. 

When the school cafeterias were 
not quite satisfied with the cooking 
ranges available, for example, Teel 
aided Carl Hanson, an instructor in 
the Hilo Vocational school, in de- 
signing a simple framework with 
a two ring, burner which held the 
cooking utensils at the height and 
in the manner the school folks 
wanted. These simple stoves were 
built at a low cost in the school 
shops in single and multiple units 
highly satisfac- 
tory to every one concerned. 


and proved to be 


A high altitude observatory was 
recently high on the 
slopes of snow-capped Mauna Loa, 
a 13,675 ft volcanic peak. Teel lo 
cated the necessary heating equip- 
ment and rounded up just about 
every bit of the available propane 
to fuel it. In this case, butane was 
not considered practical because of 
the low temperatures encountered 
near the top of the peak. 


established 


A weekly cooking school is held 
with the cooperation of one of the 
large super markets of Hilo. This 
is well patronized by women from 
all walks of life. Other Isle Gas 
dealers about the island join in 
sponsoring it and the virtues of 
cooking with gas are well publi- 
cized. 

Currently, Teel is concerned with 
problems of burning in a 
macadamia nut plantation owned 
by Castle & Cook Ltd., and with 
problems of metal cutting in a local 
steel working concern. In the latter 
place, the experimental installation 
indicates a saving of approximately 
80 per cent by the use of butane 


weed 
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A gas-fired furo is a regular item of merchandise in the Hono- 


lulu Gas Co. showrooms at Hilo. (It's a Japanese bath tub.) 


Skid tanks are filled and delivery trucks loaded in Honolulu at 
this filling point. Pump switches are here, but starters are located 


inside the warehouse. 


compared with the former opera 
tion using acetylene. 

The Isle Gas business on Hawaii 
is growing at a rate of around 500 
customers per year; a growth any- 
one would be proud to have. At the 
present time, there are 14 sub-deal- 
ers on the island and around 3500 
bottle and tank customers. Most 
tanks are of 115 gal. size, which is 
ample where there is no heating 
load. 

Appliance sales run in the neigh- 
borhood of $100,000 per year. Pub- 
lic utility gas from the town plant 
$200,000 per year, 
while bottle gas and tank customers 
add another $250,000 per year for 
gas and installations. 


accounts for 


LPG is doing alright on the Big 
Island, Hawaii. 


They give ‘em 
what they want 


Hk managers, dealers and em- 
gration of the Honolulu Gas Co. 
seem to have a faculty of adapting 
L. P. gas to local needs and making 
a profit out of it. The fact that it 
hasn't done doesn’t 
bother them at all. 

Visitors to the Islands have ob- 
served the luau torches which are 
used a great deal for outdoor light- 
ing. Usually they are just a simple, 
kerosene torch with a black and 
sooty wick, mounted on a pole. They 


been before 


FEBRUARY, 1957 


give off a soft, yellow light which 


adds glamour to an _ out-of-door 


scene. They are generally smoky 
and frequently odorous. They do 
not produce smog, but it could be 
called “smoot.” 

On the [sland of Kauai, where 
many of the South Sea motion pic 
tures are filmed, the Coco Palms 
Lodge uses a considerable number 
of these torches to light the grounds 
of the hotel. The Lodge wished to 
carry out the same idea in the open 
air lobby of the hotel. 

Naturally you can’t 
of smoke and soot up on the ceil- 


have a lot 


ing, and the odor, which is not ob- 
jectionable out of doors, is another 
thing when it’s under a roof. Lester 
West, Isle Gas manager on Kauai, 
with from the 
Honolulu office, designed and sold 


some assistance 
to the hotel management a unique 
gas chandelier of 12 L. P. ga 

burning luau torches. 

In this instance the butane flame 
is adjusted to burn yellow, not blue 
The overall effect is extremely plea 
ant and mellow, yet yields a sur- 
prising amount of illumination. The 
Palms Lodge also 
a completely equipped gas kitchen 


Coco features 
and laundry. 

In Honolulu, the Honolulu Ga 
Co. built and contributed a gigantic 
luau torch as publicity for the local 
This big 
butane-burning torch created much 


Community Chest drive. 


favorable 
well. 


Hawaii, 


and for the gas company as 
Over on the Island of 


comment for the drive 
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people of 


there are a great many 
Japanese ancestry. With the Japa- 
nese, a bath is not only a means 


of getting clean, it is also some- 
thing of a ritual. 
After the bather has been 


thoroughly soaped, soaked, scrubbed 
and rinsed a time or two, he (or 
she) is placed in a tank of scalding 
hot water. (At least it seems scald- 
ing to the Occidentals who have 
tried it.) 

This is generally a wooden tank 
or tub, known as a furo box. It 
has a fire at one end to keep the 
water up to near scalding tempera 
ture. Too often these are a distinct 
fire hazard and a really unsafe 
contrivance. 

The Honolulu Gas Co. boys over 
on Hilo took the whole thing in 
stride and now feature in their 
show room, as a regular item of 
merchandise, a gas-fired furo box 
for sale to anyone of any ancestry 
who may happen to want one. It 
is safe, convenient, practical and 
efficient. It is simply 
a well-made wooden tank with a 


extremely 


mall, gas-fired circulating heater 
at one end. 

The applications of L. P. 
Take a tip 
Hawaii, look 
around you and give the 


gas are 
almost innumerable. 
from the boys in 
people 
what they want. 

Whether it’s for cooking, lighting 
chandeliers, weed burning or heat- 
ing furo boxes, LPG is here to stay 
in the vacation paradise known as 


the Hawaiian Islands. a 
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Big things are happening in 


UNDERGROUND STORAGE 


By WILLIAM RIOLA © BPN Research Department 





SUMMARY OF UNDERGROUND LPG STORAGE IN 


State 


Present 


Ultimate 





Capacity (000s of gal.) 





THE UNITED STATES 


Type of Storage 











Alabama 5,740 13,940 Mined chalk 
California 16,400 16,400 Water & oil sand 
Illinois 21,730 21,730 Mined shale 
Kansas 50,778 63,263 Salt layer 
Louisiana 40,22) 83,066 Salt dome 
Michigan 18,532 12,300 Salt layer 
Mississippi 56,990 45,920 Salt dome 
Missouri 1,025 1,025 Mined limestone 
New Mexico 21,976 27,142 Salt layer 
New Jersey 12,300 12,300 Mined cavern 
New York 18,040 36,900 Salt layer 
Ohio 2,460 2,460 Mined shale 
Oklahoma 12,218 5,125 Salt layer; mined shale: abd. oi! wells 
Texas 646,365 694,294 Salt layer; salt dome; sand; mined 
Virginia 3,895 3,895 shale 
Abandoned RR tunnel 
Wisconsin 3,541 25,360 Mined sandstone 
Total Gallons 932,211 1,065,120 
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Dark areas in above map of the United States show present locations of underground LPG 
storage. Of the total, 78 per cent of the storage is in salt layer and/or salt dome caverns, 
17 per cent in oil and gas sands and five per cent in mined rock caverns. 
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N the present language of mod- 
I ern-day youth, “Man, dig those 
crazy holes.” 

Regardless of how rapidly high 
school language expressions 
change, man devises many forms 
and methods of doing certain 
things which remain basically the 
same. From prehistoric times man 
has stored his valuables—and 
sometimes even himself—in caves 
and in underground vaults. To- 
day he has stored in underground 
caverns throughout the United 
States more than 900 million gal. 
of liquefied petroleum gas. There 
now exists almost twice as many 
caverns storing three 
many gallons of LPG as there 
were less than three years ago. 
Add to this another 15 projects 
now in the planning or construc- 
tion stage and you get a fair idea 
of the recent incredible growth of 
underground storage of LPG. 

The storage problems of the 
L. P. gas industry grew primarily 
out of its rapid growth with its 
problem of low summer demand, 
as compared with a constant rate 
of production throughout the year. 
Since the industry was faced with 
a choice of wasteful flaring, dump- 
ing its surplus LPG production on 
a depressed market, seasonal pro- 
duction plant shutdowns or push- 
ing it back into the wells, ade- 
quate storage was the only ob- 
vious answer for what was becom- 
ing a major industry dilemma. 

From the distributor-dealers’ 
standpoint, the unbal- 
ance in demand makes it manda- 
tory that the surplus L. P. gas 
produced during the slack summer 
months be stored for the peak de- 
mand winter months. From the 
producers’ standpoint, to main- 
tain LPG as a competitive fuel it 
must be produced at a constant 
economical production capacity to 
result in the least expensive pro- 
duction costs. And to compound 
a dilemma for both the distribu- 
tor-dealers and the _ producers, 
there is the ever-present problem 
of winter demand for tank cars. 

Although it is not a complete 
answer, underground storage does 
appear the nearest approach to an 
immediate solution to the indus- 


times as 


seasonal 
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try’s storage, transportation and 
marketing problems. First, it 
saves millions of dollars in invest- 
ments and incalculable tons of 
steel. It is the least expensive 
method of storage, costing from 
$1 to $2 per storage barrel as com- 
pared with approximately $20 per 
barrel for storage in tanks. Sec- 
ond, it provides availability of 
fuel during peak demand winter 
months by accumulating LPG 
products during off season months. 
Third, it stops flaring and wast- 
age of LPG. 

Fourth, it tends to stabilize an 
otherwise turbulent market by al- 
lowing dealers to purchase the ma- 
jority of their fuel when the con- 
sumer needs it most. And besides 
saving consumers money, it saves 
him extreme inconvenience since 
fuel is more readily obtainable. 
And fifth, it allows the distribu- 
tor-dealer to expand his business 
and increase his summer load in 
a normal and non-emotional man- 
ner. 

Inseparable from the advan- 
tages of underground storage is 
the continued disadvantage of 
transporting LPG from’ under- 
ground storage sites to dealer bulk 
plants. As can from the 
accompanying table, approximate- 
ly 92 per cent of all underground 
storage located in 
Texas, Louisiana, Mississippi, Ok- 
lahoma, New Mexico and Kansas. 
Texas alone accounts for 71 per 
cent of available storage. This is 
due to the large areas of salt lay- 
ers and salt domes which exist in 
these regions. Some _ engineers 
feel that more mined storage cav- 
erns are needed near market areas 
and away from production sites if 
the transportation problem is to 
be alleviated. 

Storage can be divided into six 
types although salt layers and salt 
domes account for more than 78 
per cent of L. P. gas stored. Oil 
and gas sands, mined limestone, 
chalk, and shale, and abandoned 
caverns once used for other pur- 
poses account for the remaining 
LPG stored underground. One 
Virginia company is now using 
an abandoned railroad tunnel with 
a storage capacity of over 100,000 
gal. of propane. 

The best definition given under- 


be seen 


capacity is 


Continued on page 98 
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Four basic types of underground LPG storage 


SALT CAVITIES 





Caverns are form- 
ed by dissolving the 
salt with fresh wa- 
ter. When recovery 
of the L.P. gas is 
desired, 


is pumped into the 


salt water 


cavity thereby dis- 
placing the LPG 
upward. When fill- 
ing, the salt water 
is removed and LPG 
is pumped into the 
cavity. 


MINED CAVERNS 





Caverns are mined 
by conventional min- 
ing methods. The 
filled 


and emptied by 


cavities are 


means of pumping 


equipment. 


DEPLETED OIL OR 
GAS RESERVES 





No actual under- 
ground construction 
required. Recovery 
is through conven- 
pumping 
Although 
this is generally the 


cheapest method of 


tional 
methods. 


storage, it leaves 
much to be desired. 
Recovery is usually 
than 


types and 


slower from 
cavern 
products must be 
reprocessed before 


marketing. 


ABANDONED 
MINES OR 
TUNNELS 





The only actual con- 
struction require- 
ment is to seal off 
the openings. Fill- 
ing and recovery fs 
through conventional 


pumping methods. 
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ONG-RANGE tax planning in 
today’s business world of 


high tax rates is no longer “big 


business foolishness.” Last-min- 
ute tax worrying with no year- 
around tax thinking can result in 
the loss of 


small and 


sizable savings for 


medium-sized  busi- 


nesses when it comes time to file 
a tax return. 

Kor example, assume that last 
summer you were forced to re- 
place a service truck. You shopped 
around and found you could either 
sell your old truck to a_ private 
party for $500, or a dealer in town 
would give you a trade-in allow- 
That 


like six-of-one-half-a-dozen-of-an 


ance of $500 on it seemed 


other to you; so without thinking 
or worrying —-about tax matters 
you traded in the old vehicle 

To prove how such a seemingly 
simple business decision as this 
can affect how much tax you will 
have to pay, let’s assume further 
that the truck which you traded 
had originally cost $2500 and that 
you had taken $1000 in deprecia 
cost for 
tax purposes was $1500, and 
you were going to “lose” $1000 


tion on it. This meant its 


whether you accepted the dealer’s 
trade-in allowance of $500 or sold 
to the private party for $500. 

So far still 
dozen-of-another, but now 


ix-of-one-half-a- 
since 
you elected to trade-in your old 
pickup, let’s see how you can claim 
a deduction on a tax return for 
your $1000 loss. The answer is 
simple. You can’t. All you can do 
is add the amount of the loss to 
the cost of your new truck, and 
eventually receive tax credit for 
your loss in the form of slightly 
higher depreciation deductions 
On the other hand, if you had 
made a bona fide sale of your old 
vehicle to the private party and a 
separate purchase of a new one 
from a dealer, you would have 
‘stablished a $1000 loss 


could be claimed as a loss deduce 


which 


tion on a tax return and used to 
offset regular income. 

It is not always true, of course, 
that a loss deduction on the tax 
return is worth two in the bush of 
depreciation, but a general rule to 
consider when you are trying to 
decide whether it would be more 
advantageous taxwise for you to 
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How business decisions 
affect your income tax 


sell or trade-in an asset is: sell 
“loss” property to obtain a deduc- 
tion, and trade “profit” property 
to avoid the tax which must be 
paid on any profit realized from 
the sale of an asset. 

You may find that you have sold 
yourself into a capital gains tax 
or traded yourself out of a loss 
deduction if you have not figured 
your depreciated costs correctly. 
This is a matter you should dis 
cuss with a certified public ac 
countant. Not only can he verify 
the accuracy of your mathemati 
cal computations, but he can also 
explain the advantages and dis 
advantages of the various meth 
ods used to compute depreciation 
It could be that the method you 
used or are using is not the one 
most suited to your business needs 
from a tax standpoint. 

For example, if you asked a 
CPA whether you should use the 
straight-line or declining balance 
method to depreciate your new 
truck, one of the first questions he 
might ask you would be: what are 
your cash requirements and what 
are your profits likely to be? If 
you are thinking of expanding 
and need additional cash within 
the next few years, he might rec 
ommend that you use the “new” 
declining balance method to com 
pute depreciation. 

The declining balance method 
“speeds up” or increases deprecia- 
tion rates. This starts the chain 
reaction to your objective of re- 
taining cash in the business, be- 
cause when you increase depre- 
ciation rates you also increase 
allowable depreciation deductions 
on your tax return. The amount 
you may write-off the first year is 
twice what it would be if you 
used the straight-line method; so 
by applying a $1000 instead of 
$500 


depreciation deduction 





against your regular income, you 
are going to reduce your taxes, 
and cash that does not have to be 
paid out in federal taxes can be 
retained in the business for ex- 
pansion purposes. 

It seems all good things eventu 
ally come to an end, however, and 
while in the first year the de- 
clining balance depreciation rate 
may be double that of the straight- 
line, this differential diminishes 
in succeeding years until declin 
ing balance deductions are even 
less than they would be under the 
straight-line method. This is why 
it is important that you consider 
current and future earnings be 
fore you select a depreciation 
method. 

For example, if your current 
earnings are low, or if you are 
putting in a new line of merchan- 
dise and the results of this expan 
sion will take a few years to show 
in your earnings, it might be more 
advantageous taxwise for you to 
use the straight-line method of 
computating depreciation. 

The straight-line method does 
not “speed up” depreciation de- 
them out 
equally over the estimated useful 
life of the asset; so when you use 


ductions. It spreads 


a straight-line method you are 


saving, in a sense, for a rainy 


This article is based on in- 
formation supplied by the 
American Institute of Ac- 
countants, the national pro- 
fessional organization of 
certified public accoun- 
tants, and was checked for 
technical accuracy by the 
Internal Revenue Service. 
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day. When your earnings improve 
or increase, you will have more 
substantial depreciation deduc- 
tions to apply against those earn- 
ings. There usually is no point in 
increasing a loss or reducing low 
earnings by claiming additional 
depreciation deductions when you 
do not need them. 

A point to remember when you 
are trying to decide whether to 
buy new or used equipment is that 
second-hand equipment 
depreciated by the straight-line 
method. This tax factor should be 


must be 


considered, because loss of the 
opportunity to use the declining 
method with its rapid 
write-off feature may cancel any 
immediate savings effected by the 


balance 


purchase of used equipment. 

The matter may have been de 
cided and forgotten many years 
ago, but a basic question business 
men should consider from time to 
time—and one which has many 
tax implications—is whether to 
do business as a_ proprietorship, 
partnership or corporation. There 
may be personal or professional 
factors that 
and maintenance of a non-corpo- 
rate form of 


force the selection 


organization, but 
depending on the earnings of the 
business and the amount of those 
earnings you may need to with- 
draw, there are certain tax ad- 
vantages to be gained by incorpo- 
rating a new or expanding com- 
pany. 

Since proprietorship and part- 
nership income is taxed at indi- 
vidual rates, which range any- 
where from 20 per cent to 91 per 
cent, and corporation earnings 
are taxed at corporate rates of 
30 per cent on the first $25,000 
earned during the year and 52 per 
cent on the excess, it might ap 
pear that if you have relatively 
low income the proprietorship- 
partnership rates are lower. How- 
ever, you must also consider that 
the corporate tax carries with it 
the privilege of deducting a rea- 
sonable salary paid to an em- 
ployee-owner. The employee-owner 
has to pay a personal tax on his 
salary, of course, but if he were 
not incorporated, he would have 
to pay a personal tax on all the 
money earned by the business. 


If the retained earnings of the 
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company are taxed at a corporate 
rate which is lower than what the 
personal tax rate would be, the 
employee-owner would benefit by 
having additional funds available 
in the corporation for expansion 
These funds may be 
accumulated in a corporation up 
to $60,000 without further tax 
penalties, and even higher if the 
corporation can prove a need for 
them. 


purposes. 


These advantages—while they 
may cut your current tax bill and 
increase working capital for ex- 
pansion needs—can be lost if you 
have jumped into a corporation 
without first reviewing your own 
long-range cash requirements. If 
you are continually forced to with 
draw money from the corporate 
earnings to pay personal expenses, 
you will have to withdraw these 


funds in the form of dividend 


That means the corporation will 
have to pay tax on the earnings 
you are withdrawing as dividends, 
and you will have to pay tax on 
the dividends received. The “dou 
ble tax” on earnings and divi 
dends can nullify any tax advan- 
tage from incorporation when 
earnings must be withdrawn im 
mediately as dividends. 

Many businessmen seek profes- 
sional advice about tax matters 
as they do professional assistance 
with their golf game—when the 
slice has become almost unbear 
able. You can save tax dollars by 
realizing that business decisions 
made in the fall affect the amount 
of tax you must pay in the spring. 
Practice vear-around tax thinking 
and consult a certified public ac- 
countant when you are in doubt 
as to the tax effect of even the 
most routine business decision. @ 


Here's How a Seemingly Simple Decision 
Can Affect Your Income Tax Return 


Problem: 


You want to replace your old service truck with a new one 


The old truck originally cost $2500 and $1000 worth of depre- 


clition has already been taken on 


it. Its cost for tax purposes 


is therefore the original $2500 less the $1000 depreciation or 


$1500. 


The old truck can either be 


sold to a private party for $500 


or a new truck dealer will allow a trade-in allowance of $500 on 


a new vehicle. It looks like 


$1000 “loss” 


either way 


seems to make no difference which decision is made—but wait 


there is a difference 
return. 


Solution A: Trade it in on 
a new truck 


You cannot claim any de 
duction on your tax return 
for your $1000 loss. All you 
can do is add the loss to the 
cost of your new truck and 
eventually receive tax credit 
for your loss in the form of 
slightly higher depreciation 
deductions over the years. 


The deci 


ion can affect your income tax 


Solution B: Sell to a pri- 


vate party 


If you sell to a 
party and then buy a new 


private 


truck from a dealer, you can 
establish a $1000 loss on the 
sale of the old truck which 
can be claimed as a loss de 
duction on your tax return 
and used to offset regular 
income. 


A general rule to consider when trying to decide whether 
it would be more advantageous tax-wise to sell or trade-in 


an asset is: 


Sell “loss” property to obtain a deduction, trade “profit” 
property to avoid the tax which must be paid on any 
profit realized from the sale of an asset. 
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Best Way to Cut : 


Casts= Boost Profit 
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ROUTE-RATED 


DELIVERY UNITS 


“Habit buying and guess-calculation of deliv- “ROUTE-RATED” units are built to fit indi- 
ery unit sizes by bulk plant operators be- vidual route needs, based on the length of 
comes more and more hazardous as costs the route, the terrain covered, convenient 
increase and profits decline. The need for job- cabinet location, and trips required on peak 
rated units is greater than ever.” These indus- loads... keeping a two-year eye on the 
try reports point up Nor-Tex service. Nor-Tex future. May we help you? 


Follow the Rule for PROFIT Today... 


"Right Sized Units On Right Sized Chassis for the Job”’ 
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LPGR 


Write, Wire or | 
Phone for Prices 


Balance Your load The Nor-Tex Way 
Finance The Balance 


A Lam TO matt twee miter 


PRODUCTS 


dined al Manufacturers of Fine LP-G Equipment 


Nain! = NORTH TEXAS TANK CO. 


Sales Agents For 
P.O. BOX 1219 CENTRAL 5416 DENTON, TEXAS 
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itch YOUR PROFITS to 2 Star 


* Custom Made Hood _ 
Note the deep-drawn, streamlined appearance ’ a a internal Relief 
and the special hinge and hasp design. . Vaive on all 


* Rego Multi-Valve | “STAR" Systems 


Provides service outlet, double check filter 
valve and liquid withdrawal outlet 


* Fisher Regulators 


The best assurance of trouble 






















free bulk tank operation you 
can have. 


CUSTOM BUILT 


with every desired feature in an above ground tank 


TO LAST A LIFETIME 


You just can not beat a Nor-Tex STAR for QUALITY...for FEATURES... for 
DESIGN ...or for PRICE. The utmost care goes into the construction of each tank 
which is then carefully fitted, tested and doubly inspected... first thoroughly by us and 
then by the thorough National Board inspectors. The “STAR” is built to meet all 
national, state and local requirements. It is CUSTOM DESIGNED for the need in 
your area. That is why the Nor-Tex STAR is fully guaranteed. You can be sure it is 
the best if it comes from Nor-Tex. 





%& Nor-Tex construction exceeds all safety requirements. 
Write, Wire or *& Thoroughly buffed and cleaned for finest appearance. 
Phone for Prices im a *& The Nor-Tex STAR is completely fitted and ready for use. 
*& Bottom outlets are standard on all above ground tanks. 
*& Immediate delivery on one Nor-Tex STAR or a truckload. 


10 days, on truckload lots delivered in our trade area or ask about our finance plan 


PRODUCTS 
COMPANY 


ewe Fol hn ts © Cmne-0. 8 am of om 


P.O. BOX 1219 DENTON, TEXAS CENTRAL 5416 
Manufacturers of Fine LPG Equipment 
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The 2'/, in. wide ditch creates only a slight disturbance to the property. The customer likes 


this feature of mechanical diggers. Filling the ditch is easy due to the pulverized condition 


of the soil 


New mechanical digger 


solves trenching problems 


IGGING ditches for under 
BD cond pipe is hard work and 
in expensive proposition. L. P. 
gus dealers report that more time 
is often spent in digging the ditch 
than is spent on all other phases 
of an installation 
Most underground piping jobs 
are for heating installations. Peo 
ple in the L. P. gas business real 
ize the advantages of making heat- 
before cold 
weather sets in. One of the ad- 


ing installations 
vantages is that ditch digging, 
which is the toughest part of lay- 
ing underground pipe, is much 


easier if done before the soil 
freezes. 

Unfortunately, human nature is 
such that most consumers wait 
until the first cold snap before 
thinking seriously of having any 
done. This fact 


makes the trenching problem even 


heating work 


more real, 
Winter is the time of vear when 
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By ROBERT J. SIPCHEN « Field Editor 


most dealers are swamped with 
work. This is the time when the 
number of new accounts that can 
be taken on is often determined 
by the manpower available to in- 
stall them. Yet this is when most 
of the time-consuming trenching 
jobs must be performed. 

Skelgas, in Franklin Park, DL, 
had tried to lick this problem in 
various ways. Temporary help 
had been employed for trenching 
during the heavy work season in 
order that the regular employees 
would be free to do skilled work. 
Of course, temporary help is not 
ulways available, and when it is 
available it is not always depend 
able. Trenching jobs were given 
to local contractors. This did not 
work out too well. Many heating 
jobs had to wait for completion 
while the contractor delaved the 
ditching work in favor of jobs 
more important to him. Neither 
the contractor nor the temporary 


help had the interest in the cus- 
tomer’s property that a regular 
employee would have. This often 
resulted in sloppy work, damage 
to shrubbery and structures, and 
the displeasure of the customer. 
Another bad feature of this kind 
of help was that they often failed 
to realize the importance of hav- 
ing the trench dug to the specified 
depth. 

Mechanical diggers had been 
considered. The ones that were in- 
vestigated impractical be- 
cause of high cost, lack of maneu- 
verability, weight or 


were 


excessive 
other reasons. 

As a result of these conditions, 
Skelgas relied on regular em- 
ployees to do the trenching. This 
produced neat trenches dug to the 
correct depth at the time most 
convenient for the job. The fact 
that a couple of spades can be 
used only so fast had a definite in 
fluence on the number of new jobs 
that could be accepted. New 
equipment and improved methods 
made possible speedier piping, and 
tank and appliance installation. 
The only operation that could not 
be sped up was trenching. 

Several months ago, while read- 
ing through the latest issue of 
BUTANE-PROPANE News, one of the 
Skelgas men found the solution to 
the trenching problem. It was the 
mechanical 
digger that seemed to be custom 


advertisement of a 


made for the firm’s needs. The 
digger was purchased immedi- 
ately. 

Although the machine has now 
been in use for only a few months, 
it has already paid for itself. John 
Hayes, sales manager, declared 
that “the purchase of this ma- 
chine is one of the best invest- 
ments we ever made.” 

Here are some of the reasons 
that prompted Mr. Hayes to make 
such a strong statement. In the 
short time that the machine has 
been in use it has completed 140 
ditch digging jobs. The jobs aver- 
aged 20 ft in length. This is a 
total of 2800 ft of trenching 2% 
in. wide and 24 in. deep. For this 
amount of trenching only 8 gal. of 
gas and 3 qt. of oil have been 
used. It cost $2.24 for the gas and 
$1.20 for the oil, a total of $3.44 
for 2800 ft of trench. In other 
words, the operating cost—not in- 
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fhe brand of assurance 


For an assured year-around supply of top-quality LP-Gas at a 
competitive price you can depend on the “R”’ brand. It is the 
record and reputation of on-time delivery by the Sid Richardson 
Gasoline Co. — a brand that stands for customer co-operation. 


Because of our independence from company-owned or con- 
trolled wholesale or retail outlets we are in better position to 
help our customers. We offer you a contract assuring year- 
around delivery of top-quality product at a competitive price. 
Why take chances when you can benefit from proven perform- 
ance at no extra cost? 


Let us tell you about our proven delivery performance and how 
j we protect your interests. 


Std Richardson 


GASOLINE CO. 
629 FORT WORTH CLUB BUILDING © FORT WORTH, TEXAS 


REGIONAL REPRESENTATIVES 


H. M. JONES MARVIN L. DOSS H. L. SCHMIDLEY WILLIAM T. CARL RICHARD L. KLINE 
5122 NO. NEW JERSEY 3310 SYCAMORE 665 ST. PAUL AVE 31605 DEWEY 1627 WEST LOCUST ST 
INDIAMAPOLIS, INDIAWA MIDLAND, TEXAS ST. PAUL, MINNESOTA OMAHA, NEBRASKA DAVENPORT, (OWA 
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The depth of the 
trench does not vary 
once the machine 
has been set. Maxi- 
mum depth is 24 in. 





This Skelgas dealer 
finds some spots 
easier to get at 
with the machine 
than with a spade. 
One man loads, un- 
loads and operates 
the digger. 





Digging right up to 
the foundation of 
the building is easy 
with this machine. 


cluding labor — came to about 12 
cents per 100 ft. 

Probably the best feature of the 
machine is its speed of operation. 
Average digging speed with the 
machine is nearly 10 ft per min- 
ute. The toughest job that the ma- 
chine has tackled to date was an 
80 ft ditch through hardpan clay, 
small rock and tile. Skelgas esti- 
mates that it would have taken 
two men 8 hours to do the job. 
The mechanical digger finished 
the job in 40 minutes. 

The digger teeth will chew 
through tree roots, but when roots 
larger than 2 in. thick are en- 
countered it is quicker to chop 
through them with an axe. Large 
rocks must be removed from the 
trench with a spade. Stones small- 
er than the 2% in. width of the 
trench are thrown out by the dig- 
ger teeth. 

Customers are pleased with how 
little their lawn is disturbed by 
the ditching operation. Backfilling 
of the ditch is remarkably easy 
since the dirt is reduced to a very 
fine state by the digger teeth. 
Along with the other advantages, 
the machine will automatically 
maintain the ditch depth to that 
for which it has been set, thus 
eliminating the chance of human 
error. 

The machine is easily loaded 
onto a pickup truck, unloaded and 
operated by one man. Its size is 
such that it can be taken to the 
job on the service truck with the 
rest of the equipment. No compli- 
cated setup work is required. It 
can go to work as soon as it is un- 
loaded from the truck. 

This new type mechanical dig- 
ger, like several others presently 
on the market, combines top per- 
formance, ease of operation and 
maneuverability, portability and 
low cost. 

For at least one L. P. gas dealer, 
Skelgas of Franklin Park, Ill, a 
new type mechanical trencher has 
proved to be the perfect answer 
to digging pipeline trenches in 
any season and under almost any 
conditions. It has increased pro- 
duction while cutting operating 
expense and solving a tough prob- 
lem. Considering all of this, the 
dealership’s enthusiasm for its 
new piece of equipment is easily 
explained. td 
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ROOM HEATERS - 
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Everyone who has ever had any experience with gas 


central heating units has thoroughly learned one thing 
(and some have learned it the hard way) — 


The heart of any heating unit is the heat ex- 
changer! 

That’s why the durability of the heat ex- 
changer is the most important thing about any 
heating unit. And that’s why Temco’s exclusive 
new Ceramic-Clad* is big news in the heating 
field! 

The heat exchangers in all Temco Lo-Boys, 
Hi-Boys, Gravity Furnaces, and Counter-Flo 
Furnaces are finished in Ceramic-Clad—a high- 
temperature porcelain enamel finish that is 
impervious to rust and will never burn out. 






o* 
(Corecnie(CLag 


pioneered by Temco, is similar to the finish used 





for jet aircraft combustion chambers. It's capable 
of withstanding temperatures far higher than any 
furnace will ever reach. And it completely elimi- 
nates the danger of rust from condensation when 
the furnace is used in combination with air con- 
ditioning for summer cooling. 

And in addition to Ceramic-Clad, Temco brings 
you other outstanding features such as exclusive 


Uni-Port Burner and silent operation. 


Tarn to TEMCO 7or the best th gas central heating 





TENICO, Talow 


NASHVILLE 9, TENNESSEE 


bid Motid NG Specialeiia ae the Nalton” 





“THE COMPLETE LINE OF GAS HEATING EQUIPMENT” 


FLOOR FURNACES + WALL HEATERS + UNIT HEATERS 
WARM AIR FURNACES AND AIR CONDITIONING 
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Temco, Inc., Department C-106 

Nashville, Tennessee 

Piease send me catalog and full information on 
Temco Automatic Gas Warm Air Furnaces, 

Name 

Fir ] 

Addres 

City Zone State 
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SERVING 5,000 HOMES with seven delivery 
trucks, and an efficient dealer organiza- 
tion, Allied assures prompt delivery of 
quality LP-Gas to customers. Cities Service 
assures prompt delivery to Allied. 





Says Allied Sun: 
“Superior quality...dependable supply of 
Cities Service LP-Gas helps assure sales success.” 








When Allied Gas, Inc., of St. Louis Park, Minne 
sota, orders a tank car of Cities Service Propane 
they expect and get the finest LP-Gas on the mar 
ket. And they get it right away! For top-quality 
product and dependable supply, put Cities Service 
at the top of the list of better suppliers. 

And that’s just the reason why Allied became 


an exclusive Cities Service Distributor. It has 


enabled them to assure a dependable supply of 


quality LP-Gas to their 5,000 home-customers, 
reyardless of season 

Of course, like most LPG distributors, Allied 
has striven to balance seasonal sales...and they’ve 
succeeded, But, unlike many other distributors 


SERVICE!... Part of our name, part of our business 


who also have succeeded, Allied has not diversified 
its outlets, but concentrated them. Virtually all 
their sales are for year-round home uses; water 
heating, cooking, and refrigeration. They sell no 
propane for home heating. 

“Volume is high in all seasons with this method 
of sales,’’ reports Allied. ‘‘But, naturally, it 
couldn’t be successful without the superior quality 
L.P-Gas and unusually dependable delivery of Cities 
Service. Any distributor searching for a better 
supplier would do well to check Cities Service.” 

For information concerning a dependable supply 
of quality products, call or write the nearest Cities 
Service office listed below. 





CITIES & SERVICE 


QUALITY PETROLEUM PRODUCTS 





406 W. 34th Street 500 Robert Street 
Kansas City, Missouri St. Paul, Minnesota 


20 N. Wacker Drive 6611 Euclid Avenue 
Chicago, Illinois Cleveland, Ohio 
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From L. P. gas dealer to teacher 


... in four simple steps 


By P. E. GRAY, Sales Engineer * Sinclair Oi] & Gas ¢ 


T might be hard to imagine an 
1 L. P. gas dealer accepting ap 
ples from his employees or carry 
ing around a load of textbooks and 
a hickory stick, but every deale 
who has one or more employees 
has to be a teacher. 

Teaching is an art. A 
teacher goes to school himself for 
many years before he is allowed 
to go out on his own. During these 
years he learns not only what to 
teach but also how to teach. Even 
though a person might be a walk- 
ing storehouse of knowledge, if he 
cannot relate what he knows to 


school 


someone else he is not a good 
teacher. Some even say that a 
really good teacher is born, not 


made, because teaching requires so 
many traits not always found in 
the average person. 

But whether an 
believes he 


LPG 
make a good 
teacher or not, he must teach if he 
wants to manage a business and 
make it pay. Every 
structs or corrects an employee, 


dealer 
would 


time he in- 


he is teaching. 

Many a dealer has decided an 
employee was hopeless after the 
employee failed to grasp repeated 
did that 
ever stop to think that it may not 


instruction. But dealer 
be entirely the employee’s under- 
standing but also the method in 
which the instruction was given? 


Good instruction takes into con 
sideration not only the type of 
information presented but also 


how the information is related. 
The need for proper instruction 
is obvious. Sales, customer good- 


will, expense and accidents depend 
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on how well an employee performs 
how that 
ployee performs his job depends 
on the dealer. So important is the 
that the 


companies specially 


his job and well em- 


subject most of larger 
employ 
trained who devote 
their full time 
few L. P. gas 
afford such full-time help, the title 
falls the 


the dealer where so 


personnel 
to training. Since 
dealerships can 
of “teacher” right on 
shoulders of 
many other titles already lie 
Instruction or correction can be 
properly accomplished in four dis- 











% 
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Like it or not, every L.P. gas dealer, 
like any other businessman who has em- 
ployees to supervise, must be a teacher. 
Here are some suggestions on how to 


teach so that employees will learn. 


P. E. Gray 
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HERE'S AN IMPORTANT NEW 
PERFECTION 


Flanged 
Fitting 

















Flanged Valve 
Fitting 





Float Ring 
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. It’s The NEW Patented FLOAT RING SEAL! 


The double-weld technique -used on BS&B “PERFECTION” Propane 
Systems has always been effective in preventing troublesome leaks in the 
weld seams. Now, this same positive freedom from leaks has been extended to 
the valve fittings with the addition of an exclusive new leak-free sealing 
device around the multi-valve, float gauge and relief valve. 





nylon ring of patented design which is inserted between the fitting and 
the island bar of the tank. Once installed, the pressure within the tank 


Known as the Float Ring Seal, this sealing device consists of a wedge-shaped a 
acting on the float ring serves to compress it tighter and tighter. The 


higher the pressure — the tighter the seal! W 
The Float Ring Seal is only one of many important features about the J gate 
BS&B “PERFECTION” Propane System that make for happier dealer- (v1 ~%.\ 
customer relationships. Another is “PERFECTION’S” new multi-valve SUL i 
which permits up to 52°, faster tank filling than previous multi-valve % \ 







designs — thus saving you considerable labor and equipment cost. 
Why not standardize this year on the one propane system that 
has everything you and your customers want and need — 
BS&B “PERFECTION”... with the Golden Dome! 


eR Exa 1 ean 
Brack, Sivatts s&s Bryson, ince. —"\""" 


Propane Equipment Division, Dept. 6-Ab2 
7500 East 12th Street, Kansas City 26, Missouri 
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tinct and necessary steps. These 
are preparation, presentation, try 
out and follow-up. 


Step | 


Prepare the worker to receive 
the instruction. It is easier to 
learn if one is ready to learn and 
if learning conditions are right. 

1. Put him at ease. He can’t 
think straight if he is embar- 
rassed or scared. This is especial- 
ly important when making a cor- 
rection. Be friendly with a new 
employee. He may be so awed at 
the presence of the “boss” that he 
cannot concentrate on the lesson 

2. Find out what he already 
knows about the job so that you 
are not repeating what he already 
knows. Otherwise, he will believe 
he knows the new material too and 
not be ready to grasp the fresh 
information. Start in where his 
knowledge ends unless some re 
view is warranted. 

3. Get him interested. Relate his 
job or operation to the final prod- 
uct so that he knows his work is 
important. This will not only help 
him learn better, but will result 
in a better job afterwards. If his 
job is cylinder inspection and 
painting, for example, show him 
how important it is from the 
standpoint of the company and 
the customer that a cylinder be 
safe and neat. 

4. Put him in the right position. 
Don’t have him see the job back- 
wards or from any other angle 
than that from which he will work. 
Trying to learn a new operation 
by watching it backwards is no 
easy task. 


Step II 


Present the operation. This 
should be thoughtfully planned 
out beforehand so that the in- 
structor has a clear idea of what 
he is going to present and how it 
is to be presented. 

1. Use all possible senses. Tell 
him, show him, explain why cer 
tain steps are followed, ask him. 

2. Put it over in small doses. A 
person can catch 
eight new ideas at one time and 
really understand them. Present- 
ing a little at a time over several! 
periods instead of a lot during one 


about six or 
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period is an old teaching rule that 
WOrKS. 


3. Make the key points clear 
rhese will make or break a job 
maybe make or break the em 
ployee. 

1. Be patient. Go slowly. 
are two traits that are especially 
important in any teacher. It is not 
easy to do when the subject matte 
seems so clear to the instructor, 
but remember that the student is 
new. Get accuracy now, speed 
later. 


5. Repeat the job and the expla 


nation if necessary. It may take 


several repeats before the task i 
clear. 


Step Ill 


Try out his performance. Don’t 


have him “sink or swim” by him 


self at a waste of time while he 


becomes discouraged. 
1. Have him do the job, but 
watch him. 


2. Have him do it again, but 


have him explain to you what he 


is doing and why. All of us find it 
eusy to mimic motions and not 
really 
doing. You want him to under 
stand. 

3. Have him explain the key 
points. 

1. Correct his errors, but don’t 


bawl him out or indicate that he 


is thick or dumb. Always assume 
that he has made the error be 
cause you have not made the point 
clear rather than because he did 





These 


understand what we are 


not comprehend. Correct errors in 
au helpful manner. 

5. Continue doing all of this un- 
til you know he knows. He may 
have to do the job half a dozen 
times. 


Step IV 


Don't 
Even if the job is going well, it is 


l‘ollow up. forget him 
good to show an active interest in 
each employee’s task. Keep him 
feeling important. 

1. Put him on his own. He has 
to get the feel of the job by doing 
it himself. 

2. Tell him to whom he should 
go if he needs help. Make this defi 
nite—yourself or someone you 
designate. The wrong person may 
give him a “bum steer.” 

8. Check him frequently. 
the lookout for any incorrect or 


se on 


unnecessary moves. Be careful 
about taking over the job too soon 
or too often. 

1. Don’t take it over at all if 
you can merely point out the help 
he needs 

5. Get him to look for the key 
points as he progresses. 

6. Taper off this extra coaching 
until he is able to work with nor 
mal supervision. 

Through use of these four steps 
you—or an older employee—can 
teach a man so that he really 
knows the job. The time spent in 
initial teaching can save time and 
money in the months following 
the break-in period ho 


If an employee fails to 
grasp instruction it might 
not be the fault of the em 
ployee but rather the meth- 
od in which the instruction 
was given. Proper learning 


fakes proper teaching. 
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ANNULAIR TYPE Fi 


PILOT BURNERS 


VERTICAL or HORIZONTAL 
MOUNTING 


“3 









SERIES RIS 


Annulair Series R18 at 700 Btu./hr. and Series 
R50 at 300 Btu/hr. (with Nat. gas) can be 
mounted either horizontally or vertically. The 
single, blue, forked flame heats the thermocouple 
and ignites the main burner. Each series has 
three tip angles for greater flexibility, Lint car- 
ried into the pilot burner is burned in the pilot 
flame and carried away by the pilot flame itself. 
Pilot screens are unnecessary because there is no 


primary air opening to clog. 


Don’t forget the other Type R_ pilots—the 
R10, R11, R14, R15, R16, and R1i7—whose 
various mounting brackets and three tip angles 


offer a wide range of mounting ease. 


All Type R pilots can be used for Manufac- 
tured, Natural, and LP Gas. 


See them all at the International Heating and Air 
Conditioning Show—Booth 864, or write Dept. SB-1. 


MILWAUKEE GAS SPECIALTY €9O,. 
MILWAUKEE 1, WISCONSIN 
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Unified gas industry promotion must in- 
clude more than cooperative action be- 
tween L. P. gas dealers and utility gas 
companies alone. Real unified promotion 
takes in all segments of the gas industry. 
In 1954 this challenge was accepted by the 
Gas Equipment Manufacturers Committee 





of the Gas Appliance Manufacturers As- 
sociation. These equipment suppliers real- 
ized that they too have an important in- 
vestment in the future of the gas industry 
and decided to join the campaign to com- 
bat the growing wave of electric industry 
promotion. 


Part Five: Gas equipment manufacturers 


accept the challenge 


NATIONAL program of gas 
A promotion backed by the 
power, prestige AND money of 13 
manufacturers of equipment for the 
gas industry has entered its third 
year of operation with opportuni- 
ties for L. P. gas dealers and utility 
gas companies to tie in on the local 
level. 

The coordinated consumer-level 
drive featuring the theme “Gas is 7 
ways better for the 7 big household 
services” is sponsored by the Gas 
Equipment Manufacturers Commit- 
tee of the Gas Appliance Manufac- 
turers Association. 

Advertising is being placed by 
the equipment manufacturers in 
consumer and trade publications. 
While consumer education is the 
primary aim, an attempt is being 
made to reach architects and build- 
ers as well as “the coming genera- 
tion” through this carefully pre- 
pared program. Consumer publica- 
tions being used include The Satur- 
day Evening Post, New Homes 
Guide and Home Modernizing. 

Ads stress gas as being auto- 
matic, dependable, silent, clean, 
fast, safe, economical, comfortable 
and convenient. 
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Cooperation among all segments 
of the industry is important in this 
campaign as in others. L. P. gas 
dealers and utility gas companies 
can tie in with the national adver- 
tising program by using one or all! 
of four plans. These are: 

1. Publishing copies of the na- 
tional ads in local newspapers. Free 
ad mats are available to all LPG 
dealers and utility gas companies. 
More than 1200 mats have already 


ic 7 ways 
hotter for 


the 7 big 
household 


corvices 





Every advertisement in the campaign carries 
a "Gas is 7 ways better” tag. Tags are 
available to dealers for use as price tags 


on appliances 


been used adding 21,000,000 mes- 
sages to the national program, 

2. Using free enlargements (30 
in. by 40 in.) of these ads as floor 
and window displays. 

3. Mailing free proofs of the ads 
to general appliance dealers who do 
not sell gas. 

1. Using 
similar to the tags used in the ads 
and supplying the tags to non-gas 
selling general appliance dealers. 
More than 50,000 tags have already 
been distributed at a low cost per 


appliance price tags 


thousand. 

Firms which sell gas and gas ap- 
pliances are deriving benefits from 
the GEM program at no cost. The 
program can pay extra dividends 
for dealers who tie in. 

The committee—a group of manu- 
facturers who produce equipment 
used in the production, transmission 
and distribution of LPG and utility 
gas—has nothing to sell to the gen- 
eral public. The manufacturers are 
sponsoring the program for the 
good of the gas industry in the be- 
lief that demand for their products 
will grow with the growth of the 
sale of gas. 

Current sponsors of the program 
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The advertisements above appeared in the Saturday Evening Post. Carefree homemaking 
and comfort and convenience are stressed. All ads carry the sentence "If you live beyond 
P. Gas (bottle or tank) for all 7 of the big house- 


the mains enjoy the convenience of | 


hold services.” 
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COMPORT AND CONVENIENCE 


This big double page spread appeared in Home Modernizing and New Homes Guide 
magazines. Free mats for local level advertising and showroom display enlargements are 


available for local tie in. 
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are American Cast Iron Pipe Co., 
American Meter Co., Cleveland 
Trencher Co., Fisher Governor Co., 
E. F. Griffiths Co., A. C. Lawrence 
Leather Co., Mueller Co., Rockwell 
Manufacturing Co., M. B. Skinner 
Co., Sprague Meter Co., Superior 
Meter Co., U. S. Pipe and Foundry 
Co., and Vulcan Rubber Products. 
Chairman of the committee is C. 
Benson Dushane Jr., American 
Meter Co. Vice-chairman is K. R. 
D. Wolfe, Fisher Governor Co. 

Operation of the national pro- 
gram, called by the committee “a 
plan for a coordinated consumer 
advertising campaign to drive home 
the great advantages of modern 
gas,” is flexible and enables manu- 
facturer participation to either a 
large or small degree. Each manu- 
facturer member selects ads from 
a large portfolio. These ads are 
published over that manufacturer’s 
company name or in conjunction 
with other companies. Each com- 
pany participates on an annual 
basis and agrees to underwrite a 
certain number of ads, either alone 
or in collaboration with other manu- 
facturing companies. All participa- 
tion is integrated through a central 
Approximately $300,000 
was spent last year. 

Through the pages of national 
magazines and by furnishing point- 
of-sale merchandising packets, the 
committee calculates that it has 
made more than 75 million advertis- 
ing impressions in the consumer 
field alone. So far, more than 150 
L. P. gas dealers and utility gas 
companies in 34 states and Hawaii 
have tied in on the local level. 


source, 


The purposes of the manufactur- 
ers’ committee in paying for and 
backing the program has _ been 
summed up in four parts: 

1. To provide direct assistance to 
L. P. gas dealers and utilities in 
maintaining and building gas loads. 

2. To make a long term invest- 
ment in the future. 

3. To provide badly needed sup- 
port to AGA, LPGA, GAMA and 
INGA in their programs. 

4. To present GAS to the future 
home owners multi- 
purpose modern fuel—offering the 
greatest number of advantages— 
and thereby make the most of the 
greatest opportunity the gas indus- 
try has known. + 
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discs 
easily 


Fig. No 


It takes two minutes or less! Simply break 
the union joint and slip a replacement disc 
holder onto the button-head of the stem. 
Or, replace the dise only. 

Additional features of this OIC line great- 
ly reduce the need for other maintenance 
For example: (1) The modern union body 
bonnet joint assures a safe, tight, leakproof 
seal which is not affected by frequent dis- 
mantlings. (2) The special OIC alloy-40 stem 
material eliminates galling and seizing 


THE OHIO INJECTOR COMPANY 


546, Underwriter Approved, 400 Ibs. WOG, non-shock 


(3) Molded, graphite-asbestos, plastic pack- 
ing is used which seals without hardening 
or cracking in service 

Fig. 546 valve discs are Buna-N, specially 
compounded for LP-gas service. Leak proof 
tightness is proved in a nitrogen gas test 
under water. All OIC LP-gas valves are 
Underwriter Approved. Call your Ol 
Distributor, or write for Form 1010 deserib- 


ing OIC’s complete LP-gas valve line 


WADSWORTH, OHIO 


FORGED & CAST STEEL, BRONZE & IRON, 
LUBRICATED PLUG VALVES 



























To Give Yo 
Sales A Lift 


Dealing with Sinclair gives an extra lift 





to your sales approach —raises your profit 
opportunities. That’s because every 
tank-load of Sinclair LP-Gas gets an added SZ 
boost from the five famous Sinclair 1} | 
extras —INTEGRITY, REPUTATION, Bits 
QUALITY, PERFORMANCE AND 
GOOD SERVICE. You benefit with more 
new business — more satisfied 


repeat c ustomers. 


Ask us for the facts on this top quality LP-Gas with high heating value — moisture and 
impurities removed. Then, make the switch to Sinclair. 


Sinclair Oil and Gas Company 
Liquefied Petroleum Gas Sales Department d , 
; Sinclair Oil Building, Tulsa, Oklahoma A Great Name in Oil 


iP cas PROMOTIONAL 
Pi eqram 


SINCLAIR 
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PROPANE PETE - Episode No 18 


Vu 





ROPANE PETE was down in the Ozark country 

of southern Missouri lookin’ for converts for 
his L. P. gas and went out to a county fair. He 
couldn’t stir up much interest because everybody was 
talkin’ about a mule race that was comin’ off next day. 
There was a pretty good purse and all the sports was 
makin’ heavy bets on one or the other of the two 
entries. 

These two mules was outstandin’ individualists, 
even for animals with neither pride of ancestry nor 
hope of posterity. They could git over the ground like 
a blue-racer snake with a hornet on his southern 
exposure. But they was also well known balkers. Like 
as not, they’d jist squat and refuse to budge. You 
could build a fire under ’em and they'd probably jist 
move up till the fire was under the wagon and sit 
down again until the wagon burned up. 

This was to be a harness race with the mules 
hitched to carts. It was to be twice around the dirt 
track, a distance of about a mile. By the rules it was 
OK for the drivers to use any kind of a gadget they 
could to keep their critters goin’. 

One of the mules was called Spark Plug and he 
was bein’ driven by a professional from St. Louis 
called Three Finger Louie. The other mule, for some 
reason, was called Old Gassey and he was _ bein’ 
prodded by a local boy named Bob Baum. Three 
Finger had a slick, light, racin’ sulkey, while Bob 
Baum had jist an old, two-wheeled cart that was five 
times as heavy. Odds on Spark Plug was pretty long. 

It was whispered that Three Finger Louis was goin’ 
to use an electric shocker and battery that would 
make Spark Plug jump out of his hide when he 
prodded him. Bob Baum was up a stump. He didn’t 
have nothin’ but a whip. 

Propane Pete looks the situation over and then 
went into a huddle with Baum. After considerable 
talkin’, Pete convinced him that he had the answers. 

They replaced the shafts of the cart with some 
light pipe and wyed out on each side with tubing 
with burners on the ends, aimed at hittin’ Old Gassey 
in a strategic spot. Pete improvised a portable tank 
out of a five gal. milk can, filled it and fastened it in 
the front of the cart. He cut in a regulator with about 
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Red Dot LP Gas Co. 


is put on the map 


by Old Gassey the mule 


By J. ARTHUR THOMPSON 


five pounds pressure and fixed a quick actin’ valve 
in easy reach of the driver. 

Come next mornin’ the whole county was there, on 
edge with excitement. Both mules walked onto the 
track, meek as little girls goin’ to church. 

Three Finger Louie was all dolled out in fancy 
colored silks and Spark Plug had been prettied up 
with ribbons. The sulkey sparkled with shiney nickel 
and brass. 

Bob Baum, the home town boy, was jist wearin’ his 
ordinary faded blue jeans and hickory shirt. Old 
Gassey had kicked at bein’ curried and looked crum- 
mier than usual, 

Odds on Spark Plug and Three Finger Louie soared. 
Propane Pete plunks down a hundred bucks on Bob 
Baum and Old Gassey and gits odds of fifteen to one 

When the starter fired his pistol, both mules jist 
stood stock still. Then Three Finger turned the juice 
on in his shocker and Spark Plug jumped six feet. He 
ran a little ways and stopped. The shocker worked 
again and he jumped again and then kept goin’. 

Meanwhile, Baum had forgot for a second what 
Pete had told him to do. But when he finally turned 
that L P flame full force on the stern of Old Gassey, 
that mule took off with a hee-haw you could hear a 
mile. He was off under a full head of steam with 
the safety valve tied down. 

Old Gassey passed Spark Plug half way round the 
track. He made two full laps while Spark Plug was 
makin’ one, and jist kept goin’. After the fourth lap 
around, Baum remembered to turn off the gas, but 
that mule was jist gittin’ warmed up 

At the sixth lap somebody thought to open the gate 
leadin’ off the track. Old Gassey streaked thru it 
and hung the cart and Bob Baum on the gate post 
Gassey headed for the creek and sat smack down in 
the water. He stayed there for nine days, jist to cool 
off. But the flame left a big red spot on that poor 
mule that never did come off. 

Bob Baum used his prize money to go west and 
grow up with the country. When he started his L. P 
yas business in Denver, he called it the Red Dot 
L P Gas Co. in lovin’ memory of the burned spot 
he’d left on Old Gassey * 
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Delaware LP Dealer 
Reports... 


HARRINGTON 
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GENERAL ELECTRIC TWO-WAY RADIO 
LIVES UP TO REPUTATION FOR SAVING MONEY 


Cahall Gas Service Company phone calls to learn of rush order 
of Harrington finds two-way radio 
does save miles of backtracking 


and hours of overtime 


Overtime is eliminated because radio 
equipped trucks need not go back on 
the road after they have completed 
their regular routes. 

Mr. told that 


General Electric Progress Line was 


When Cahall Gas Service Co, first con- 
ile red the use of 


their LP 
told they could expect radio equipped 


two-way radio on Cahall was also 


delivery trucks, they were 


the most dependable and economically 


trucks to travel fewer miles and pro- maintained two-way radio available. 


vide better Only General Electric mobile radio 


supplies as 


ervice to their customers 


than trucks without radio, They were standard equipment such 


told le 


to service those customer 


items as controlled reluctance micro 


for high fidelity reception, 


overtime would be required 


phoning phones 


for rush deliveries of ga and 6600 series pre-tested communi- 
after they installed cation-type tubes and individual 


Electric two-way 


ix month 
General radios on 
four trucks, Mr 
these 
call 


Cahall reported 


Rush eC 


can be handled by radio- 


FOR SALES AND SERVICE sex 








did come true CGR 
Nl I 


os N.Y.Jn Canada; C.G.} 


promises 
for gas 
trucks almost without 
interrupting their regular routes. 
Backtracking has been largely elimi 
never does a customer 
Now 


can be contacted immediately 


nated, and 
have to wait hours for gas 
truck 
from the office and do not need to re 


turn or make expensive long distance 
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“Radio 
in your Yellow Page Or, write 
cation Equipment, Section C927, Electronic 


». Electronic 


plug-in chassis for long life depend- 
ability and low cost maintenance. 

that 
General Electric Progress Line two- 


“Our experience proves 
way radio lives up to all its reputa- 
tion,” says Mr. Cahall. 


B 


{2-H8Y posit Radic! 


You, too, can gain all the best advan- 
tages of two-way radio by investigat- 
ing the General Electric Progress 
Line. Broad plans for financing or 
leasing are available to help you. 


Communication Equipment” 
General Electric ¢ Commu 


Park 
, 181 Lansdowne Ave., To 


yracuse, 


ronto. 


Progress /s Our Most Important Product 


GENERAL @@ ELECTRIC 
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CALENDAR 


Coming events 
in the Industry 





1957 
Feb. 12-14—Northeastern LPGA Cor 


ntion and Trade Show—New York 
Trade Show Bldg. and Hotel New 
Yorker, New York. 


Feb. 19-21— P. Gas Management 
Sct University of Wisconsin, Mad 

sor Spor red by the Wisconsin 
LPGA 

Feb. 19-21—Midwest P. Gas Engine 
Sct wa State Ce liege Ames 
Owa 

Feb. 25-March |—Americon Society of 
Heating and Air Conditioning Engi 


Chicagq 
March 10-12— 1aNnG PGA Trade 
ct and ¢ vention Claypool! 
Hotel, Indianapolis, Ind 
March 18-20— Southeastern District 
PGA nvention and Trade Show 


tmore Hotel. Atlanta. Ga 


March 25-26—lowa LPGA Convent 
Savery Hot De Moines 


-29—Northwest District LPGA 


March 28 

Convent Hote Var iver Var 
iver, B. C 

March 28-29—Ok!lahoma Utilities Asso 
Okla 

April 5-4-—Western Liquid Gas Associa 
ton Convention ond Trede Show-~ 
jotel Statler, | Ange! 

April 8-10—GAMA Annual Meeting 
Th, paanbrler, White Sulpt ss Ging oves 
W. Va 

April 9—W r LPGA Spring Meet 

1—Whitina Hot Stever Balint 
WV 

April 10, 12—Midwest L. P. Gas $ 

S-} lowa Stote C lege Ar 


April tl-12— PGA 


April 14-17—American Home Laundry 
NF a Pa eae A tion A : 
P k, Ind 
April 24-26—Natural Gasoline A 
' 6 Amarion: Shth Annual ¢ 
Rice Hote Hi + 


April 25-26—South Dakota LPGA 


Hua 
May I!—Nevada Liquefied Pet 
a5 Dealers A ttion Sr ( 
v Winnemu 
May 12-15—Lig ; 
A af Na j y ind 
Trade Show— 1d Hilton Hot 
co sa 
October 7-9—A } 13 A 
At C van Kiel Audit 
St M 


All associations are invited to send in 
dates of their forthcoming meetings for 
this calendar. 
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RED HOT 


for the L.P. trade 





S THE FLOORS FIRST 


p—YET NEEDS NO VENT 
YGEN FROM ROOM 


e HEAT 
e VENTE 
» TAKES NO OX 


«TAKES UP NO FLOO 
AUTOMATIC 


R SPACE 


© COMPLETELY 














RED HOT SALES PACKAGE FREE 
® Television films © Newspaper mats 
© Radio Commercials © Direct Mail Folders 
@ Illustrated Brochures 





DEVELOPED AND MANUFACTURED BY 


HUNT HEATER CORPORATION 


220-BP 12th Avenue, N. Nashville 4, Tennessee 


Please send me complete information and prices on the HUNT 
NOVENT HEATER. 


NAME 
ADDRESS 


CITY STATE 
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AMERICAN’ LP-GAS METERS 
BUILD SALES AND PROFITS 
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FREE Manual — Gives complete information on 
handling, storing, installing, sizing and testing 
LP-Gas Meters. 


Write today for this valuable manual that shows 
how you can make extra profits with American 
LP-Gas Meters, give your customers ‘‘City-Type’”’ 
service and reduce your costs as well. 


American LP-Gas meters are precision instru- 
ments designed for accurate measurement from 
pilot burner to full load. Built with the same care 
that has made American Gas Meters the acc epted 
standard of accuracy, performance and long life 
in the Gas Industry for 120 years, 
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Rural markets maintain 


importance in gas sales 

Despite the population movement 
from farms to cities in some areas, 
the rural market has maintained 
a position of key importance, in 
the sale of gas appliances and in 
the many modernization items that 
often are sold with appliances, ac 
cording to Edward R. Martin, Gas 
Appliance Manufacturers Associa 
tion director of marketing and 
statistics. 

I'ew if any other industries have 
Mr. Martin’s opportunity to learn 
so closely what part of sales is 
rural. Manufacturers cooperating 
in his surveys usually make both 
the appliances and equipment used 
for “city” gas and those employing 
liquefied petroleum gas. He found 
that by the end of 1956 the number 
of domestic gas ranges made for 
liquefied petroleum gas during the 
postwar period were past the 5.4 
million mark. In the same time, 
nearly 3 million water heaters us- 
ing this fuel have been installed. 

“The rural family,’”’ Martin com- 
ments, “clearly is at the head of 
the parade in its demands for the 
comforts, conveniences, and health 
benefits modern gas 
bring. 

“The farm home market ha: 
blended with growing suburban and 
markets in a tremendous 
postwar push toward home modern 
ization and upgraded living stand 
ards. 

“As a result, sales of gas ap 
pliances and equipment for use be 
yend utility gas lines—that is, for 
use with liquefied petroleum gas 
account for over 20 per cent of the 
total in some key classifications 
This is a most remarkable achieve 
ment in view of the tremendous 
expansion of natural gas pipelines 
and of utility 
natural gas.” 

Here are some of the GAMA of 
ficial’s figures for the decade ended 
with 1955: 

Of the 23,127,500 domestic ga 


service can 


resort 


lines distributing 
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ranges of all types shipped by man 
ufacturers, 4,988,900 or 21.6 per 
cent, were for L. P. gas. The LPG 
figure for water heaters was 2,612, 
100 or 13.4 per cent of the 19,509, 


600 produced for both “city” and 
L. P. gas. 

In 1955 L. P. gas ranges were 
listed at 453,300 or 20 per cent 
of the shipment total for all gas 
ranges, and for water heaters the 
figure was 349,000, or 12.7 per 
cent of the record output for all 
gas types. 

Mr. Martin points out that in 
addition to its big total in ranges 
and water heaters, the rural mar 
ket has accounted for vast numbers 
of heating units, clothes dryers. 
refrigerators and incinerators. He 
states: 

“When you consider that ap 
pliance additions are part of hom: 
improvement programs calling fo) 
everything from wallboard to dra- 
peries, it is apparent that the vast 
modernization program in the 
dwellings of rural America has 
been, and continues to be, one of 
the most vital forces in our econ- 
omy.” 


Gulf noncompetitive with 
Warren, Whiteford replies 

Gulf Oil Corp. and Warren Pe 
troleum Corp., while both member 
of the petroleum industry, are 
engaged in different types of busi 
nesses and have never been com 
petitors, W. K. Whiteford, presi 
dent of Gulf, said today in replying 
to a complaint filed by the Federal 
Trade Commission 

He added that Gulf’s acquisition 
of Warren does not increase Gulf’ 
relative size in the industry. 

Mr. Whiteford stated “our law 
vers have advised that the Gulf 
Warren arrangement does not vio 
late the Clayton Act, as alleged in 
the FTC complaint, or any 
antitrust laws; and that the cor 
poration expects to uphold thi 
position 

In summary, the FTC complaint 


othe 


Gulf-Warren 
lessens 


alleges that the 
transaction substantially 
competition and tends to monoply 
in the manufacture and marketing 
of liquefied petroleum gas and 
natural gasoline. 

To the contrary, Mr. Whiteford 
declared that less than 1 per cent 
of Gulf’s concerned 
with natural gasoline and liquefied 
petroleum, and, even then, only as 
incidental to its general business. 
Over 99 per cent of Gulf’s business 
relates to crude oil and its prod- 
ucts other than the two named 
above. On the other hand, Warren 
is engaged primarily in the man 
ufacture and marketing of natural 
liquefied petroleum 


business 18 


gasoline and 
gas. 

“It is difficult to understand the 
basis for this complaint,” Mr 
Whiteford said, “since the action 
complained of was clearly intended 
to increase competition in the 
liquefied petroleum gas and natural 
gasoline business to the great 
benefit of consumers and the gen 
eral public. 

“Gulf’s purchase of Warren has 
had just the opposite effect than 
that of reducing competition. It 
has put Warren ina position to be 
more strongly competitive with 
various large integrated oil com 
panies which are active in the 
liquefied petroleum gas and natu- 
ral gasoline fields, and it has en 
abled Warren’s shareholders to 
diversify and gain greater secu 
ity for their investment 

“The effect on the Gulf organ! 
zation was not to remove a com 
petitor but to add to our line of 
products 

“The combination of the activi 
ties of the two companies is thu 
mutually advantageous to the 
shareholders of each It results 
in no substantial interference in 
the current operations of either, 
nor does it interfere with the cus 
tomers or competitors of either,” 

“In the light of these facts,” 
Mr. Whiteford said, “nothing in 
the FTC complaint 
opinion that the acquisition of 
Warren was fully within both the 
pirit and the letter of the anti 


changes our 


trust laws 

W. K. Warren, chairman of the 
hoard of Warren Petroleum Corp., 
coneurred with the statement of 
Mr. Whitford. 

Mr. Warren stated 

“We have read the report of a 
omplaint filed by the Federal 
charging that 
Gulf 


violation of the antitrust 


Trade Commission 
the acquisition of Warren by 
Was a 


laws and we have likewise read the 
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Your BIGGEST Load 
PAYLOAD 






With Ecewemy Blimp Transports 
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COMPRESSED GAS 
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Produced from More Than TWO MILLION TONS of EXPERIENCE 


... and that's your guarantee of finest quality, dependability, easier hand- 
ling, better roadability and greater highway safety when you haul LP-Gas 
or NH, with Economy Blimp Transports. Economy engineers have combined 
highest tensile steel with years-ahead design to make your BIGGEST load 
a PAYLOAD — inside the tank — every trip! The 8000 WG Economy 
Neck-Down Blimp (above) is fabricated from 105,000 tensile steel . . . 
designed to increase your payload potential as much as 500 gallons more 
over other blimp transports. 





















tt Eeowemy stony oF EXPERIENCE - 
hua: Se EVERYTHING YOU NEED 


GET THE FOR PROFITABLE OPERATION 
COMPLETE : oe ree 

. is contained in this new, 24-page 

Economy Story story of the Economy pressure vessel 

line, from the smallest domestic system 

OF to the largest transports and storage 

EXPERIENCE installations in the world. You'll find 


equipment for every phase of the LP- 
Gas and NH, industries. Write, wire 
or phone Dept. J-W, address below. 


DALLAS TANK COMPANY, Inc. 





P.O. Box 5387 203 West Commerce St. : Dallas, Texas 
Phone Riverside 1-500] 


Piants in Dallas, Texas, and Vicksburg, Mississippi 
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statement of Mr. W. K. Whiteford, 
president, Gulf Oil Corp. regarding 
this complaint. We agree entirely 
with M. Whiteford’s statement and 
fully expect our position to be up 
held by the courts.” 


Bottled Gas Corp. of Va. 
advances key personnel 

3ottled Gas Corp. of Virginia, 
Richmond, has advanced two key 
personnel as part of its state-wide 
expansion program in service and 
development, according to E. Otto 
N. Williams, president of the com 
pany. 

Heading two newly created oper- 
ational divisions are Thomas E 
Perkins, engineering and indus- 
trial division, and G. E. Royster 
Jr., appliance sales division man 
ayer. 





F. X. Thompson, head dispatcher at Bottled 
Gas Corp. of Virginia, now maintains in- 


stantaneous contact with all 15 delivery 
and service trucks, over a 35 mile range 


from the main office in Richmond 





Bottled Gas tests radio- 
controlled dispatch system 

Since September of last 
Bottled Gas Corp. of Virginia ha 
been quietly testing a new service 
On a special frequency, assigned t 
the company by the Federal Com 
munications Commission, F. X 
Thompson maintains steady radi: 
contact with 15 delivery trucks, 
speeding up both routine and eme 
gency bottled gas service. 

The RCA radio-controlled di 
patch system was developed unde 
the supervision of James M. Woody, 
manager of the Richmond office of 
3ottled Gas Corp. The main con 
trol center is located at 1701 Brook 
Rd., with a private transmitting 
tower situated just north of the 
city limits. Mr. Thompson, who re 


year, 
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cently received his 15-year servi 
pin, calls the signals as head di 
patcher. 

In making the announcement of 
this added service, President f 
Otto N. Williams labelled it an 
other step in the “new look” that 
has seen Bottled Gas Corp. expand 
its facilities widely during the pas 
18 months. Surveys are being 
made, Mr. Williams added, to dete) 
mine the need for similar radio di 
patch systems for other Bottled 
Gas district offices in Fredericks 
burg, Charlottesville, Brandy, Cok 
nial Heights, and Suffolk 


Auto & Aero sponsors 
schools on LPG conversion 


Two schools on the technique of 
converting gasoline powered in 
ternal combustion engines to the 
liquefied petroleum ga 
were sponsored recently by the 
Auto & Aero Supply Co., Cincin 
nati, 


use of 


Thirty-six students in a special 
course conducted at the Central 
High School, Cincinnati, attended 
au four-week program with se 
sions twice a week of two hou 
duration. 

Guest speakers at the Cent 
school included Karl! Deck, ser ‘ 
sales manager, Zenith Carbureto1 
division, Bendix Aviation Corp 
W. H. Jacka, consultant, Phillip 
Petroleum Co., Bartlesville, Okla 
Williard Asher, zone 
American Liquid Gas Corp., Lo 
Angeles; George Gray, vice pre 
dent, engineering, Verkamp Corp 
Cincinnati; James Ek. Coch, educa 
tional director, Auto & Aero Sup 
ply Co.: Tom Goonan, engineel 
Factory Insut 


manager 


representative of 
ance Association, participated in 
the panel discussion held on the 
final night. 

Orville Tenhunfeld, long ident 


fied with the automotive training 


in the Cincinnati Public Schools, 
instructed a class. 

Twenty-four students attended 
the two-day school at the Ashland 
\rea Vocational School, Ashland, 
Ky. This schoo! was held with the 
cooperation of the school director, 
Charles Chatten. 

James Kk. Coch, educational di- 
rector of Auto & 
ordinator of the school and di- 
rected the outline of the course 
presented. Mr. Coch was assisted 
by G. Al Oberg, manager of Auto 
& Aero branch at Columbus, Ohio 

Among the guest speakers was 
Anthony Redden, educational di 
rector of the Zenith Division, Ben 
dix Aviation Corp., Detroit, Mich 

Mechanics and sales personne! 


Aero was Co- 


attending were from LPG dealers 
and distributors in the Kentucky, 
West Virginia, Ohio area. Many 
industrial plants in this tri-state 
area, also had in attendance me 
chank engaged in the mainte 
nance of equipment using LPG as 
a motor fuel 

G. Earl Koch, president of the 
Auto & 
that the 
are planned in citie 
the Ohio Valley area 


Aero Supply Co., states 
same educational courses 
it 


througho 


New plant will have six 
30,000-gal. propane tanks 


Home Gas Co.’s new $395,000 


propane storage and converting 
plant near Binghamton, N. Y. | 
nearing completion 

Six 50,000-gal 
tank will 


facilities, 


liquid propane 
make up the plant’s 


torage according to 





Twenty-four students attended Auto & Aero 
Supply Co.'s two-day school on the tech 
nique of converting gasoline powered in 
ternal combustion engines to the use of 
LPG. This school was held at the Ashland 
Area Vocational School, Ashland, Ky 
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Robert KE. Williams, an assistant 
vice president of 
Works. 

Home Gas Co. is the 


singhamton Gas 


supplier 
and an affiliate of Binghamton Gas 
Works, which serves natural gas 
to some 44,000 area customers. 

The new propane plant is part 
ofa long range expansion program 
by the Gas Works and affiliates 
that has been under way for sev 
eral years 

Mr. Williams described a_ pro- 
pane plant as “an auxiliary facil 
ity.” Its purpose is to furnish a 
ource of manufactured ga 
emeryvencies of 


during 
during extremely 


cold periods, he said, 
JAquid propane is hauled to the 
storaye tank in special tank 


truck When it becomes necce 
supply of 
natural gas, the liquid propane is 
put through a which 


substitute for 


ury to augment the 


converter 
chanyes it into a 
natural yas 

Under ordinary circumstances, 
Mr. Williams said, the manufac 
tured vas must be added to the 
supply only on the 
when the temperature 
is below zero. 

The new propane plant in the 
Town of Union will be used to 
augment the supply of natural gas 
for customers in the western end 
of Broome County 


natural ga 
coldest days 


The utility for several years has 
operated a propane plant on North 
Broad Ave., Binghamton. Early in 
the fall, a new 16-in. main between 
the plant and the Gas Works’ main 
storage tank on Court St. at 
Brandywine Ave, was installed. 

The new plant will be capable 
of pushing out & million cu ft of 
propane a day, while the old plant 
in Binghamton can provide about 
6 million cu ft a day. 


American Meter Co. 
dedicates two new plants 


The second of two new American 
Meter Co. plants was opened re- 
cently in Garland, Texas, with a 
luncheon and guided plant tours 
for more than 500 company cus- 
tomers attending the event. On 
December 7, the company opened 
a new plant and West Coast head- 
quarters in Fullerton, Calif., with 
similar ceremonies, 

The new plants will make or as- 
semble a complete line of measuring 
and control equipment for the gas, 
oil and chemical industries, W. G. 
Hamilton Jr., president, announced, 

The two newest plants have 
complete repair and service depart- 
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ments for all company 
They will also have expanded ware- 
house facilities which will enable 
immediate delivery of most orders, 
Mr. Hamilton states. 

George W. Stevenson, is manager 


products. 


of American Meter West 
operations with headquarters in 
Fullerton. Carl M. Brehm is fac 
tory superintendent. 

Built of concrete tilt-up panels, 
the Fullerton plant is adjacent to 
the Santa Ana Freeway and on the 
main line of the Santa Fe Railroad 
between Los Angeles and San 
Diego. Approximately 200 people 
will be employed in the present 
plant unit with the number ex- 
pected to rise to over 400 as future 
expansion is completed. Both plant 
and offices have previously been 
located in mid Los Angeles for 
more than 50 years. 

The new Garland plant will be 
of masonry construction with brick 
facing. The present structure will 
contain 20,000 sq ft and will in- 
itially employ about 50 people. It 
is directly connected with Dallas 
by both the Central Expressway 
and Skillman Drive and is on the 
main line of the Missouri, Kansas 
and Texas Railroad. The building 
contains an employe’ lunchroom, 
lounge and locker rooms, as well 
as extensive school facilities for 
employes and customers. Harold W. 
Wahl is manager of the southern 
division of Westcott & Greis Inc., 
a division of American Meter. His 
headquarters are located in Gar- 
land, while James W. Burg will be 
factory manager. 


Coast 


Gas utility industry gets 
30-millionth customer 


Somewhere in the United States 
on Tuesday, December 11, the gas 
utility industry connected with its 
30-millionth customer, the Ameri- 
can Gas Association announced re- 
cently. Although the location of this 
customer could not be pinpointed, 





American Meter plant in Fullerton, Callif., 
is 60,000 sq ft. It is a single story plant 
which boasts dock-height floors for easy 
loading of trucks and freight cars. 





the AGA said the industry now 
provides the benefit of dependable 
and clean natural gas service in 45 
states and the District of Columbia, 
with Idaho to be added shortly. 
Manufactured gas service is avail- 
able in the other two states—Maine 
and Vermont. 

Although the growth of the in- 
dustry has been very rapid in the 
past, a number of important mile- 
stones are anticipated in the near 
future. Projections prepared by the 
AGA Bureau of Statistics indicate 
that nearly one million additional 
new customers will be connected 
during each of the next eight 
years, with total customers attain- 
ing an average of 38-'4 million by 
1965. Of this number 35.3 million 
will be residential users, of which 
27.5 million will employ gas for 
heating their homes. 

The achievement of the 80-mil- 
lionth customer milestone  repre- 
sents doubling of customers served 
in less than 2-14 decades. In 1932 
the industry served only 15.5 mil- 
lion customers. The preponderance 
of the growth of gas utilization 
occurred during the post-war per- 
iod. More than 10 million custom- 
ers have been added to the lines 
of gas companies since 1946 and 
construction expenditures during 
the same period have aggregated 
nearly $12 billion. 

Total sales of gas in 1965 by 
utilities and pipelines will aggre- 
gate 116 billion therms, an increase 
of 73 per cent from the current 
level and nine times the level of 
sales two decades ago. To meet 
these increasing demands for gas 
service, the industry will spend 
nearly $19 billion between 1956 and 
1965, almost twice the amount 
spent in the decade of 1946-55, and 
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leaders in the L.P.G. equip- 
ment field. Illustrations, both 
external and internal, show 


RAL 
S¥OLIINNOD 
ONY S¥I09 SVS 


clearly how each part is de- 
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Sel-Pac’s long experience in re- 
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Selwyn ¥ Pacific Company f snwve-racenc COMPANY 


340 West Avenue 26 
340 West Avenue 26 + Los Angeles 31, California j Los Angeles 31, California 
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Please send me a copy of the new Sel-Pac L.P.G. 
Control Equipment Catalog. | understand that this 
will put my name on your active mailing list to 


To facilitate periodical serv- 
icing of this catalog with new 
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and — information. 
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TIME IS MONEY...SAVE BOTH! 


ORDER NITROGEN PRODUCTS FROM SINCLAIR NOW 


There are two big reasons why you should sign now with Sinclair for your 
supplies of nitrogen solutions, anhydrous ammonia and aqua ammonia. 
First — the completion and opening of a centrally-situated new plant in 
Hammond, Indiana, means substantial savings in delivery time and shipping 
costs for most Mid-West nitrogen users. 

Second — your seasonal supply problem can be solved by this plant’s vast 
storage capacity ... products will be delivered when you need them to meet 
your production schedule. 


Let Sinclair help you solve your nitrogen supply problems and save you time 
and money in the bargain. Phone or write... 


SINCLAIR CHEMICALS, INC. 


(Affiliate of Sinclair Refining Company) 
600 Fifth Avenue, New York 20, N. Y. — Phone Circle 6-3600 
155 North Wacker Drive, Chicago 6, Illinois — Phone Financial 6-5900 
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more than 20 times as great as the 
amount spent in the decade imme- 
diately preceeding World War II. 
At the present time more than 
90 million gas appliances are in 
use in households. The AGA de- 
clares a potential exists for the 
sale of almost 125 million gas ap- 
pliances during the next decade, of 
which 33 million may be installed 
in new homes to be built during the 
next 10 years. Total revenues of 
the industry, which attained a level 
of almost $3.5 billion in 1955, will 
approach $7 billion by 1965. 


Ideal L-P Gas Inc. buys 
Caldwell Gas & Electric 


Jim Jones, president, Ideal L-P 
Gas Inc., Saint Francis, Kan., has 
announced the purchase of the 
Caldwell Gas & Electric company’s 
St. Francis store. 

Mr. came to St. Francis 
several years ago as manager of 
the Ideal Gas Co. and later pur- 
chased the firm, renaming it Ideal 
L-P Gas Ine, 

The newly acquired store will 
be operated as a separate unit, but 
service facilities will be increased 
G. A. Price, who had been associ 
ated with Ideal as service manager, 
is head of that department at the 
new store. 

Clifford Harkins, who has man 
aged the store for the past several 
months, will continue with the 
newly acquired appliance firm. 


Jones 


Eight Wytheville employes 
receive safety awards 


The Hartford Accident & Indem- 
nity Co. and its local agent, The 
Heuser Insurance Agency, pre- 
sented eight Wytheville, (Va.) Bot- 
tled Gas Co. employes with safe 
driving awards at a steak dinner 
given in their honor recently. 

The awards recognized a total of 
19 years of safe driving. Lt. J. S. 
Pearson of the Virgina State Police 
made the presentations. 

Receiving four-year certificates 
were Burt, Don C. and E. A. Udell. 
Marvin Sowers won a three-year 
award, One-year awards went to 
Julian Bowles, James Deaton, Billy 
Jones, and Donald Rosenbaum. 

Earlier in the year, the Wythe- 
ville Bottled Gas Co. received other 
safe driving awards from the Vir 
ginia Liquefied Petroleum Gas As- 
sociation. In transporting 1 million 
gal. of L. P. gas a quarter of a mil- 
lion miles the company has had no 
chargeable highway accidents. 
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Bryant mural depicts 
growth of home comfort 


A mural, measuring 7 ft in 
height and 18 ft wide, entitled 
“The History of Home Comfort,” 
adorns a foyer wall in the new 
building of Bryant Manufacturing 
Co. 

The mural is the work of Carol 
Yattaw, a student of the art schoo) 
of The John Herron Art Institute 
Miss Yattaw was commissioned by 
Bryant to create the mural afte 
her sketch was selected as best in 
a class project among third 
art students at the school. 

A trio of Bryant officials acted 
as judges: R. N. Campbell, presi 
dent; H. L. Clary, vice presiden 
and general sales manager; Robert 
A. Hamilton, advertising manager. 
Miss Yattaw created the mural 
under the direction of Garo Z7 


year 


$3 


Antreasian, mural instructor at 
John Herron. 

The Bryant mural 
struggle, beginning 
toric days, to heat 
dwelling place. Following 
taking research by Miss Yattaw, 
the work details nine different 
stages of civilization as man pro 
gresses to the modern era of year 
round air conditioning. 


depicts man’s 
with prehis 
and cool his 
pains- 


Warren opens new LPG 
terminal in Florida 
Warren Petroleum Corp.’ 
liquefied petroleum gas storage and 
distribution terminal was 
at St. Marks, Fla., last 
6 with an inspection 
facilities 
more 


s newest 


opened 
December 
the 
which 


tour of 
and a luncheon to 
than 100 and 


of the corporation in north 


distributors 
friends 





D 4 

















Carol Yattaw's mural in Bryant Manufacturing Co.'s new building shows the crude start of 


comfort heating by depicting a family of cave dwellers (1) who discovered that fire was 


not only useful for heating, but for lighting, cooking 


well. 


Egyptians are also important in the history of home comfort (2) 


and scaring wild animals away as 


because they 


developed a new, easier ‘friction’ method of kindling fires. American Indians (3) not only 


knew how to kindle fires by flint and tinder, they also developed the teepee with a hole at 


the top—a forerunner of our present day chimney 


Romans (4) enjoyed lavish feasts 


centerpiece of Miss Yattaw's mural (5) shows Prometheus, the Greek god of fire 


They also enjoyed a measure of home comfort 


When the Caesars were in power 


The 
Casting 


about for a gift he could present to man, Prometheus gave man fire. Standing on a globe 


Prometheus is flanked by a symbolic sun (lower left). In his hand is a torch and just above 


the torch is an atomic symbol, indicating the quest for usable atomic heat that (for all 


practical purposes) may still be many years off. Pilgrims (6) could not have survived their 


first years in New England, except for their industry, ingenuity, and fire 


Many Italian 


Renaissance families (7) heated their large villas with fireplaces in each room of the drafty 


high ceilinged villas 


Victorian families kept warm by gathering around cast iron (pot 


bellied) stoves (8). Today's family (%) enjoys true year-round comfort. In front of the 


emblematic sun, Miss Yattaw has pictured Bryant engineers (10) who today are looking to 


the future for ever better ways to provide year-round comfort for comfort-loving Americans 
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the smallest, there’s a Master domestic sys- 
quality products you can depend upon _ tem to fit your particular need —all sizes 


because of Master Tank & Welding’s years and capacities through 1,000 gallons. Master 
of experience in building better, stronger, | tanks are constructed of double welded Hi- 
safer tanks. Only the highest quality mate- Tensile steel to meet ASME Code construc- 
rials, the most advanced engineering, and tion. Inspected by Hartford Steam Boiler 
the finest workmanship are used in con- mnepeciien and. Sammenins SOmnpeny. 
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Call Master for all your LP gas pressure vessel needs. 
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I‘lorida and south Georgia were in- 
vited. 

The new terminal is located on 
the St. Marks river and has a ¢a- 
pacity of approximately 900,000 
gal. It will serve Warren’s custom- 
ers throughout north Florida and 
south Georgia by truck transport 
deliveries. 

The St. Marks terminal com 
pletes Warren’s chain of distribu- 
tion terminals on the Florida coast, 
the others being located at Pensa- 
cola, Tampa, and Fort Lauderdale 
l.. P. gas is supplied to the new 
terminal, as it is to the other termi- 
nals in Florida, by means of War 
ren’s fleet of seven L. P. gas barges 
Which operate primarily between 
the corporation’s tremendous cargo 
assembly terminal and underground 
L.. P. gas storage facilities in the 
vicinity of Houston and the Florida 
distribution points. Four of these 
barges, each with a capacity in ex- 
cess of 35 tankear loads, are used 
for intracoastal canal and inland 
Waterways service while the other 
three are used for seagoing duty, 
cach having a capacity of 50 tank 
car loads of product. 

Warren's terminals in Florida 
ure strategically located so that 
the corporation’s customers in all 
of Florida as well as in south 
Georgia are within truck transport 
distance of a ready source of sup 
ply for both normal and emergency 
demands. Warren’s distributors ac- 
cordingly can augment their own 
supplies of L. P. gas in emergency 
periods within hours as contrasted 
to «a week or more when deliveries 
had to be made by tank car. 

The inspection tour of the St. 
Marks terminal began about 10:30 
a.m. Shortly after noon the guests 
were taken by chartered bus to the 
famous Wakulla Springs hotel for 
a social hour and luncheon. The 
tour was under the direction of 
Cecil Wright, superintendent of the 
terminal, 


Bryant Mfg. moves 
into new headquarters 


A trim new stone and steel build- 
ing which houses general office 
staff, engineering and research fa- 
cilities for Bryant Manufacturing 
Co. has been completed at Indian- 
apolis. A Bryant boiler heats the 
headquarters building and it is 
cooled by a 100-ton Carrier centrif- 
ugal system. 

“In addition to providing much- 
needed general office space, the new 
building will enable us to conduct 
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The New Bryant Manufacturing headquar- 


ters houses general office staff, engineering 
and research facilities. It is located in 
Indianapolis. 





one of the most comprehensive sales 
and engineering training programs 
in the heating and air condition 
ing industry,” said Ronald N. 
Campbell, Bryant president. 

In addition to the office building, 
Bryant operates a plant at Indian 
apolis, primarily engaged in the 
making of furnaces. The company 
also. operates plants at Tyler, 
Texas, New Lexington, Ohio, and 
Peoria, Il. 


Buehler Tank consolidates 
manufacturing operations 

The new plant of Buehler Tank 
& Welding Works, Orange, Calif 
is completed and now occupied. All 
of the manufacturing operation 
formerly done at Cucamonga and 
Los Angeles, Calif. will be consoli 
dated into the one operation at 
Orange. 

The plant comprising over 60, 
000 sq ft on an eight acre site 
is one of the most modern steel 
fabricating plants in the country 
It is located at 321 Vista St 
Orange 


Cities Service to build 
refinery in Toronto 


A $30 million expansion of Cities 
Service refining and marketing 
activities in Canada was announced 
recently by W. Alton Jones, chair- 
man of the board. 

Major item will be construction, 
during 1957, of a 20,000-barrel per 
day refinery in the Toronto area, 
at a cost of approximately $22 mil- 
lion. 

Simultaneously, Cities Service 
will undertake a multi-million dol 
lar expansion of its marketing 





acilities in Ontario and Quebec, 
The marketing program embraces 
construction of new service sta- 
tions, bulk plants and other mar 
keting facilities in the area, which 
is one of the fastest-growing in 
North America. 

A third phase of the expansion is 
acceleration of Cities Service oil 
exploration and drilling activity in 
Western Canada, principally in the 
Province of Alberta. 

The Canadian development is 
an important step in a broad-scale 
Cities Service expansion program 
which is expected to require capi- 
tal expenditures exceeding $750 
million during the next five years. 
The program, most extensive in 
the company’s history, embraces 
all phases of the oil and natural 
gas business in the U. 8. and for 
eign countries. 


RCA Whirlpool expands 
field service organization 


Appointments to the expanded 
field sales organization for market 
ing RCA Whirlpool home applian 
ces of Whilrpool-Seeger Corp. and 
locations of three new regional 
sales offices were announced re 
cently by Jack Sparks, director of 
sales. 

Addresses of new regional! sales 
offices are: toston-Park Square 
Bldg., 31 St. James St., Boston, 
Mass.; Cleveland - Hanna Bldg., 
Euclid Ave and East 14th St., 
Cleveland; and Kansas City Dierks 
Bldg., 1006 Grand Ave., Kansas 
City, Mo. Regional sales offices in 
New York, Atlanta, Dallas, Chicago 
and Hollywood continue at present 
locations. 

Total field personnel has been 
approximately doubled in order to 
service RCA Whirlpool full-line dis- 
tributors. Each of the eight re 
gions is divided into two or three 
districts. Districts, which have 
three to five distributor territories, 
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fool- proof 
metering system 


you. can buy 





A properly installed Red Seal liquid meter is so fool-proof, 
it's a cinch to keep accurate, business-like records of LP-gas stocks 
and sales... with meter-printed tickets as proof of every 
transaction. Here's how: 

First, all three sizes of Red Seal ‘‘compacts'’ are complete 
systems. All accessories are built in. Fewer connections to make, fewer 
chances for leaks, and fewer chances for improper installation. 

Secondly, Neptune's unique design of vapor eliminator 
and differential valve gives you a system that's truly effective... 
positive assurance against vaporization in the metering system 





under all conditions. It's always easy on your pumps, and 
never needs adjusting from hot weather to cold. In fact, it has 
no adjusting screw at all, so it's fool-proof! 

Thirdly, Red Seal's calibration shifter is a gear-locked device. 
Easy to adjust if necessary, it positively cannot loosen up or 
drift out of adjustment. Meter-printed tickets are a big feature, too. 
They eliminate human error, keep customers satisfied. 

Most important, Red Seal's sustained high accuracy is 
something you can bank on... year after year. 
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are served by district managers 
specializing in one product group 
or sales activity. This organization 
concentrates services of field sales 
staffs on fewer distributors in 
each region and permits increased 
merchandising emphasis on_ indi- 
vidual products, Mr. Sparks said 


Ensign occupies new 
factory in Fullerton 


In an announcement from Paul 
W. Ensign, president, Ensign Car- 
buretor Co., comes the news that 
the company’s new factory of 110,- 
000 sq ft, built on a ten-acre site 
in Fullerton, Calif., has been com- 
pleted and is now occupied. 

From. this 
served complete carburetors and 


location will be 


assemblies for the entire Ensign 
dealer and distributor organiza- 
tion as well as components to the 
Ensign factory branch in Chicago. 

Address of the new factory in 
Fullerton is 1551 East 
thorpe Ave. Telephone: 
6-3391. 


Orange 
LAmbert 


General Electric creates 
new communications dept. 


General Electric Co. recently an 
nounced the creation of a new 
operating department 
meet the demands of a constantly 
expanding communications market 


geared to 


The new department will be 
known as the General Electric com 
munication products department 
and will functions pre 
viously handled by the company’s 
communication equipment 
Products of the department will in 
clude mobile radio, microwave ra 
dio relay, radio traffic coordination 


absorb 


section 


power line carrier equip 
termina] 


other communications systems 


units, 


ment, equipment and 


The announcement was made by 
Harold A. Strickland Jr., general 
manager of the firm’s industrial 
electronic division, who disclosed 
concurrently that Harrison Van 
Aken Jr., has been promoted to the 
position of general manager of the 
new organization. Mr. Van Aken 
previously headed the communica 
tion equipment section. 

Mr. Strickland said the demand 
for “rapid, reliable communication 
in government, commerce and in 
large and small, continues 
to grow at a suprisingly fast rate.” 
He added: “We expect heavy in 
not only in long-established 
markets but also in relatively new 


dustry, 


ereases 


ones, such as materials handling, 
trucking, agriculture, fuel oil, bu 
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tane-propane, delivery services and 
in many other types of businesses 


where widespread operations and 
the need for improved efficiency 
have caused communications prob 
lems.” 

The General Electric official said 
the new organizational 
will assure “that the best attainable 


structure 


products are placed on the market 
at the lowest possible cost, that 


deliveries will be speeded and that 
the company’s” service to it 
customers will be constantly im 


proved,” 
Headquarters of the company 
communications 


products depart 


ment are at Electronics Park, Syr: 


TUst 


Twenty-five year men 
honored by Pyrofax Gas 


Pyrofax Gas Corp., a unit of 
Union Carbide & 
recently 


Carbon Corp 
honored 25-year service 
personnel with a luncheon held at 
the Uptown Club in New York Cit 
lhe luncheon was presided over 
vy Walter A. Naumer, president of 
the corporation, who presented 
each man with an inscribed wrist 
watch and a 25-year service award 


certificate. 


Tax on water heaters is 
‘tax on cleanliness’ 


Manufacturer 


ric water heaters charged recent] 


of va and ele 


{ 


that they and their customers are 


victims of an “absurdly discrim 


inating” federal excise levy that 


amounts to “a tax on cleanline 
Units of the Gas Appliance Man 


ifacturers Association and the Na 
tional Electrical Manufacturer 
Association revealed that they had 


joined in filing a brief with Con 
gress for reclassification of thei: 
product. “Of 
’ 


plumbing and heating 


more than 38,00( 


tems, the 





Receiving Pyrofax Gas Corp.'s 25-year ser 
vice award were: left to right back row: 
Otto Neustadt, general sales manager; 
Bradley Price, division field manager G.M 
Boop, district plant superintendent; W. F 
Moran, district plant superintendent; R. O 
Baehren, district field manager; and F. W 
Forst, vice president. Front row: L. J 
Keeley, plant superintendent; W. A. Nau 
mer, president, who presented the awards 
and D. F. Hynes, district field manager 





heater is the only one 
taxed,” declared L. R. Mendelson, 
GAMA leader at a meeting in New 
York of the two groups. Mr. Men 
delson 


; 


water 


aid that manufacturers are 
irning out gas, electric, and othe 
types of water heaters at the rate 
of about four million a year 
“These water heaters,” he de 
clared, “fill a vital role in the 
country’s effort to provide for the 
expanding population through 
home building and modernization 
Because the tax nearly doubles en 
route from manufacturer to ulti 
because fi 


nance charges may till furthe 


mate consumer, and 


enlarge the effect, continuation of 
this absurdly discriminating levy 
must hurt the entire building in 
dustry si 


Mi Mendelson listed 
points in a 


these 
ummary asking repeal 
of the five per cent excise levy as 
it applies to water heater 

1. The water heater is an in 
teyral part of plumbing, and 
plumbing is not otherwise taxed 
2. There is 
own househeating systems in 
which 
incorporated 
3. The 


ment | 


no tax for those who 


water heating units are 


revenue for the govern 
mall, particularly after 
heavy collection expenses and 
“absolutely 
trivial compared to billions gen 


erated by 


uch net revenue is 


the home building in 


facing ich grave 


d try now 
difficulties.” 


( 








4. Federal! authorities long have 
recognized the essential health 
role of water heaters and have 
permitted their financing as in- 
tegral parts of the permanent 
plumbing equipment of dwel- 
lings. 


| Dickson predicts sales 
| of temperature controls 


Noticing a trend in sales in his 
own company, which shows that 15 
per cent of all gas ranges are being 

| sold with thermostatic top tempera- 

| ture controls, K. H. Dickson, pres- 

| ident of LPGA, indicated that the 

6 ’ ; H | industry would possibly double that 

Reznor’s low operating and maintenance | industry would possibly double tha 
figure in the next year. 

Mr. Dickson made the above pre- 


costs help me sell a lot of diction while on a visit to the Tap- 
industrial and commercial heating jobs” em aeere 50, ene, “ORM, om 


behalf of his own concern, Uregas 
Service Inc., Moberly, MLO. 





“While gas range features such 
as the Tappan ‘set ’n forget’ ther- 
mostatie control, the new ‘sizzle ’n 

I tell my prospects that Reznor gas unit heaters are their best buy. And | simmer’ burner, and automatic 
they pay attention to what I say, because I can show them why roast meter are becoming increas- 
Reznor costs less to begin with and still costs less next year and ten years ingly important,” Mr. Dickson said, 
from now. Sure, they like the idea of Reznor’s low initial cost and Piet : : : . ye 

| “price still does remain a factor in 
low installation cost, but their eyes really pop when I compare the cost , ; 

Dt Pees : ; the minds of the consumer. 

of operating and maintaining Reznor heaters with that of other . 
equipment they have been considering. “The new features now available 
are so advanced that they make 
older ranges obsolete, adding to 
dealer and distributor sales poten 


“I show them why fuel costs are low .. . because Reznor heat is 
instant heat, on-the-spot heat. Reznor heat is produced only when and 
where heat is needed. I point out to them that because each Reznor 


heater operates independently, they can heat different areas in their tial, besides making domest ic cook- 
buildings to different temperatures or heat only the part of the ing a much easier job. 

building that’s in use. I tell them that there’s no labor costs. No boilers Turning to the domestic range 
to fire... no ashes to haul, And I point out that maintenance is | Btu-race, the LPGA president said 


a simple matter of once-a-year cleaning. “Regardless of what the publicity 


1 ; . men come up with, gas is still fas 
I talk real dollars and cents savings; that's the kind of talk that ‘ I oo 


sells store owners, factory managers and other businessmen. And once ter than any other competitive 
they're sold on the advantages of gas unit heating it’s easy to sell them fuel. 
on Reznor. I find that Reznor is the one Looking forward to 1957 Mr 
name in unit heating that my commercial Dickson foresaw a 20-25 per cent 


and industrial heating prospects all 


“ increase in consumption of L. P. 
know and accept. 


gas products with a good portion 
due to domestic gas ranges. 


The story is the same all over the country. Reznor gas unit 
heating is easy to sell because the system has so many 
saleable advantages and because heating prospects recog- 


National celebrations 
R the top brand t heating. Y f 
ad pusteio coumenial Gnd beteaeiel hestine tabs Ol tart published by U.S.C ofC 


to climb as soon as you offer your prospects Reznor gas unit | 





heaters. Call your nearby Reznor distributor today for all the “a pate — leeks anc 
details, You'll find him listed under ‘‘Heaters-Unit'' in the S p ¢ i, la I fas Days, We ks an I 
yellow pages of your telephone directory. Months in 1957,” a 18-page booklet 


listing over 300 business promo- 

tion events, legal holidays, and re- 

ligious observances, has just been 

published by the Chamber of Com- 
| merce of the U. S 


| Prepared especially for business- 
men, this booklet enables retailers, 
THE WORLD'S LARGEST-SELLING | wholesalers, manufacturers, adver- 


GAS UNIT Ty tising agencies, newspapers, radio 


and TV stations to tie in their 
promotion plans with national cele- 
REZNOR MANUFACTURING COMPANY: 
4 Union Street, Mercer, Po. 








brations. It includes both a chron- 
ological list of events and an alpha- 
betical list showing purpose of 
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IT’S HEWITT-ROBINS 
FOR TWIN LP-GAS HOSE 


@ HEWITT-ROBINS 


INDUSTRIAL HOSE +» CONVEYOR BELTING » CONVEYOR MACHINERY + VIBRATING CONVEYORS + VIBRATING SCREENS «+ DESIGN ENGINEERING, 
MANUFACTURE AND ERECTION OF COMPLETE BULK MATERIALS HANDLING SYSTEMS + JONES POWER TRANSMISSION EQUIPMENT 
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each event and name and address 
of its sponsor. 

As a companion piece, the Cham- 
ber has also released the “Trade 
Promotion Planning Calendar.” 
This is an 8% x 11 in., 26-page 
spiral-bound book of large block 
calendars that includes a chronolog- 
ical listing of special days and 
weeks in each month. 

The booklet and the calendar are 
available for 50 cents per copy from 
the Domestic Distribution Depart- 
ment, Chamber of Commerce of 
the United States, 1615 H St. N. 
W., Washington 6, D. C. 


oT 


is the word for these 
efficient little 


rl eal 


Drop-Head Dies! 












Coleman testing gas-fueled 
home air conditioners 


At the annual meeting of the 
American Society of Mechanical 
Engineers, Hotel Statler, New 
York, Alwin B. Newton, vice presi- 
dent of the Coleman Co. Ince., 
Wichita, Kansas, said that his com- 
pany will test 150 gas-fueled home 
air conditioning units of 3-ton 
capacity in the summer of 1957. 

“We are very close to a success- 
ful, merchandisable air condition- 
ing unit,” he said. Although origi- 
nal installed cost might be greater, 
operating cost will probably aver- 
age about two-thirds that of equiva- 
lent electrical systems, he claimed. 





The Coleman installation uses 
an internal combustion gas engine 
and requires placement of the com- 

e wl "ve e pressor outside the house. Twenty- 
Easy threading of Vg to 2 pipe or conduit one units were tested in 1954 and 
11 in 1955, with a production trial 

Snap size head you want into ratchet drive ring, from either run of 250 units made in 1956. 


side—it can’t fall out. Dies reverse easily for close-to-wall — the problems encountered 
; in developing the unit were noise 
threading. OOR and OR, %” to 1”; 111R and 11R, _ 


and service-free operation. Mr. 
4’ to 14"; 12R,%" to 2”. Free carrier with sets. Conduit Newton said requirements called 
for one season of 2000 hours of 
continuous, dependable operation 


before servicing. 


and special dies available. Real work-savers 
at your Supply House! 


“Comparing this requirement to 
automotive operation, it would be 
equivalent to operating a car for 
approximately 80,000 miles with no 
service attention to the engine.” 


RII Bolt Threaders, too — No. OOR-B, 
V4’’ to 1’’, National Coarse or fine thread, efficient 
drop-head dies. 

"Threaded Pipe — It's Tight — It's Best — Costs Less”’ 


American-Standard again 
>| sponsors TV campaign 
iy ~ > ) ra . American-Standard will again 
4 an “= XS this year sponsor a_ nation-wide 
awa as i ; * A | television campaign. mE 
This full-scale support for dis 
VA'Cold doe loh del al of | ol: ia (alo) [3 


tributors and retailers is being 
offered for the second consecutive 
year on the NBC-TV network via 





Sh 7 : ; . a the popular “Home” show Starring 
Sen ee ee biahin tes Arlene Francis. 
The Ridge Tool Company, Elyria, Ohio, U. S. A. American-Standard advertising 
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PREST-O-LITE 
CYLINDERS | 





Milllion-Pound Squeeze 


mre 

l his 500-ton hydraulic press puts a million-pound squeeze on cold steel to shape 
a Prest-O-Live cylinder shell. LINDE’s 50-0dd years of specialized deep-drawin 
experience helps to assure maximum strength with minimum weight in every 
cylinder produced. 

Precise control of wall thickness is one of many watchful steps LINDE takes 
to give you uniformly high quality in the cylinders you depend on. This is just 
one of the reasons why Prest-O-Livre cylinders are first choice in their field. No 
matter what you pay, you cant buy a better cylinder 


Prest-O-LIvre. 


than one trade-marked 


To find out more about Prest-O-Litt products, call or write to the LInps 
office nearest you. LINDE Ain Propucts COMPANY, a Division of Union Carbide 
and Carbon Corporation, 30 East 42nd Street, New York 17, N. Y. In Canada: Lind 
Air Products Company, Division of Union Carbide Canada Limited, Toronto 
The terms ** Linde and ** Prest-4)-Lite 


ire registered trade-marks of Lnion Carbide and Carl 
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will be carried by more than 60 described six major conditions in 
TV stations from coast to coast, modern home designs which require 
serving 90 per cent of the tele zoning or multiple heating-cooling 
vision sets in the U. 8. The show equipment. 

reaches an average of nearly 1.5 They are: basement occupancy, 


million homes with 2,294,000 view 
ers five week. 


large concentrated areas of glass, 


days a spreadout floor plans, convection of 


tetallers ayain are offered low air at different temperatures be- 
cost tie-in identification with tween rooms and levels, rooms over 
American -Standard during the garages or open spaces, and floor 


show. More than 3000 tie-in com- plans designed around separate 
mercials will be available to dis family activities. 

tributors and retailers this year. These were the conditions inves- 

tigated by Honeywell engineers and 

Need seen for added market analysts in eight cities, Mr. 

Nogier Nessell reported. One or more was 

comfort units in homes found to exist in 20 per cent of the 

One in five of next year’s new new homes studied. 
homes will need two temperature In the South New Orleans, 


“zones” or additional fur 
or cooling plants “for even 
minimum comfort,” C. W. Nessell 
told the recent National Warm Air 
Heating & Air Conditioning Asso 
ciation Convention in Cincinnati. 

This, he said, represents an un- 
exploited market of 200,000 addi 
tional comfort systems 


control Houston, St. Louis and Atlanta 

where cooling is becoming increas- 
ingly important, “spread-out”’ floor 
plans with their attendant exposure 
problems were found to be the de- 
sign feature making dual comfort 
equipment or control a necessity. 
In Minneapolis, Cleveland, 
and Long Island, “basement occu 
pancy” and “rooms over garages” 
were the most important design 


nace 


Soston 


by Min 
Regulator Co 


teporting on surveys 
neapolis - Honeywell 


and studies by the Association’ features, 
field investigation committee of “These represent the influence of 
Which he is chairman, Mr. Nessell modern rambler styles with their 


increased roof, floor, wall and glass 
exposure and their open floor plans 


plus the more recent movement 
toward the split-level type of 
home.” 


Whether your house is sprawling 
rambler or a split level, with its 
underground and over-the-garage 
rooms, the house must be consid- 
ered as two or more completely 
separate houses and provided with 
furnaces, air conditioning plants, 
or automatic controls so each area 
can be heated, cooled and con- 
trolled independently of the other 
areas, Mr. Nessell declared. 

While predicting that the house 
with two furnaces, two air condi- 
tioning plants, or two zones might 
eventually become as common as 
the house with a two-car garage, 
Mr. Nessell said his committee’s 
field studies also show that home- 
owners are now “ . silently ac- 
cepting cold floors, cold and frigid 
temperatures around the ankles, 
torrid temperature air around 
their heads, and drafty registers 
that blow cold air down the backs 
of their necks.” 

This is an indication that the in- 
dustry lacks a clear and concise 
definition of comfort heating and 
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cooling, written in kitchen English, 








modern 
packaging 


LPC sil 


PRODUCTS 





PROPANE DOMESTIC : 


Whatever type of tank desired, Z_ : 


McNamar can meet your require- 
ments for size, quality of workman- 


ship, and speed of delivery. 





PROPANE AND AMMONIA STORAGE 



















McNamar can assure dealers 


_ not only a competitive price 





; for a quality product, but 
BP Geren D 


also assistance in solving 


present and future financing . 


problems. ae | 


DELIVERY TRUCKS 





When you deal with 
é 4, 

McNamar you are assured . . WY Lug 

fi lic fice. Don’ a ‘gy “ly 

of immediate service. Don’t " si , lif 


lose peak season profits by 





waiting on tank delivery. 


* 
McNAMAR 


TULSA 





ee, i 


BOILER & TANK CO. 


BOX 868 © PHONE CHerry 2-6291 
TUGEees OCKLAH OMA 
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Gow 


for a complete line of 


LP-GAS 





100 Ib., 60 Ib., 20 Ib. 
ICC Cylinders 


20 Ib. Cylinder 


Systems 
. 
ar 
| ie’ fans 
\- 
\e/ o 
ce 
r 
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Automatic Systems 





Whether you need cylinders 
for suburban homes, mobile 
homes or industrial lift 
trucks, you'll find what you 
want... when you want 
it... at Weatherhead... 
the only manufacturer sup- 
plying all items needed for 
a complete bottled gas 
system. 


Convenient 
TERM OR LEASE PLAN 
on 100 tb. cylinders 


A five year finance plan is avail- 
able on 100 Ib. cylinders and 
complete bottled gas systems. 
Or, you can lease all the 100 
Ib. cylinders you need for a 
small annual rental. Leased cyl- 
inders may be purchased at 
depreciated value anytime dur- 
ing lease period. Get the facts 
today! 


Douwe 





Industrial Lift 
Truck Cylinders 
20, 332 and 4312 tb. 


Automatic 
Cylinder Fillers 


rere, 
on Gate , 
g Ke 

2 


Cylinder Valves 


For further information see your Weatherhead distributor or write: 


THE WEATHERHEAD CO., 300 E. 131st ST., CLEVELAND 8, OHIO 
In Canada: The Weatherhead Co., of Canada, Ltd. 
Export Division: Cable address WEATHCO 


SS 
b 
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WEATHERHEAD 


..- all the way! 
FOR EVERYTHING YOU NEED IN LP-GAS EQUIPMENT 





cooling, written in kitchen English, 
which the homeowner can under- 
stand and use in evaluating the per- 
formance of her comfort system, he 
said. 

“When such comfort perform 
ance standards are established the 
cut-the-price, skimp-the-job, fly-by 
night operator will discover that 
there are other considerations in 
the quoted price than ‘lowest’ 
price,” Mr. Nessell warned. 

He also charged that the home 
comfort industry is failing to util- 
ize modern methods to merchandise 
comfort—" ... the only real com 
modity we have to sell.”” He com 
pared its sales methods today to 
those of the automotive industry in 
1907 when cars were sold because 
they had Delco- Remy ignition, 
Sparton spark plugs, and a Klaxon 
horn. 


Webster Engineering Co. 
plant will be 43,000 sq ft 


Surface Combustion Corp., To- 
ledo, Ohio, has announced formal 
ized plans for its Webster Engi- 
neering Co. division’s new plant 
in Tulsa, 

The Webster plant which will 
occupy 438,000 sq ft is part of 
Surface’s overall building expan 
sion program in Toledo, Columbus, 
and Tulsa. 

This new expansion of facilities, 
will allow the company to manu- 
facture gas burner’ equipment 
which previously had been made to 
specification elsewhere. Frank H., 
Adams, president of Surface, To 
ledo, is also president of Webster. 
Hugh Macfarline, Tulsa is secre 


tary. 











We stand corrected 


Two slips of the old slide rule 
resulted in errors in conversion 
from the metric system in the De- 
cember article on Cuyk, Holland's 
propane plant. Each of the 40 cu 
meter tanks is equal to 1412 cu ft 
and the equivalent capacity of the 
Dutch 2.5 cu meter L. P. gas 
meters is 88.25 cu ft. 

The errors were first discovered 
by LP-Gas Equipment Ltd., Bir 
mingham, England. 
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“LONG: 


' on promisés?. 





SHORT 
‘ on deliveries? 
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TEXACO LP —Gas Distributors have no supply problem. 








They have a constant source of supply with on-time deliveries! 


call or write TEXACO today... 


The Texas Company — the only petroleum company that has successfully 
built up distribution of its quality products in all 48 states — is one of the 
largest producers of LP-Gas 


The same sound and profitable sales policies apply. Distributors are assured 
of (1) a product of highest quality (2) dependable supplies and efficient 
delivery service. T'exaco markets only through independent Distributors; 
does not operate outlets of its own. 


Texaco LP-Gas is produced in 25 strategically located areas and is 
delivered in a brand new fleet of tank cars. 


Present distributors find Texaco LP-Gas has immediate acceptance — since 
this product bears the famous, nationally known trade-mark, Texaco, and 
matches the quality of such other well-known Texaco products as Sky Chief 
and Fire Chief Gasolines, Havoline Motor Oil, Marfak, and many others 


You can build a sound and profitable business with ‘Texaco LP-Ga 
Let us tell you how. 





You can count on... 
| LP | > 


The Texas Company, LPG Sales Division, P. O. Box 2420, Philtower Building, Tulsa 2, 
Oklahoma, Dlamond 3-410] 929 South Broadway, Los Angeles 15, California, TRinity 9271. 
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A. O. Smith Corp. elects 
three new officers 
Te: A. 


Smith Corp. has 


elected three new officers of the 


company, it is announced by L. B. 
Smith, president. 


Named as vice presidents are 


U. T. Kuechle, who has been auto- 


motive general sales manager since 


1954, and Roy A. Dingman, who 
joined the company in April, last 
year, as director of industrial re- 
lations. Robert A. Rietz was named 
assistant secretary 

Mr. Kuechle joined A. O. Smith 
in 1929. He worked for a short 
time in the personnel department, 
then went into automotive sales. 


Sell Service with 
SUPERIOR LPG Systems 








Pictured above is Superior's 
200-ib, ICC Upright Cylinder 
engineered for safety, quality, 
service in domestic systems 


At right ia pictured Superior’s 
600-gal. Above Ground Pro- 
pane Tank. 


ONE TANK OR A TRUCKLOAD—our modern, new 

plant is fully equipped to serve dealers from 

Kentucky to the Keys 
4 to the Atlantic! Every Superior tank... every 
fitting more 
specifications. SUPERIOR engineering know- 
how means superior service, whether you need 
a domestic tank, tractor tank, or a complete 
industrial system! Thirty-five years of LPG 
experience, combined with a thorough knowl- 
edge of your problems, means you can do a 
better, quicker, more profitable job. Sell service 
with Superior! Call or write today for details! 


from the Mississippi 


than meets national and local 


~ | 





SUPERIOR 


TANK CORPORATION Ge 


Tel. (Clarkston) 3-7151, 4846 Lawrenceville Hwy., Tucker, Ga. 
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Mr. Dingman was industrial re- 
lations manager of the Weyer- 
haeuser Timber Co., of Tacoma, 
Wash., from 1948 until he joined 
A. O. Smith. Prior to that he had 
been vice president in charge of 
industrial relations for the Com- 
monwealth Edison Co., of Chicago. 

Mr. Rietz came to A. O. Smith 
in 1948 after graduating from 
Cornel] University and taking post- 
graduate work at Wisconsin. 


Stevenson heads American 
Meter plant in Fullerton 


George W. Stevenson heads the 
new American Meter Co. plant in 
Fullerton, Calif. In addition to 
his duties at Fullerton, he is man- 
ager of West Coast operations for 
the company. He is also in charge 
of the company’s factories in Al- 
hambra and San Francisco as well 
as sales activities in Washington, 
Oregon, California, Arizona, Ne- 
vada, Idaho, and the Hawaiian 
Islands. 

Mr. Stevenson joined American 
Meter Co. in 1928 and was ap- 
pointed sales engineer with head- 
quarters in Los Angeles in 1936. 
In 1941, he was appointed assistant 
manager of the Los Angeles fac- 
tory and manager in 1951. He was 
made West Coast manager in 1954. 





‘a 


H. G. Teverbaugh 


G. W. Stevenson 
American Meter Texa 


Natural 


Texas Natural appoints 
Teverbaugh vice president 

Harold G. Teverbaugh has been 
appointed vice president of Texas 
Natural Gasoline Corp., it is an- 
nounced by John T. Oxley, presi- 
dent. 

In his new position, Mr. Tever- 
baugh will continue to devote the 
major part of his time to adminis- 
trative and supervisory work for 
the engineering and gas depart- 
ment of Texas Natural. 

Mr. Teverbaugh joined Texas 
Natural in November 1953, as as- 
sistant manager of the gas division. 
He was later promoted to chief en- 
gineer, and in June 1956 was made 
general superintendent. 
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Your Dearborn representative is on his way now 
to show you and tell you all about the 
completely new line of Dearborn air coolers for 
1957. Watch for him . . . he’s got a “‘story”’ 


you'll want to see and hear. 


~ Dellan- UNSE, .. its DEARBORN STOVE 


COMPANY 
1700 W. Commerce 
Dallas, Texas 


(R) 
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Rockwell promotes Komich 
and Kitzmiller to managers 


Robert B. Kitzmiller has been 
named Los Angeles district sales 
manager and A. J. Komich has be- 
come gas products manager of 
Rockwell Manufacturing Co.’s me- 
ter and valve division, it has been 
announced by Lloyd A. Dixon Jr., 
vice president. 

Mr. Kitzmiller, formerly gas 
products manager with headquar- 
ters in Pittsburgh, joined the com- 
pany in 1934 as production clerk. 


“ 


A. J. Komich R. B Kitzmiller 
Rockwe Rockwell 


He was made a sales engineer in 
the Pacific Northwest in 1945 and 
became San Francisco branch sales 
office manager in 1951, district 
manager the following year and 
gas products manager in 1955. 

Mr. Komich, who joined Rock- 
well in 1946 as a sales engineer in 
the Boston district office, was 
named gasoline and oil products 
supervisor for that office in 1951. 
He moved to Pittsburgh as assis- 
tant product manager early last 
year, 


Vandertill elected vice 
president of Motor Wheel 


L. C. Vandertill has been elected 
vice president and director of the 
appliance division sales of Motor 
Wheel Corp., it is announced by 
M. F. Cotes, president. 

Mr. Vandertill has been sales 
manager of the appliance division 
since April, 1956, and prior to that 
was sales manager of the com- 
pany’s Reo division. 


Elliott moves from president to 
chairman of the board of Crane 


Frank F. Elliott has been de- 
signated chairman of the board of 
directors of Crane Co. and will be 
succeeded as president of the com- 
pany by Neele E. Stearns, cur- 
rently vice president for planning 
and development of the Inland 
Steel Co. 

Mr. Elliott, whose career with 
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Safety-built and Blue Belle 
LP-Gas Systems 


60 w.g. to 1150 w.g. capacities 


For a 
Pr > . 
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Packaged storage plants and individual 


vessels 


to 30,000 wg 


pressure 


6,000 w.g 


storage 


capacities 

















Single and double 
transports 


tank Payliner 
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Beaird West 





Challenger LP-Gas Filling Stations Challenger 


999 w.g. Capacity 999 w.g 








Shreveport, Louisiana 


Stockton, California 
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LP-Gas 


capacity 


GO SLAIRO 


Filling Stations 


1 luxe 


LP-Gas Filling Stations 


999 woe. to 6.000 wie ipacities 





FOR BIGGER PROFITS 


Right now, you are thinking about how to increase your sale 


and profits in 1957. And now is the time to start doing 


something about it 


of 


When you do, call in Beaird, manufac 
turer a complete line of LP-Gas equipment backed by 
financing, 


Beaird ha 


realistic inventory and dealer merchandising pro 


grams nation-wide experience in helping LP-Gas 





dealers build greater sales and _ profit 
Turn your ideas into action contact your Beaird repre 
sentative today 
THE J. B. BEAIRD COMPANY, INC. 
S / aay ~~ o 
23 cen meee re 


PACKAGED 
COMPRESSOR PLANTS 


CAST STem 
FITTINGS 


peessuee 
BuULH STORAGE 


ANHYDROUS AMMONIA 
tQuMmeEent 


LP GAS SYSTEMS 


Sell the systems that will stay new for the years ahead 








Here’s why Beaird 
LPG and NH-3 Tanks are 
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NO | VES Complete Stress Relieving 
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NO | NO 100% X-Ray of all shell seams 
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pump-compressor and handling equipment 
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NO | VES Wide range of sizes—2,000 to 30,000 w. g 


THE J. B. BEAIRD COMPANY, INC. 
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LP-Gos Anhydrous Ammonia Transports Filling Station 


The World’s Largest Manufacturer of LP-Gas Systems 





Gasoline Co, and the Sid Richard Mr. Geier, who has been with The experience Mr. Koch has 


on Carhon (Coa a ae oe saeco s ‘ 








the Chicago-headquartered manu- 
facturer of valves, plumbing and 
heating equipment covers a span 
of 34 years, has been president of 
the 101 year old Crane Co. since 
June 1, 1955. 

Mr. Stearns has been with In- 
land Steel Co. since 1940, when he 
joined the organization as manager 
of the department of business pro- 
cedures. In 1947 he was made as- 
sistant general manager of sales, 
and two years later went to Inland 
Steel Products Co. as executive 
vice president. Late in 1950 he was 
elected president of the subsidiary, 
which manufactures steel building 
products and consumer items. 


Union Petroleum creates 
two new departments 


To better serve its customers, 
W. W. Nixon, president, Union 
Petroleum Corp., Tulsa, Okla., has 
announced the creation of two new 
departments. 

Appointed as manager of supply 
and distribution is Stephen W. 
McLaughlin. Mr. McLaughlin was 
with Anchor Petroleum Co. until 
his association with Union. 

Named as chief engineer is E. F. 
Jernigan, who received his degree 





L : 
S. W. McLaughlin E. F. Jernigan 


Union Union 


in petroleum engineering from 
Tulsa University. Mr Jernigan 
spent eight years with Warren 
Petroleum Corp. before joining 
Union. 

Union Petroleum, which started 
marketing L. P. gas less than five 
years ago, markets L. P. gas for 
domestic, refining and chemical 
uses in the mid-continent, Gulf 
Coast and southeastern areas of 
the U.S. It moves the products by 
tank car, transport, pipeline and 
barge lots. 


Andrews is vice president and 
general mgr. of Sid Richardson 

Sid W. Richardson announces 
that Frank Andrews has _ been 
made vice president and genera! 
manager of the Sid Richardson 
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it's Modine’s 
advanced - design 


GAS UNIT 
HEATER 





OR instant, uniform heat—when 

and where you need it—this com- 

pact, lightweight beauty is the an- 

swer. Low-cost rare yt and smart 
( 


5-10 minute conversion! appearance make it ideal for any com- 


mercial, industrial or institutional 
With a simple, low-cost conversion —— 
. - y . en, " 
kit, this unit can be quickly converted fodines are up to 50% lighter than 
from natural to LP, LP-air or mixed Other makes — cost less to ye 
gas—and vice versa—with no change handle, install. And they require only 


in burner or costly control alterations, "™nimum up-keep because of corro- 
sion-resistant stainless steel burners 


and stainless or aluminized steel heat 


’ h d exchangers. 
3 reasons you re anea What's more, eight AGA-approved 
. sizes are available from 25,000 to 
with Modine 310,000 Bru. For complete details, 
call the Modine representative in 
your classified phone book, 





2. SELF-CLEANING PORTS — 
Knife-sharp stainless steel ports have 
four times the free area of conven- 
tional drilled ports . . . resist lodging 
of dirt and scale 





1. FAST, UNIFORM HEAT — 
Continuous, even flame from front to 
rear of individually and directly fired 
tubes boosts radiant heat absorption 
and uniform heat distribution 






3. IMPROVED COMBUSTION — 
For complete Hooded combustion air inlets below 
facts, mail each tube improve burner efficiency 


this coupon TODAY! = and minimize flame disturbance 

















MODINE MFG. COMPANY 
1577 DeKoven Ave., Racine, Wis. 


Please send me free Bulletin 656-A 





NAME 
FIRM 
ADDRESS 
GAS UNIT HEATERS Baa ZONE... STATE | 
ou-i338 | 
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Gasoline Co, and the Sid Richard 
son Carbon Co, 

Mr. Andrews will continue to be 
located in the office of these com 
panies at the Fort Worth Club 
Bldg., Fort Worth, Texas. 


Servel appliance division 
names Geier Ad manager 


Dick Geier has been promoted 
to advertising and sales promotion 
manager of the home appliance 
division of Servel Inc. it is an 
nounced by E. A. Nash, division 
sales manager. 


Mr. Geier, who has been with 
Servel since 1952, was formerly 
supervisor of advertising and sales 
promotion. He is a native of Evans- 
ville. 


Koch promoted to sales rep. 
for United Petroleum Gas 


F. H. Andrews, vice president of 
United Petroleum Gas Co. Minne- 
apolis, announces the transfer of 
C. H. Koch from United’s Midland, 
Texas, office to a sales representa- 
tive position in the Indiana, Ohio, 
and southern Michigan area. 


Say | P gas 


transfer unit 
gives you a bonus of 
one extra tank car of gas 
from 


every 
20 tanks 


Yes, the Brunner LPG Transfer Unit removes up to 
540 gallons more from every 10,000 gallon tank 


car or the equivalent of one extra tank car of 


gas from every twenty. No liquid pump can give 


you such savings! The Brunner Unit not only transfers 


all liquid to your storage tank—but also removes 


and liquefies the gas vapors in the tank car 


WRITE FOR FREE BOOKLET 


Shows you how to set up a highly efficient storage 


transfer system 


describes safety and long 


life features of Brunner LPG Units 


BRUNNER MANUFACTURING COMPANY, UTICA, N.Y. 
The Brunner Co., Gainesville, Ga 


In Canada 
Brunner Corp, (Canada) Ltd., Toronto, Ontario 





BRUNNER LPG UNITS 
are available in 5,7’eand 10H.P 
models easy to install and 
service 
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The experience Mr. Koch has 
gained in working in the sales 
order department for several years 
and the managing of the Midland, 
Texas, office for two years will be 
invaluable to his success in his new 
position, according to Mr. Andrews. 

Jack Worsham will replace Mr. 
Koch at Midland and will continue 
to serve United’s customers in the 
west Texas area. 


Cities Service elects Kidd and 
Hancock as directors 


Election of Robert L. Kidd, Bart- 
lesville, Okla., and Harry D. Han- 
cock, New York, as directors of 
Cities Service Co. is announced by 
W. Alton Jones, chairman of the 
board. 

Mr. Kidd is president of Cities 
Service Oil Co. (Del.), principal 
oil and natural gas producing sub- 
sidiary of the Cities Service sys- 
tem, marketing petroleum products 
throughout the Mid-Western and 
Mid-Continent areas. 

Mr. Hancock is president of 
Cities Service Gas Co., which is 
engaged in the production and 
transmission of gas principally in 
the states of Texas, Missouri, Okla- 
homa and Kansas. 


Haase elected a vice president 
of Borg-Warner Corp. 


The election of Henry M. Haase 
as vice president in charge of en 
gineering and research for Borg- 
Warner Corp. is announced by Roy 
C. Ingersoll, chairman of the board. 
Mr. Haase came to Borg-Warner in 
January, 1955, as assistant to the 
president. 

In his new capacity Mr. Haase 
will direct the corporations’ pro- 
gram of product planning and en- 
gineering research and _ develop- 
ment. 


Imperial Gas Co. elects 
H. L. Costello its president 


Harold L. Costello has _ been 
elected president of Imperial Gas 
Co., Los Angeles, to succeed Philip 
Koch, who died last November. 
Mr. Costello took office in January. 
Lorna Kerr Lennox, chairman of 
the board, has announced that Mr. 
Costello has also been elected a 
director. 

He will make his headquarters 
in Los Angeles. Marvell L. Jensen, 
vice president, will continue in 
charge of the company’s southern 
California operations, and Dur- 

Continued on page 93 
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“Looking for more 
sales and 


You can boost those slumping warm 
weather sales with these DAL-WORTH 
units designed to make the switch to com- 
plete LP Gas farm operation more conven- 
lent ... more economical. 


DAL-WORTH portable LP gas tanks elim- 
inate the loss of time for moving lumbering 
equipment to a refueling point. The 2-wheel 
unit can be in place and equipment refueled 
in a matter of minutes. 

The 4-wheel anhydrous ammonia tank 
offers the additional feature of quick conver- 
sion to a simple trailer unit for miscellaneous 








hauling. 

You can sell these units with the assurance 2-Wheel Portable Refueling Units. Available 
that your customer is getting the finest in 250-gallon and 500-gallon capacities. 
equipment money can buy... backed by 


over a quarter century of experience and the 
DAL - WORTH “CERTIFIED CON- 
STRUCTION” SEAL. 


Whatever your needs . . . on the ground, 
on skids, or on wheels . . . you'll do best 
to come to DAL-WORTH! 












Dispensing 
Units 


Transport and Delivery “@4 
al ‘ 





System, a Tot aE 
Skid and Storage 4-Wheel Portable Anhydrous Ammonia 
Tanks. 500-gallon and 1000-gallon Capacities. 





Send for Dal-Worth’s newest catalog of 
quality engineered LP gas and anhy- 
drous ammonia tanks ... the coupon is 
for your convenience. 


24L ~ Wo, 
ATH 
TANK COMpany 


DAL-WORTH TANK COMPANY 
BOX 818, GRAND PRAIRIE, TEXAS 






Gentlemen: i 
Please rush us your latest catalog describing j 
DAL = re ay “ TAN 4 DAL-WORTH’S “Certified Construction” tanks. } 
! 
COMPANY Company i 
Att’n: Title } 
: 
East Highway 80 P.O. Box 818 4 Address 
Grand Prairie, Texas City State__ 
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. It won't be long now. 
for You! A Keep an eye on... 


Larm Morning 
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Gas-fired incinerator 


The Incineration Division of 
Bowser Inc., has announced the 
addition of a new 20,000 Btu in- 
put, gas-fired 
domestic line. 


incinerator to its 


The unit, named “Smogmaster,” 
disposes of all household waste with 
virtually no smoke, odor, or fly ash, 
it is stated. This is attained 
through a primary and secondary 
combustion principle, accomplished 
by three features. 

These three features consist of 
(1) a primary-secondary air-rater 
which measures and directs air 
both inside and outside (2) a fluted 
combustion chamber liner. The out- 
side air flow is directed up the wall 
and deflected and turned back into 
the top of the combustion chamber 
by (3) a special dome where this 
air furnishes the oxygen needed 
for accelerated secondary combus- 
tion. 
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better in-the-wall protection than 


Fly ash is controlled through the 
process of measured primary and 
secondary air flow to the combus- 
tion chamber. This 
duces to a minimum the velocity of 
air travel and permits fly ash to 
settle out of the air stream. A tur 
bulator dise also helps to reduce 
the velocity of flue gas travel by 
setting up a turbulence within the 
chamber. Smogmaster performs in 
accordance with the latest smoke 
abatement and air pollution re 
quirements. 

Incineration Division, Bowser Inc. 
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Explosion-proof switch 


An explosion-proof switch for 
controlling electrically rewound 
hose reels for L. P. gas delivery 
service has been announced by Clif 
ford B. Hannay & Son Inc. 

Compact and light in weight, this 
switch is waterproof, vaporproof, 
and weathertight. 


eliminates the formation of gummy 


Sealed into the 


switch is a 5 ft length of type SO 
cable, with two No. 18 conductors 
and one No. 18 ground wire. It is 
upplied with terminals and fitting, 
and two types of mounting brackets 
are available. It is constructed en 
tirely of material which will not 
corrode from weather or condensa 
tion. 

Not only can this switch be 
mounted on or near the hose reel, 
but its unique design permits it 
to be used as a free-cable switch 
Installations of this type allow it 
to be moved by the operator to the 
extent of the cable length. This 
offers greater freedom of move 
ment by the operator while controll 
ing the rewinding of the hose. 
Clifford B. Hannay & Son Ine. 
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Small ditching machine 

The Vermeer Manufacturing Co., 
manufacturers of the Vermeer 
“Pow-R-Ditcher” line, has recently 
announced the introduction of a 
new model, the “W-2 Pow-R 
Ditcher.” This unit is the smallest 
of the Vermeer ditchers and has 
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bell air-mixture shutter for easy 





been developed to answer the need 
for a narrow, shallow ditch in the 
vas and other service fields. 

The W-2 Pow-R-Ditcher has a 
digging width of 2% to 4 in. wide 
and will dig to a 36 in. depth at 
a speed of 1 to 10 ft per minute. 
Its over-all length is 10 ft, over-all 
width 48 in. The unit stands only 
51 in. high and weighs 1100 Jb. 

It is powered with either a 
model 23B Briggs Stratton or a 
Wisconsin AEN engine. The 3- 
speed transmission with a reverse 
year allows a variety of digging 
speeds and also transport 
up to 21% 


speeds 
miles per hour. The new 
model features a hydraulic boom 
lift with a 2-way hydraulic cylin 
der. . 
The ditcher rides on 8x4.00 
pneumatic rubber tired wheels and 
has 4-wheel drive for both digging 
and transporting. The heavy duty 
construction throughout includes a 
2412 chain on the digging boom. 
Vermeer Manufacturing Co. 
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Pipe threader “workholder" 


A true-centering workholder has 
been announced as a revolutionary 
improvement on the Ridgid 65R 
pipe threader. It guarantees 
threads which are always straight 
and true, according to the com 
pany. 

Even if pipe is over or under 
size, the 65R with the workholder 
assures a perfect thread every 
time because all three workholder 
jaws close at one time. User pre- 
sets the workholder cam plate to 
desired pipe size, which adjusts all 
three jaws in a single mechanical 
action. When threader is on the 
pipe, workholder jaws tighten as 
this 3-jaw action is continued by 
pump of palm of operator’s hand on 
forged cam lever. Easy adjustment 
for drip threads. 

The new “TC workholder” is 
expected to end all trouble with 
crooked or lopsided threads. Own- 
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ers of previous style 65R threaders 
can have this improvement by 
buying the new workholder and 
putting it on present 65R die 
stock, which is jam-proof, threads 
1 to 2 in. pipe or conduit with one 
set of dies, and permits size 
changes in only eight seconds. 
Ridge Tool Co. 
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Relief valve 

An improved L. P. gas internal 
spring type relief valve for domes- 
tic above-ground systems has been 
introduced by Fisher Governor Co. 

The Fisher Type H310 was de- 
signed for outside-the-hood instal- 
lation on ASME storage containers 
with capacities up to and including 
approximately 250 gal. It is suit- 
able for containers with a maxi- 
mum surface area of 70 sq ft. 

This relief valve is listed by 
Underwriters’ Laboratories Inc. 
Start-to-discharge pressure is 250 
psi; UL rated flow capacity is 1750 
cu ft per minute air. 
Fisher Governor Co. 
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Globe and angle valves 

A new series of globe and angle 
valves for LPG transfer has been 
developed by Roney Inc. The 826B 
angle valves can be mounted di- 
rectly into a tank. An excess flow 
valve in the male thread bottom 
inlet is incorporated, providing an 
inexpensive means of withdrawing 
liquid from a domestic tank or 


transferring liquid between con- 
tainers by gravity flow. 

Fast acme threads on the stem 
provide quick opening and closing 


action. High opening seat disc 
allows maximum flow. Positive 
tripple “O” ring seal protects 


three times against leakage. 

Designed specifically for LPG 
use, these valves are constructed 
of durable bronze with a _ long- 
wearing nylon seat. Globe valves 
are available in % and %4 in. sizes 
as well as %, % and 1 in. angle 
valves with excess flow. 

All models are U. L. approved. 
Roney Ine. 
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Fuel indicator kit 


An LPG fuel indicator kit is now 
being offered by Brake Manufac- 
turers Inc. This indicator flashes a 
red warning light when fuel is low, 
signalling the operator in time to 
reach the refueling point from 
usual operating distances. 

The indicator is said to give sim- 
ple, positive indication of low fuel 
and eliminates the need for sight 
gauges. 

The indicator is easily installed 
in minutes and one model fits all 
LPG equipped industrial trucks. 
The BMI kit includes a universal 
mounting bracket and all necessary 
parts except wire. It is available 
for 6- or 12-volt systems. It is also 
offered with a warning buzzer. 
Brake Manufacturers Inc. 
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Vented wall furnace 

A complete new line of eight 
vented gas wall furnaces is an- 
nounced by the Ohio Foundry & 
Manufacturing Co. 

Emphasizing “safety,” the °57 
“Brilliant Fire” wall furnace offers 
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Counter flow action is said to 
eliminate uncomfortable, uneco- 


proved gas appliance that may be 
vented with Type B gas vents. 


and is wedged in with a shining 
molding of stainless steel. The con- 








better in-the-wall protection than 
previous models, according to the 
company. Multi-channel wall box 
design provides, large air-insulat- 
ing space (sides and back). pre- 
vents transmission of heat to sur- 
rounding wood construction within 
walls. In addition, the improved 
heating section and header-plate 
designs now used result in sub- 
stantial reduction in flue tempera- 
ture. 

A castiron “flame buffer,” is built 
into every model. This is a con- 
caved insert of heat-resistant grey 
iron which completely crowns the 
entire combustion chamber interior. 
It takes the full impact of burner 
flame and endures continued heat 
shock. The “flame buffer” is pro- 
portioned for lifetime service; is 
boltless, cementless and cast in one 
piece. 

Incorporated in the ’57 “Bril- 
liant Fire” are such features as all- 
weather draft diverter and new 
aerated pilot (lint-proof) which is 
built into every model. Continued, 
too, in the new models is “surface- 
dimpling” of heating section areas 
and also “full-floating assembly” 
(including “flame buffer’). These 
features combine in muffling com- 
mon thermal noises, according to 
the manufacturer. 

Ohio Foundry & Manufacturing Co. 
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Time motor 


A new synchronous motor spe- 
cifically designed for incorporation 
in timers subjected to tempera- 
tures up to 150° F has been in- 
troduced by The Lux Clock Man- 
ufacturing Co. 

The new motor features bearings 
that require no lubrication. 
no lubricant is present, this design 


Since 


For further information 
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eliminates the formation of gummy 
residues—primary cause of fail- 
ure in timer motors required to 
operate in the presence of heat. 
Rounded ends of the rotor shaft 
ride in cup-shaped bearings, with 
a specially designed spider spring 
mount taking up end play on piv- 
ots. This gives constant torque 
output and continuous accurate 
positioning of the rotor pinion in 
relation to the first gear. In addi- 
tion, wear-and-noise-producing 
shaft vibration is eliminated. 
Applications of the new motor 
include gas range timers, and 
washer and dryer timers. 
The Lux Clock Manufacturing Co. 
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Internal-flue heater 

The advantages of 
proof glass and stone lining in an 
internal-flue automatic storage wa- 
ter heater are available in the new 
Model D-SL heater introduced by 
the Hotstream Heater Co. In this 
heater the inner wall and top are 
lined with a durable stonelining, 
and the flue and bottom of the 
tank are glass-lined-linings which 
cannot rust, corrode, nor stain. 

The heaters are available in 30- 
and 40-gal sizes for liquefied pe- 
troleum gas. 

The Model D-SL has a heavy- 
gauge jacket with white 
baked enamel finish, trimmed with 
green baked enamel on the door, 
top, base, and legs. Features in 
clude a plastic dip tube which can- 
not rust or corrode, drain valve 
with threaded hose 
specially-designed steel flue baffle, 


corrosion- 


steel 


connection, 


and Fiberglas insulation encasing 
top and sides. The stone lining 
adds insulating value to the top 
and sides 

The blue flame, 
incorporates 


drilled-port 


burner Hotstream’ 


bell air-mixture shutter for easy 
adjustment. Unitrol combination 
thermocouple, automatic pilot, and 
thermostat is available for all 
Hydrostatic test 
is 300 psi; working pressure is 
127.5 psi. 

Hotstream Heater Co. 
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Temperature regulator 

A new safety-type, temperature 
regulator has been added to the 
line of self-powered control instru 
ments manufactured by the Fulton 
Sylphon division of Robertshaw 
Fulton Controls Co. 

Designated the No. 997 tempera 
ture regulator, it will close auto 
matically to prevent overheating 
and possible damage to products in 
process in the event the thermo 
static unit is accidentally damaged 

The No. 997 contains a large 4% 
in. bellows for more powerful re 
sponse and smoother modulating 
action. Because it has a special 
tight-closing, single-seated valve, it 
is suitable for “dead end,” or ter- 
minal service. It is available in 
sizes from '4 to 2 in. 

Another feature of the new regu 
lator is a heavy gauge stainless 
steel frame. 

Robertshaw-Fulton Controls Co. 


Circle 11 on Readers’ Service Card 


Built-in units 

Hardwick Stove Co.’s new 1957 
built-in units combine economy 
with efficiency and good appear 
Finished in white enamel o1 
coppertone or made of stainless 
teel, these surface units match the 
accompanying built-in ovens. 

The top of the Hardwick burne: 
unit fits flat on the kitchen counter, 


ance 


on these products use Readers’ Service Cards on pages 91, 92 
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and is wedged in with a shining 
molding of stainless steel. The con- 
trol panel is recessed to make an 
eye-pleasing design and to prevent 
accidental bumping. Beneath the 
control knobs is a handy, sliding 
drip pan. 

The gas-saving pin point pilot is 
hidden from view, and _ provides 
instantaneous lighting whenever 
the control knob is turned. 

Such features as the new “ther- 
mal eye” burner are available too. 
Hardwick Stove Co. 
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Oxygen inhalator kit 


A portable oxygen inhalator kit, 
so light and compact it can be car- 
ried anywhere for instant, on-the- 
pot first aid use has been intro- 
duced by the Davis Emergency 
Equipment Co., Ine. 

The kit, known as the Davis 
“oxygen inhalator,” contains com- 
plete equipment for the safe, ef 
fective administration of oxygen, 
including two cylinders containing 
a half hour’s supply of the oxygen. 

The apparatus is so light, and 
sO easy to operate that it can be 
used on the patient even while he 
is being carried on a stretcher, or 
in an ambulance. It is particularly 
helpful where first aid equipment 
must be carried up stairs. 

Included in the kit are plastic 
facepiece and breathing bag; oxy- 
gen diluter; four feet of hose; a 
cylinder adapter that permits the 
small cylinders to be refilled from 
a large commercial cylinder, and 
also makes possible the attachment 
of the inhalator directly to a large 
cylinder; two cylinders of oxygen; 
and a pressure regulator approved 
by UL Laboratories and U. S. Test- 
ing Laboratory. 

Davis Emergency Equipment Co. 
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Gas wall recessed heater 


With the introduction if its new 
automatic gas wall recessed heater, 
Empire Stove Co. introduces a 
forced air heating system, de- 
scribed as “counter flow action.” 
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Counter flow action is said to 
eliminate uncomfortable, uneco- 
nomical heat stratification by 
drawing in cool air near the ceil- 
ing, where it requires less heating, 
and delivering warm air near the 
baseboard, where it can rise nat- 
urally and warm all parts of the 
room. 

The Empire forced air heater is 
designed to solve heating problems 
encountered in attics, basement 
rumpus rooms, reception halls, and 
other hard-to-heat rooms. Extra- 
powerful blowers move 275 to 475 
cu ft of air per minute. Special 
construction features, such as a 
separate opening draft diverter, 
improved combustion chamber and 
new burner design, increase heat- 
ing efficiency for maximum fuel 
savings. Disturbing “warming-up”’ 
noises have been “engineered out” 
for quiet operation. 

Empire Stove Co. 
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Floor furnace folder 

Specifications covering four sizes 
of floor furnaces are given in a 
newly published folder of the Holly 
Manufacturing Co. 

Input ratings run from 32,000 to 
60,000 Btu’s and models include 
the dual furnace for adjoining 
rooms, the baseboard for a single 
room and the flat register furnace. 

Holly also makes recessed wall 
heaters, forced air furnaces and 
air conditioning units. 

Holly Manufacturing Co. 


Circle 15 on Readers’ Service Card 


Gas vent tables 


A comprehensive guide, full of 
informative, tested gas vent instal- 
lation data, with diagrams, 
sketches and tables, has been pub- 
lished by William Wallace Co. in 
a 16-page booklet entitled, “Metal- 
bestos ‘Safety System’ Gas Vent 
Tables.” 

Of primary importance are eight 
tables covering Metalbestos double- 
wall gas vent pipe sizes from 3-in. 
through 12-in. interior diameters. 
From these tables the correct and 
safe gas vent installation can be 
determined for any type of ap- 


proved gas appliance that may be 
vented with Type B gas vents. 
The tables show the safe range, 
minimum to maximum, of appli- 
ance sizes that can be vented, in 
terms of input rating, based on to- 
tal vent heights up to 80 ft and 
lateral lengths, connectors or hori- 
zontal offsets up to 60 ft. 
William Wallace Co. 


Circle 16 on Readers’ Service Card 


Salamander brochure 


A 2-color bulletin on the ‘“Radi- 
heator’—a gas-fired salamander 
said to be adaptable for localized 
heating in old, high-ceiling, in- 
dustrial plants and in steel, foun- 
dry, fabrication, chemical, and 
other industries—is now available 
from Summit Products Co. 

Complete with illustrations and 
drawings of the unit, the bulletin 
details the advantages of localized 
heating and indicates construction 
specifications and performance 
characteristics of the ‘“Radi- 
heator.” 

Summit Products Co. 


Circle 17 on Readers’ Service Card 


Galvanizing compound folder 


“Drygalv,” a cold galvanizing 
compound that rustproofs iron and 
steel surfaces, prevents corrosion 
at welded joints and repairs dam- 
aged galvanized surfaces is illus- 
trated and described in a new, 4- 
page 2-color folder recently pub- 
lished by American Solder & Flux 
Co. 

The folder describes how Dry- 
galv protects with zinc in a single 
and economical way since it can be 
applied by brush or spray gun to 
produce a coating containing ap- 
proximately 95 per cent metallic 
zine. 

The folder also describes how 
the compound is a time-saving, 
practical preparation for making 
galvanizing repairs away from the 
plant especially when such repairs 
are difficult to make because of 
size, location or inaccessibility. 

The compound is non-toxic, will 
dry to the touch in 15 to 30 min- 
utes and will withstand the 1000 
hour salt spray test. Coverage is 
said to be 400 sq ft per gal. or 1 oz 
of zinc per sq ft. Illustrations show 
application of the preparation to 
gas mains, gas producer plants, 
truck chassis, pipe and waterless 
tanks. 

American Solder & Flux Co. 

Circle 18 on Readers’ Service Card 
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fane to manage its sales training nior buyer in Rockwell’s general ing to I. M. Ellis, regional manager 





Continued from page 84 
wood Hutchinson, vice president, 
will direct marketing activities in 
northern California from the Rich- 
mond office. 

Mr. Costello is widely known 
throughout the Western states in 
the marketing of liquefied petro- 
leum gas and is a pioneer in the 
industry. He has recently retired 
from the special products division 
of Standard Oil Co. of California, 
San Francisco, where he had been 
for the past 38 years. 


Miss Hendrick becomes home 


service director for Harper 

Appointment of Miss Patricia 
Hendrick as home service director 
of the Harper-Wyman Co. has been 
announced by Philip S. Harper Jr., 
executive vice president. Miss Hen- 
drick will supervise the operation 
of a fully-equipped test kitchen in 
the general offices in Chicago. She 
will direct all home service activi- 
ties, including the field testing of 
Harper-Wyman gas range equip- 
ment, as well as basic testing of 
current and new products for the 
engineering research and the sales 
department. 

Miss Hendrick has had 12 years 
of practical experience in the home 
economics field. She formerly was 
home service director of the Tulsa 
district for the Oklahoma Natural 
Gas Co. under the direction of Miss 
Mildred Clark. 


F 





Miss Hendrick 
Harper-Wyman 


H. J. Keller 
A-P Controls 


A-P Controls Division promotes 
Keller to purchasing agent 


Herbert J. Keller has been ap- 
pointed purchasing agent of A-P 
Controls Division, Controls Co. of 
America 

Mr Keller has been with A-P 
Division and its predecessor, A-P 
Controls Corp. for 11 years, for 
the past nine years in the capacity 
of senior buyer. 

A-P Division, manufactures 
heating controls, and valves for 
refrigeration and air conditioning 
applications. 
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Weill rejoins Roper as 
eastern promotional manager 


Sol W. Weill has been named to 
the position of eastern promotional 
manager of the Geo. D. Rope: 
Corp. He will work out of the 
company’s Philadelphia office un 
der the direction of W. J. Foster, 
vice president. 

Mr. Weill will be responsible 
for stimulating the sale of Roper 
built-in gas ranges in the Eastern 
area. He will also do sales pro 
motion work in connection with 
liquefied petroleum gas sales, and 
will cooperate with the gas indus 
try in general in the sale of Roper 
gas ranges. 


S. W. Weill J. H. Williams 
Geo. D. Roper Weatherhead 


Weatherhead appoints Williams 
sales manager of L.P. gas 


The appointment of James H. 
Williams as sales manager, L. P 
gas equipment division, is an 
nounced by Albert J. Weatherhead 
Jr., president of the Weatherhead 
Co., Cleveland, Ohio. 

Mr. Williams joined the company 
in 1949. He has had a varied back 
ground in the L. P. gas field, start 
ing in 1940 with an L. P. gas tank 
manufacturer. After four years of 
military service he returned to hi 
former occupation and was later 
named assistant sales manager 


Protane Corp. announces 
appointments and promotions 


Due to expansion by acquisition 
of several properties, the Protane 
Corp., Cleveland, announces the 
following promotions and new per- 
sonnel for key positions. 

D. A. Meyer was appointed re 
gional manager of all Protane dis 
tricts in Florida. Robinson A 
Rogers, formerly assistant, was 
made district manager at Orlando 

R. C. Albrecht was recently pro 
moted to assistant to the opera 
tions manager. His headquarters 
are in Cleveland. 

J. F. Loeffler, formerly with 
Tappan Stove Co., as New England 
district sales manager joined Pro- 
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tane to manage its sales training 
program. 

George Fisher, formerly district 
manager at Buechel, Ky., has been 
named regional manager. 


Rockwell promotes Heiman 
to purchasing agent 


Joseph A. Heiman has been 
named purchasing agent for Rock- 
well Manufacturing Co.’s Instru 
ment division at Tulsa, Okla., it is 
announced by C. Warner McVicar, 
director of purchasing and traffic. 

Mr. Heiman was formerly a se- 






nior buyer in Rockwell’s general 
purchasing department at Pitts- 
burg, Pa. He is succeeded by James 
N. Huber, formerly purchasing 
agent with Fort Duquesne Steel 
Co. and Keystone Fabricating Co., 
both of Pittsburgh. 


General Electric promotes 
Stineman to district sales mgr. 
V. E. Stineman, Santa Monica, 
Calif., has been promoted to dis- 
trict sales manager for General 
Electric Communication Products 
department in Los Angeles, accord- 
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ing to I. M. Ellis, regional manager 


for the department at Redwood 
City, Calif. 
Mr. Stineman replaces Kent 


Worthen, who has joined the Com- 
munication Products headquarters 
staff in Syracuse, N. Y. 


Institute of Gas Technology 
re-elects Adams to its board 


Frank H. Adams, president of 
Surface Combustion Corp., Toledo, 
has been re-elected for a three-year 
term to the board of trustees and 
executive committee of the Insti- 
tute of Gas Technology. 

The Institute of Gas Technology 
is affiliated with the Illinois Insti- 
tute of Technology in Chicago and 
is headquartered there. 

Mr. Adams has also served on 
the board of directors since the 
inception of the Institute in 1941. 





J. R. Warnock 


American-Standard 


F. H. Adams 


Technol gy Institute 


Warnock becomes manager of 
new sales district 


A new sales district of the 
American-Standard plumbing and 
heating division has been estab- 
lished to serve the Detroit trading 
area, according to D. J. Quinn, 
division vice president, sales. 

John R. Warnock, operations 
manager for the Los Angeles sales 
district, has been named manager 
of the new Detroit sales district. 

The new district will cover the 
entire state of Michigan, western 
Ohio, including Dayton, Springfield 
and Toledo, and northwestern In- 
diana, including the city of Ft. 
Wayne. 


Johnson promoted to director 
of manufacturing of A-P 


Stanley A. Johnson has been ap- 
pointed director of manufacturing 
of A-P Controls division, Controls 
Co. of America, according to an 
announcement by James Tate, 
general manager of the division. 

Mr. Johnson, who is a vice presi- 
dent of the corporation, has been 
director of purchasing at A-P for 
the past six years. In his new posi- 
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Sensational selling feature—and only Empire has it! Amazing new Counter 
Flow Action draws in cool air near the ceiling, delivers warm air near the 
baseboard. Counter Flow Action gives terrific fuel savings guarantees com 
plete comfort, from carpet to ceiling, and from wall to wall. All the advan 
tages of costly central heating-—and at a much lower cost! 
Cash in on this tremendous sales potential! Counter Flow Action i 
your key to get a big share of the profitable home heater market. This high 
turnover unit fills a fast-growing demand for complete home heating, or for 
use in recreation rooms, motels, attic bedrooms, breezeways, and other 
hard-to-heat rooms. Use more than one unit to obtain near-perfect zone 
heat control. And don’t forget the terrific replacement market! 
MAKE A GOOD PROFIT—AND KEEP IT! Compare installation costs AX 
service costs-—selling costs. Comparison will prove that Empire is the 
most profitable line in the industry! Empire costs less to install, less to 
service, less to sell. Empire dealers make a good profit— and keep it! 
ACT NOW! GET COMPLETE DETAILS! Contact your Empire sales 
representative get all the facts about this sensational Wall Recessed 
Heater! Find out how profitable it can really be to sell Empire—the most 2 
complete line in the industry. Find out, too, how Empire’s new C. P. Plan TEE. 
can mean more profit for you! “ 
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tion, he will be responsible for all 
purchasing and manufacturing ac 
tivities in the two Milwaukee plants 
of the division. 


Nationally known geologist 
joins Peacock Corp. 


Dr. C. 8S. Corbett, nationally 
known geologist, has become asso- 
ciated with the Peacock Corp., 
Westfield, N. J., according to an 
announcement by Paul EK. Peacock 
Jr., president. 

Dr. Corbett will devote his time 
to geological studies and consulta 


tions in connection with the under- 
ground storage of L. P. gas and 
natural gas. This is a new service 
offered by Peacock Corp. tn addi- 
tion to the design and installation 
of aboveground facilities. 


Pressed Steel Tank Co. 
transfers Ricker and Varnado 
N. A. Evans, vice president in 
charge of sales for Pressed Steel 
Tank Co., Milwaukee, recently an- 
nounced that Robert P. Ricker has 
been named manager of the com- 
pany’s New York office, and that 
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James A. Varnado has been trans- 


ferred to the Downingtown, Pa., 
office. 
Mr. Ricker will handle sales of 


the company’s products in the New 
York area, including Hackney L. 
P. gas cylinders, fuel tanks and 
systems, compressed gas cylinders, 
etc. His territory covers the lower 
part of New York state, the north- 
ern part of New Jersey, and the 
metropolitan area of New York 
City, including Long Island. 

Mr. Ricker joined Pressed Steel 
in 1951, and was district manager 
of the Minneapolis territory until 
he was transferred to Downing- 
town in 1955. 

Mr. Varnado, who now replaces 
Mr. Ricker at Downingtown, was 
previously manager of the Kansas 
City district. His new territory 
covers eastern Pennsylvania, most 


of New Jersey, Delaware, Mary- 
land, and most of Virginia. His 
headquarters will be at Downing- 
town, Pa., home of the Downing- 
town Iron Works Inc., a division 
of Pressed Steel. 


Servel promotes Batson to 
manager of quality control 


Appointment of Frank E. Batson 
as manager of quality control for 
the home appliance division of 
Servel Inc., is announced by John 
H. Wall, executive vice president 
and general manager of the divi- 
sion. 

Mr. Batson, a 25-year Servel 
employee, succeeds Edward J. Cas- 
sidy, who was recently made man- 
ager of the Company’s defense 
division. 

Mr. Batson joined Servel in 1931 
as a test engineer in the engineer- 
ing department, and was later 
given special assignments for the 
chief inspector. He was then pro- 
moted to inspection foreman, and 
served later as chief inspector. 





Victor Mauck 





Victor Mauck, dean of the auto- 
matic water heater industry and 
until last January, chairman of the 
boards of the John Wood Co. and 
Nicolet Industries Inc., died on 
December 2, in Bryn Mawr Hos- 
pital, Philadelphia. He was 82. 

Mr. Mauck was associated with 
John Wood Co. for 65 years. He 
joined the firm in 1891 as office boy 
and eight years later, at the age 
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And with all this goes the finest-quality gas available anywhere 
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of 26, bought the company. Under 
his leadership, the John Wood Co. 
grew from about $65,000 annual 
gross to a volume of more that 
$40 million in 1955. Nicolet In- 
dustries manufactures asbestos pa- 
per, millboard and insulation. 

Mr. Mauck was the first to per- 
fect the continuous welding of 
tube steel in large diameters and 
heavy gauges, a process which is 
used today for about 90 percent of 
al] steel welding. As a result of 
his efforts, in 1906, John Wood Co. 
introduced a tank type water 
heater that utilized his continuous 


electric welding process, based on 
the newly developed low voltage 
and “rolling” electrode. He was 
one of the Founders of the Ameri- 
can Welding Society. 

He began work under his uncle, 
John Wood Jr., who was president 
of the firm. At that time, the com- 
pany was fabricating power equip- 
ment and kitchen range boilers. 
He worked his way through va- 
rious departments of the company 
and subsequently, became plant 
superintendent. In 1899, he bought 
his uncle’s interest in the John 
Wood Manufacturing Co. and con- 





Need long-term financing? 


FAC. Financing 


Solves Your Equipment 


Buying Problem 


I¢ installment financing can solve your 


equipment buying problem, look to First 


Acceptance Corporation. F.A.C. offers a 


sound, businesslike solution, permitting im- 


mediate purchase of needed equipment. 


Ask your own equipment supplier for the 


details on F.A.C. term financing. 





First ACCEPTANCE CORPORATION | 


Northwestern Bank Bldg., Minneapolis 2, Minnesota, FEderal 9-7711 


Equipment financing specialists for the LPG Industry 


tinued in the management and ex- 
pansion of John Wood until his 
retirement on Jan. 30, 1956. 
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John Pierre Feyereisen, Jr. 





John Pierre Feyereisen Jr., 
Sprague Meter Co., died in No- 
vember in New York City. 

Mr. Feyereisen became asso- 
ciated with Sprague after leaving 
school and has been with the firm 
for 20 years in the capacity of ad- 
vertising manager and assistant to 
the president. 


Underground Storage 


Continued from page 37 


ground storage “. . . a develop- 
ment program to provide economi- 
cal facilities near manufacturing 
plants and consuming markets” 
falls short of defining present fa- 
cilities when it becomes apparent 
that in spite of large gains in un- 
derground storage, reserve stor- 
age—assuming all underground 
storage caverns filled to capacity 

-is 8.32 weeks during seasons of 
maximum use. At first glance this 
may seem inadequate but note 
that present underground storage 
constitutes almost 16 per cent of 
all LPG sold during 1955. 

The only dark spot which tends 
to mar this otherwise bright pic- 
ture is the continued need for tank 
cars during heavy demand winter 
months. Actually, underground 
storage has very nearly caught up 
with demand. As has already been 
pointed out, LPG storage facilities 
are, in many instances, situated 
hundreds of miles from the deal- 
ers’ bulk plants. It therefore be- 
comes paramount to the dealers to 
protect themselves and relieve 
their customers’ anxiety by pro- 
viding at least two or three week 
storage nearer their own plants. 
And in the last analysis, although 
as a result of this large under- 
ground reserve bulk plant dealers 
may now worry less about short- 
ages, the ideal place for storage 
of surplus LPG is in the consum- 
er’s own back yard. a 
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GUIDED UNWINDING 
Plus 
LEVEL REWINDING 





Photo Courtesy of Pressed Stee! Tank Co 


Quick, Easy LPG Deliveries 


to LEFT or RIGHT with the 


* eae Gurnemastel 


with HANNAY 
EXPLOSION-PROOF 
SWITCH 


Now you can make LPG deliveries to the right or left sides of 
your truck quickly and easily, without scuffing hose or turning the truck. 
With the HANNAY GUIDEMASTER you just position the guide arm for 
right, left or rear, and unreel the hose. Level rewinding is a one-hand operation, 
with the rewind motor controlled by the Hannay Explosion-Proof Switch 
contained in the operating handle. 

The Hannay Guidemaster combined with the Hannay Hose Reel 
JS »nada los gives*you the ideal combination for more profitable deliveries. For complete 
© wh si 2 198 details and specifications ask for Bulletin 327. 
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CLIFFORD B. HANNAY & SON, INC. 


Westerlo, New York 





FEBRUARY, 1957 











ASSOCIATIONS 


Burnie Eddings elected 
president of Wisc. group 


About 150 persons attended the 
annual winter meeting of the 
Wisconsin LPGA at the East Side 
Businessmen’s Association Club 
House in Madison, Wisc., on Dec. 
4, 1956. 

Burnie Eddings of the Five Star 





Gas Co., Denmark, Wisc., was 
elected president to replace George 
V. Bortner, Great Plains Gas Co. 
Miles H. Barker of City Gas Ser- 
vice Inc, Wisconsin Rapids, was 
elected vice president to replace 
Mr. Eddings. Don Verhelst, Kool 
Kitchen Gas Co., Oostburg, was 
elected secretary-treasurer replac- 
ing Mr. Barker. 


The 
Complete 
Line... 


of 

HIGH QUALITY 
LP-Gas Torches 
Burners, Furnaces 
and Portable Outfits 
...for all 
commercial and 
industrial 
applications. 


Write TODAY, for catalog and price lists! 


RANSOME COMPANY 


Liquefied Petroleum Gas Division 
ROOM A-2, 4030 HOLLIS ST., EMERYVILLE, CALIFORNIA 53 
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top officers of LPGA and the man- 


climax the three day affair with a 





Tne day’s program consisted of 
three talks. William S. Brenckle 
of the Natural “LP” Gas Corp., 
Waukesha talked on the proper 
books to keep and bookkeeping 
methods specially suited for L. P. 
gas operation. Tom Quail of the 
Bottled Gas Corp., of Wisconsin, 
Milwaukee, spoke on employee 
training. Mr. Barker gave the 
group a truck analysis and the 
scientific approach to determine 
when to trade in present equip- 
ment. 

At the evening banquet the new 
directors and officers were intro- 
duced and Miss Capron, daughter 
of director Don Capron of the 
Capron Gas Service in Orfordville, 
Wisc., rendered several musical 
selections on the harp. 


A visit to Brookhaven 
highlights New York meet 


The New York State LPGA 
board of directors held a meeting 
on Long Island in conjunction with 
the Long Island LP-Gas Market- 
ers, last November 14, at the Patch- 
ogue Hotel, Patchogue, Long Is- 
land, N. Y. 

Highlighting the meeting was a 
visit to the Brookhaven National 
Laboratory (an atomic energy re- 
actor site). 

Discussed at the meeting was 
the annual meeting and the steps 
that had to be taken to set up an 
educational workshop. 

Following the board meeting, the 
board of directors met with the 
LP-Gas Marketers from Long Is- 
land for a dinner following which 
Chuck Crowell of Warren Pe- 
troleum presented some basic ideas 
concerning product ratio and its 
relationship to the LP-Gas Mar- 
keter’s operation. 


Northeast area meet will 
be February 12, 13, 14 


Plans have been made and the 
program arranged for the 3rd an- 
nual northeast area LPGA trade 
show and convention. This combin- 
ation event is scheduled for Feb- 
ruary 12-14 at the Hotel New 
Yorker and the New York Trade 
Show Building. 

The trade show will number 104 
booths where exhibitors will dis- 
play the latest in L. P. gas ap- 
pliances, containers, and equip- 
ment. 

The first convention session will 
be luncheon on Tuesday, February 
12, and will feature a noted sales 
director as the keynoter. Following 
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Delivery Truck Units 

















Tractor Tailored Tanks 





Domestic Tanks 





Cylinders 


Telephone Riverside 8-4916 (iD American Tank 


AND MANUFACTURING COMPANY 


2136 WEST COMMERCE STREET « 
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1] order e 1 shipment e« 1 invoice 
INC. 
BOX 5525 « DALLAS 22, TEXAS 
Jackson, Mississippi San Antonio, Texas 
Highway 80 East 
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top officers of LPGA and the man- 
ayving director of AGA, Chet Stack- 
interesting and 


pole, will 
timely 


present 


topics. Exhibits 


open during the forenoon and dur- 


ing the evening. 


Wednesday will be a no conven- 
session day with a full nine 
Some state 


tion 
to five trade show day. 
associations are 
ual get-togethers at 
this day. 
Thursday will 
eon a top merchandising 


ist as 


planning individ- 
brunch on 
feature at lunch- 
special- 
the only convention activity 
of the day. Thursday evening will 


climax the three day affair with a 
yala banquet and six fine enter- 
taining acts. 

be During the banquet a drawing 
will be held of those attending and 
some lucky individual will win an 
all expense cruise to the tropics 
for two. A second drawing will 
determine the winner of an all ex- 
pense trip to the National Conven- 
tion in Chicago. For the ladies at- 
tending the meeting a gift certifi- 
cate from Saks Fifth Avenue. A 
drawing will determine the recip- 
ient of the certificate. 


All L. P. gas people LPGA 


INCREASE. ty 90% to 100% 


Your Rate of Winter Gallonage-Delivery 





New 
Model 
TC 


e SAVES TIME 
e SAVES LABOR 
e SAVES MONEY 





INQUIRIES INVITED 
FROM DISTRIBUTORS 
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dealers. All agreed that the first 


With colder weather still ahead, delivery of 
Butane or Propane into your customers’ tanks 
will be even slower than at present, unless 
you equip each of your trucks with a proper- 
ly-installed "Superior" LPG Precision Rotary 
Pump. This specially-designed pump is capa- 
ble of high volume at low pump and engine 
speeds, against differential pressures up to 
300 P.S.l. With adequate intake, the 
“Superior” Pump will increase your usual rate 
of winter gallonage-delivery by 50% to 
100%. The big saving in time would enable 
you to serve more customers with less equip- 
ment. It's worth looking into! 


PRECISION ROTARY PUMP 


This compact, light-weight pump has a two- 
lobed cam with double pumping cycle for 
each revolution. Within the rotor are 14 
hydrostatically-balanced, pressure-activated 
carbon vanes that provide positive pumping 
action. The vanes are self-adjusting and self- 
lubricating. There is no metal-to-metal con- 
tact and no wear, except on the carbon, 
which can be replaced easily, within a few 
minutes, without removing the pump from 
the truck or its mounting. 

The “Superior” LPG Precision Rotary 
Pump is easy to install. The base fits the 
average truck mounting without need for 
piping change. Available in 75 and 110 
G.P.M. sizes. Write for descriptive folder 
and the name of nearest Distributor 


SUPERIOR INDUSTRIES, INC. 
1007 National Bank of Commerce Bldg. 
NEW ORLEANS 12, LA. 


} 
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members and non-members 


welcome. 


are 


Hotel accommodations should be 
arranged direct with the Hotel 
New Yorker—an ample block of 
rooms for convention guests have 
been set aside. 


Chicago will be site of 
AGA's 1959 convention 


The American Gas Association 
has announced the selection of 
Chicago as the scene of its 1959 
convention, with sessions to be held 
October 5-7 at the Conrad Hilton 
hotel. The AGA convention has 
been held in Chicago six times 
previously, last in 1949. 

St. Louis will be the site of the 
1957 convention, October 7-9 at 
Kiel Auditorium. The association, 
which has been holding annual 
conventions since 1919, will meet 
in 1958 in Atlantic City, as it did 
in 1956. 


Safety meeting in Illinois 
attracts 110 persons 


District 1, of the Illinois LPGA 
held a safety meeting at the White 
Fence Farm, Lemont, December 5. 
The meeting was one of six held 
in the state within a short period. 
Testifying to the enthusiasm of 
L. P. gas dealers to further im- 
prove on the already excellent 
safety record of the industry was 
the impressive attendance and ac- 
tive participation of 110 persons. 

Mr. Len Nyberg, Western Pro- 
pane Gas Co., was chairman of 
the meeting. He was assisted by 
John Koehl, Plainfield Hickgas and 
Carl Mitchell, Red-I-Gas. 

The purpose of the meeting was 
to work out the most effective and 
practicable way of improving the 
safety aspects of L. P. gas opera- 
tions in Illinois, and to find a mu- 
tually agreeable way for the deal- 
ers themselves to police the LPG 
operations in their areas. 

The meeting was devoted mainly 
to discussion and suggestions. The 
best suggestions on safety from 
this meeting and the five held in 
the other districts were recorded 
for presentation to the state board 
of directors. These suggestions 
will be considered for incorpora- 
tion in a program designed to help 
all dealers make their safety ef- 
forts most productive. 

Suggestions included methods 
for making the safetywise exper- 
ience of the older dealers avail- 
uble for the benefit of the newer 
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When a valve location plays hard-to-get like this one, a remote-controlled R 


is the absolutely dependable solution. 





ockwood Air-Operated Ball Valve 


It’s remote-controlled... = 5 
It’s ready for 
automation! 


. a Rockwood Air-Operated Ball 
Valve will do its job anywhere a 
man can’t reach, anywhere re- 
mote-control is required. 

One or more of these valves, all 
operating smoothly and efficiently, 
can be controlled from a central 
control board. The valve is adapt- 
able to a wide range of controls. 
The air-operation unit can be 
mounted in four different positions 
around the rugged, dependable 
Rockwood Full Round Flow Ball 
Valve. 


This perfect solution to a com- 


FEBRUARY, 1957 


mon problem comes as a package. 
The package includes a Rockwood 
all Valve, a cylinder and mount- 
ing brackets. Sizes run from !4” 
through 2” in bronze, and 3”, 4” 


6” and &” in cast steel. 





Write today for full information. 
ROCKWOOD SPRINKLER CO., 
1209 Harlow Street, Worcester 5, 


Massachusetts. Distributors in all 


Principal Indust ial Bs 
rincipal industria HOOD 


Areas. por 





ROCKWOOD 


FULL, R 











BALL VALVES 


FLOW 








103 





dealers. All agreed that the first 
atep was for every dealer to make 
certain that his own house was in 
order and then work on the elim- 
ination of any substandard instal- 
lations or methods used by other 
dealers. 

The meeting was held in co- 
operation with, and attended by 
members of the State Fire Mar- 
shal’s office. About 50 L. P. gas 
companies were represented. 

Slides of the Herron, Ill., fire 
were shown. Cylinder systems as 
well as bulk installations were dis- 
cussed. 








ee . Louisiana Insurance Committee meets in 








special session to review the states premium 
rates that many of their dealers are com- 
plaining about. Seated (left to right) 
Quentin Jones, Butane Gas Co., Houma; 
V. E. LaGrange, Home Gas & Fuel Co., 
Lake Charles; J. C. Chenevert, Central 
| Louisiana Gas Corp., Alexandria; A. C. 
Rhymes, General Gas Corp., Baton Rouge; 
Aaron Abramson, Petrolane Gas Co., New 
Orleans and W. C. Bogan, Livingston Peo- 
ples Gas Corp., Denham Springs. Mr. 
LaGrange is president, Mr. Chenevert ex- 
ecutive secretary, and Mr. Bogan treasurer 
of the Louisiana dealer organization. Mr. 





VIKING 


LP GAS 


PUMPS 


10 SIZES 


40 MODELS cS 
FOR 4 APPLICATIONS 






Chenevert is presently serving as chairman 
of the insurance committee. 











f ueling Pumps 


| Institute recommends 
Bottle Filling Pumps | removal of excise taxes 


The trustees of the Institute of 
Appliance Manufacturers ended 


Your LP-Gas u ing oo 4s 
I pumping | the association’s year-end manage- 
| 


problems can really be met 


‘ 
with this complete line... ment conference at the Shoreham 


Hotel in Washington by endorsing 
the position taken by the Institute 
witness before the House Ways & 
Means Committee at its recent ex- 
cise tax hearings. 

The Institute recommended the 
removal of excise taxes from gas, 
electric and oil appliances on the 
ground that they are discrimina- 
tory, applying only to certain and 
not all consumer durable goods. 
More importantly, appliance ex- 
cises were held not to be in the 
public interest because they are, in 
effect, a tax on food and good 


1. Bottle Filling Pumps 

2. Fueling Pumps 

3. Truck Mounted Pumps 

4. Bulk Transfer Pumps 
Sizes included S, iG, 
12, 17, 20, 28, 30, 38, 70, 
90 G.P.M. 





With all these pumps, you 
get the advantage of these 
features . 

No lubrication required, 
No leakage with positive 
mechanical seal and O-ring. 








No mis-application because health. 
of the complete line to Highlighting the conference 
choose from. ae acl ti were messages of confidence and 
No pump house needed. In- oo ee _— good wishes from President Eisen- 
stall right outdoors if de- | hower and Vice President Nixon, 
sired, See our catalog in the keynote addresses by Vergil D 
Reed, vice president of J. Walter 
FOR COMPLETE TAPORMATION, ASE 8. P. N. Catalog Thompson Co., and William B. 






Creech, manager of major accounts 


FOR CATALOG SECTION Hb TODAY. 
for the Westinghouse Appliance 
Divisions. 


VIKING PUMP COMPANY 
| Leonard Raulston, president of 


Cedar Falls, lowa, U.S.A. In Canada, it's "ROTO-KING" pumps | the Institute and vice president 
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Inside Story on POWELL 
BUTANE-PROPANE VALVES _ 


TG le TT) 
f 


On the outside, butane-propane valves may look 
alike. However, on the inside there can be a big 
difference--in the metal itself, in design, in manufac-— 
ture. And the inside story on POWELL Butane-—Propane 
VALVES is that every valve has PERFORMANCE VERIFIED 4 












In the manufacture of Powell Butane-—Propane Valves ; 
only the finest available materials are used. And ; 
painstaking quality control is rigidly enforced 

through each and every step of manufacture. Every 

part of every valve must pass rigid inspection. 


As a final step in manufacture, every Powell Butane- 
Propane Valve is subjected to an ACTUAL LINE TEST 
Because of Powell's quality control, valve 
failure is practically unknown. Records from 
plants the world over prove it. 


Consult your Powell Valve distributor. If 

none is near you, we'll be pleased to tell you 
about our COMPLETE quality line which has 
PERFORMANCE VERIFIED 


FIG 150* (sectional } 
Bronze "L.P.G." Globe Valve 
For 400 Pounds W.0.G 





FIG. 8158* -- Bronze Hor- 
izontal Lift Check Valve 
For 400 Pounds W.0.G 


FIG. 8151* -- Bronze "L.P 
Angle Valve For 400 Pounds 





The Wm. Powell Company, Cincinnati 22, Ohio... 1lith VEAR 


POWELL VALVES 


BRONZE IRON, STEEL AND CORROSION RESISTANT VALVES 
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Good News Travels Fast 


Everyone is talking about the 
Continental 


Console Atyling’ 


of the 
1957 








Vv800 


A new concept in 





heater styling 


Send for new catalog 
hiowu Ct m plete line of 


ented and safety cabinets 


MARTIN STAMPING & STOVE CO., 


Huntsville, Ala. a 


| ADD CUSTOMERS 


PY te) fe 


POULTRYMEN 


SOLDERING WITH Why lose potential business because poultry 
LP-GAS (0) Zatiss iS THE MODERN WAY men are brooding their baby birds with oil, 


coal or electricity? You can add to your 
FOR PLUMBERS! eeeen 8 


customer list, increase your sales and profits, 





when you sell or recommend Premier's NEW 


Plumbers find soldering copper joints wit! Radiant Crown Gas Brooder 

LP.Gas is fast, clean, economical. The sa 

cylinder used for lead melting supplies ga The revolutionary Radiant Crown brooder 
for soldering at a fraction of the cost of has exclusive Thermi-Jet, single port, ribbon 
other fuels flame burners plus other outstanding features 
Mutual tells the whole story in a brochure that make it the best buy for poultrymen 
Are You Plumbing the Modern Way... With Don't miss the extra profit that can be yours 
LP.Gas?” Send for one if the poultrymen in your area use Premier's 


Radiant Crown Brooders 


Two sizes: Write for free literature to The 
“ “ ©6National Ideal Co,, 25338 W 
Wwe 72" and 96 Central Ave., Toledo 6, Ohio 


a 





LIQUID GAS EQUIPMENT CO., INC. 
AVA UM) A LL 
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and general manager, United 
States Stove Co., South Pittsburg, 
Tenn., announced that the purpose 
of the manufacturers attending 
the conference was to take a 
searching look at their own indus- 
try; to assess the market for 1957 
and over the long haul; to examine 
their public relations with em- 
ployees, customers, and investors; 
to describe the industry’s oppor- 
tunities in the light of increasing 
population and a continually rising 
standard of living. 

In the general marketing con- 
ference, Gordon Lippincott, indus- 
trial designer, Lippincott & Mar- 
gulies Inc., New York, emphasized 
that the increase in “look alike” 
appliances adds to the customer’s 
“misery of choice.” He particu- 
larly emphasized the need for con- 
tinuing use of a distinguishing 
design in building brand names, 
and the use of that design straight 
through a company’s communica- 
tion with the public, to create a 
favorable corporate picture. 


LPGA decides on a 
Washington contact man 


A highlight of the LPGA board 
meeting, December 6-7, The Sands, 
Las Vegas, Nev., was the author- 
ization of Washington representa- 
tion through a person to be en- 
gaged to handle liaison work with 
federal agencies and to promote 
generally in Washington a better 
understanding of L. P. gas and its 
problems. 

The Washington representatives 
work will be strictly non-lobbying 
and will be chiefly that of a con- 
tact man who will keep in daily 
touch with Washington problems 
touching the industry. This is the 
first Washington representative; 
in the past one of the LPGA staff 
made trips there as needed. 


Another highlight of the meet- 
ing was the approval of about 
$482,000. This represents income 
from all sources and will finance 
1957 operations. 

A new state integration plan was 
discussed, but final action was held 
over until the May meeting. In 
the meantime the plan will be dis- 
cussed with state bodies to get 
their reactions. Through this plan 
LPGA hopes to increase its num- 
ber of affiliates above the current 
33 state or regional groups. 

Membership now stands at a 
record 2677, with 57 having been 
voted in at the December meeting. 

The legislative committee re- 
ported that 1957 would be a heavy 
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Ask about 
D. W. Whitehead’s 
profit-packed 

WATER HEATER 
rental plan 




















Especially Designed 


for LP GAS 








liberal 10-year guarantee 


Nationally Advertised 
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D. W. WHITEHEAD MFG. CORP. - 1214 WALNUT AVENUE, TRENTON 9, NEW JERSEY 
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bbde THERMO-DISC 
SALANMANDERS 


MODEL #800 MODEL #900 











Weldit, Inc. presents their new improved line of L-P 14 
Salamanders. Featuring the famous “Flame Dome” b4 
for 360 degree heat and introducing the amazing 
es des" “i ag 
MODEL #1850 Thermo-disc’” for extra heat radiotion. 100% auto 


1 | matic shut-off on Model #900. 


990 OAKMAN BLVD. 
DETROIT 38, MICHIGAN 


Ra 
HANDI- acNTa 


a bottle FITS 

| Li 
gas Atoch r AND SIMPLY 
tank heater 


Canadian Distributor; ALLOY METAL SALES 
181 Fleet St., E., Toronto 5, Ontario 


Le) 


INC. 


SINCE 1918 





MOUNTING BRACKETS 





ANY TANK 


- 


SHTS QUICKLY 














© Fite any tank 
and lights 
quictly and 
umply 


For Materials Handling 
Equipment 


Change cylinders in less than 1 


® Sele. AGA 
approved au 

s P tomatic shut 
with Materi- 


minute! Use 


any off and tem 
. “pene , 
als Handling Equipment that poet 8 
has space for LCC, Tank; 


© Easily installed 
on any wood, 
metal or con 
crete tank 


either 20, 33 1/3 or 43% Ib. 
Horizontal or vertical mounting. 
Positive locking holds tank 
firmly. Exeeeds N.F.P.A, Re- 
quirements by 100%. See your 
distributor, or write. 


Write for 
USER PRICE $24 Dealer Prices 


ee ee ee ee ‘ i Broyhill pa nme 


LPG FUEL INDICATOR KIT 


' 
' 
End expense caused by “Out of Fuel.” Red , 
' 
! 
' 





© Dependable— 
operates effi. 
ciently in sub 
artic weather 


A blast furnace of 
heat striking 4 sides 
of the heat chamber 


QquiPMeEnr?T 


5 Trailers and Self Propelled 
Spraying Equipment Hi Clearance Wagon Hoists 
warning light flashes when LPG is low. 


vines PRICE $11.90 





Liquid Fertilizer Injectors Stee! Tanks 


ML Brow COMPANY 


ib a ast 


“BRAKE MANUFACTURERS INC. 


1711 Race Cincinnati 10, Ohio 


. 
* 
Liquid Fertiliver Applicators ° Aluminum, Rubber lined and 
. 
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Danova city 
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year for state activity with most 
of the state legislatures scheduled 
to be in session. 

Marketers’ protests against the 
7 and 15 per cent freight rate in- 
crease were said to be flooding into 
ICC offices as a result of LPGA’s 
request for help from distributors. 
LPGA’s counsel, Arthur C. Kreut- 
zer, has already appeared twice be- 
fore ICC to protest the 7 per cent 
boost. Further appearances are 
planned for early 1957 when the 
15 per cent increase is to be argued. 


J. W. Hardie, Home Gas & Ap- 
pliance Co., Tucson, Arizona, and 
Harold Sanders, Northwest Pro- 
pane Gas Co., Pocatello, Idaho, 
were elected directors for their 
states. Frank Perry, Cities Ser- 
vice Oil Co., Bartlesville, Okla., 
was confirmed as Producers Sec- 


tion chairman. 

The LPGA members’ manual was 
discontinued. Its contents wil} 
hereafter be distributed through 
other means. 


LPGA has already sold 
90% of exhibit space 


The LPGA has already sold 90 
per cent of its exhibit space and 
is now working out details of its 
26th annual meeting and the ac- 
companying trade show, according 
to A. J. Woelfle, Illinois Butane 
Gas & Equipment Co., Blooming- 
ton, Ill, arrangements chairman. 
The twin events are scheduled for 


the Conrad Hilton hotel, Chicago, 
May 12-15. 
The _ hotel’s complete’ exhibit 


space will feature this year’s dis- 


play of the latest in L. P. gas 
appliances, containers and equip- 
ment. There will be over 240 
booths. 

Following its time-proven con- 


vention formula, LPGA will open 
its four-day session at noon Sun- 
day, May 12, with special exhibit 
hours designed to attract nearby 


dealers who might be unable to 
attend weekday sessions. 

On Monday the first convention 
session will be at a luncheon fea- 
turing a noted industrialist as 
keynote speaker. Other speakers 
and the official annual meeting of 
LPGA will complete the day’s 
events. Booths will be open in the 


morning. 

Tuesday will be exhibitors’ day 

no general will inter- 
fere with a full nine-to-five trade 
show day. In the evening the 
association will be host to all 
registrants at a cocktail party and 
reception. 


sessions 


BUTANE-PROPANE News 





TOEORAVART, rer latina 


Easy to sell 


Kaiser Steel LP-Gas Systems win customers with their 
trouble-free performance, long life and modern good 
looks. Tanks are fabricated from steel plate that has 
been specially processed to resist rust and corrosion. 





All moisture is removed to assure dependable service 
and prevent winter freeze-ups. Valves and fittings, 
the most accurate available, are located under one 
hood for safety, convenience and pleasing appear- 
ance. 

Trouble-free operation, long life and pleasing ap- 
pearance add up to satisfied customers when you in- 
stall Kaiser Steel LP-Gas Systems. And don’t forget, 
Kaiser Steel advertising in consumer publications 
brings you inquiries from interested prospects. 


Easy 7o service 


Kaiser Steel LP-Gas Systems make servicing easy for 
your drivers. All controls are located under a single 





hinged hood on the top of the tank. This reduces 
servicing time —increases your profits. 


Tank sizes are available for residential, commer- 
cial and industrial installation. Bulk propane storage 
tanks are fabricated in sizes up to 30,000 gallons 
water capacity. For complete information write: 
Kaiser Steel, Fabricating Division, Napa, California. 


_ — 


Kaiser Steel 
FABRICATING DIVISION 


Napa and Fontana, California 





The symbol of satisfied customers | 
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Handle 
Liquid 
Ammonia 
| with 

— Paracoil 
LP-GAS 
Vaporizers 


Throughout industry, consulting 
engineers are specifying the 
well-known Paracoil LP-Gas 
Vaporizer for liquid ammonia, 





In many plants and stations these 
units are working side by side — 
one installation for LP-gas 

and another for vaporizing 

liquid ammonia. 


The Paracoil LP-Gas Vaporizer 
requires no special modification 
for use with either gas, and Davis 
Engineering is prepared to furnish 
standard units from stock supplies. 
Custom designed Vaporizers 

to meet specific plant needs are a 
Davis specialty. 

Write for Bulletin 130 


DAVIS Makes It — Better! 
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ENGINEERING 
CORPORATION 


30 Rockefeller Plaza, New York 20, N. Y. 
Circle 6-5650 

1064 East Grand St., Elizabeth 4, N. J. 
Elizabeth 26780 


Consulting Engineers: 


| 


Wednesday’s afternoon session 
will feature the marketers’ section 
program to be arranged by section 
chairman Forrest Fram, Fram 
Heating Inc., Chagrin Falls, Ohio. 
Sections for various supplier 
groups will also meet that day. At 
noon there will be a luncheon pro- 
gram featuring a laugh-fetching 
speaker. During the luncheon Wed- 
nesday, president K. H. Dickson, 
Uregas Service Inc., Moberly, Mo., 
will hand over his gavel to the man 
the directors will have elected 
president during their morning 
meeting. Other officers will also be 


installed. 

The 1957 edition of Gas Flame 
Gaieties, following the banquet 
Wednesday evening, will present 


six top-flight acts rivalling the bills 
that thrilled LPGA _  convention- 
goers in past years. 

Other events tentatively slated 
for LPGA week are meetings of 
the Society of Ancient Gassers, the 
industry’s veteran group; The Na- 
tional LP-Gas Council; LPGA’s 
board and several of its commit- 


tees. Also, it is expected that the 
past presidents will present Dis- 
tinguished Service and Seley 


Awards to the year’s outstanding 
lL. P. gas man. 


Stewart is president of 
Anhydrous Ammonia group 

I'red M. Stewart, Santa Paula, 
Calif., one of the nation’s pioneers 
in crop fertilization with ammonia, 
was elected president of the Anhy- 
drous Ammonia Institute at the 
ixth annual convention in At- 
lanta, Ga., Nov. 7, 1956. 

Mr. Stewart, a past director of 
the association, now succeeds gen- 
eral Ralph Wooten of Mid-South 
Chemical Corp., Memphis, to the 
presidency. 

The Anhydrous Ammonia _ In- 
stitute is an international associa- 
tion made up of producers, dis- 
tributors, and manufacturers of 
utilization equipment. Over six 
hundred delegates from thirty- 
seven states, Canada, Puerto Rico, 
and Mexico attended the 
tion. 


conven- 


Mr. Stewart, through his com- 
pany, Agricultural Ammonia Ser- 
vice, of which he is vice president 
and general manager, has made 
valuable contributions in the use 
of agricultural ammonia, both in 
Ventura County and throughout 
the San Joaquin Valley, Calif., 
where his company operates many 
liquid fertilizer distributing 
plants. 





WHITE RIVER 
Has Special 
Service For 


NEW DEALERS 


Send your driver down to pick up 
your new White River Propane Truck 
Tank unit. We'll give him the first 
hand experience of a “check-out run” 
over our own retail gas route, thoro- 
ughly explain every feature, and show 
him, right on the job, how to operate 
it for maximum efficiency. Just an- 
other one of the PLUS services you 
get from WHITE RIVER. Write to- 
day for prices and specifications on 
the complete White River Line. 


Convenient Finance Terms 
On Both Tanks and Trucks 





THE WORLD'S FINEST PROPANE TRUCK TANKS 


Wy WHITE RIVER 


DISTRIBUTORS, Inc. 
TELEPHONE 570 BATESVILLE, ARK 


SEE OUR AD IN THE CLASSIFIED SECTION 













nuts, screws, frozen’ parts 
7)... . without breakage! 


LIQUID. 
WRENCH 


A powerful blend of quick 





acting solvents thot frees 


“frozen” parts without 
breakage. Safe for all 


metals and alloys 





Makes joints 
LEAKPROOF! 


RETIRE IE 
TiteSeal 

GASKET & JOINT 
SEALING COMPOUND 


j] BLENDS 














Makes all assemblies }] usp | | 
’ Non qie Tree | | 

leakproof and pressure ARDENING 

tight. Easy to opply with SASK ey & JOINT 


brush-in-handle AUNG Compount 
@ NON-SOLVENT—WILL NOT HARDEN 
@ WILL NOT SHRINK, CRACK OR CRUMBLE 
@ HEATPROOF AND VIBRATION-PROOF 


Get them from your Automotive, 
Hardware or Plumbing Wholesaler! 


RADIATOR SPECIALTY CO. 


Cherlotte, North Ceroline 









JOIN THE NATIONAL L-P GAS COUNCIL 
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@ No mating parts + Non-electrical + 
Low pressure drop « Simple to service 


@ USES: TRUCK LOADING 
TANK CAR LOADING B Ik L a G 
BULK DISTRIBUTION or u ete as 


PIPE LINE SERVICE in continuous, heavy duty service 
REFINERY PROCESS 


@ PIPE SIZE—2 INCHES 
25-200 GPM 
ra ici miele lth 4s ee 
SIZE—12x6x6 INCHES WT.-8 LBS. Be. PATENTS PENDING 
600 PSI W. PRESS. : 


@ $300. net 


; ROTRON SBenrre ots CORP. 
immediate delivery 


WOODSTOCK + NEW YORK 











There's a "treasure" waiting for you right in your own back 
yord .. . we've got the map to help you find it and the 
keys to open the chest. Write today for your “treasure” 
map, “A Survey of Flaming in My Market”. Start digging < 





now for spring and summer pros lana nr ty pe 
Applications. 
AGRICULTURAL EQUIPMENT CORP. Box 322-0 La Junta, Colorado 
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For L. P. Bulk Storage 
Leading Firms Pick NELSON 


There are over 250 SYSTEM 
NELSON bulk plants for the 
storage of LP Gas and Anhy- 
drous Ammonia located in 25 
states. Take advantage of our 
experience and get extra value 
and service on your next stor- 
age problem. Contact us for a 
meeting with an experienced 


storage engineer. 






GULFTANE LP 


FOR FARM + 





THE IN THE 
















IN CAN... 
THICK 
IN JOINT 
for maximum 
sealing efficiency 


There's no seal like RECTORSEAL. It is ope 
cially compounded to be thin and smooth in the 
can for complete use of every pee and greater 
ease in application. it thickens in the joint to a 
plastic elasticity that means maximum = sealing 
efficiency against L-P gas leaks yet always 
easy to break out 

in addition to positive leak prevention, Rector 
seal No. 2 is cleaner to use it is more 
economical because there's no waste doesn't 
settle out. See for yourself how Rectorseal's 
lastic elasticity gives threaded connections the 
best protection money can buy. Brush-top cans 


sealed with cellulose tape to assure Rectorseal’s 
factory freshness 


Write for your FREE SAMPLE today 
giving name of your jobber. 


RECTORSEAL, DEPT. A 


2215 Commerce St., Houston 2, Texas 


RECTORSEAL # 2 





MAKING THE GAS INDUSTRY SAFER 
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HOME 34 INDUSTRY 








EDWARD S. NELSON, Ltd. 
Clarksdale, Mississippi 


| 
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BULK STORAGE FIELD! 


ITS EASY TO 
SELL PLUMBERS LP-GAS TORCHES FOR 
BURNING OUT JOINTS! 


Here’s another job that LP-Gas does better, 
easier, faster! Plumbers welcome informa 
tion on equipment that makes this possible 
Mutual has the answer in a new brochure 
“Are You Plumbing the Modern Way. . 
With LP-Gas?” Send for one 


I 





pus 


LIQUID GAS EQUIPMENT CO., INC. 
17129 South Broadway, Gardena, Calif. 
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You'll close more 
appliance sales 
when you use 

this handy... 
COMPETITIVE 
COST CALCULATOR 





Now ar" 


convincing sales tool, you can prove 
to your prospects quickly, easily, 
and simply that LPG costs less 


with this authoritative, 


than electricity for cooking and 
water heating. Money talks with 
most people, so dramatize the sav- 
ings with a Competitive Cost Cal- 
culator. 

Compares the average annual cost 
of operating LPG versus electrical 
appliances, using your own local 
rates. 

Proves to your customers’ satisfac- 
tion that it’s less expensive to cook 
and heat water with LPG than 
with electricity. 

It’s authoritative! Average annual 
usage figures for both LPG and 
electricity are taken from Techni- 
cal Bulletin 1073 prepared by the 
U.S. Department of Agriculture. 
It will last for years. Made from 
durable plastic-laminated board. 


LPG OPERATORS — 
The Competitive Cost Calculator 
builds fuel sales as it builds ap- 
pliance sales. Hundreds of LPG 
appliance salesmen are using the 
Calculator to add authority to 
their sales presentations. Be sure 


each of your salesmen has one 
with him on every call. 
$1-99 each 


Orders of 50 to 99 — 80¢ ea. 
Orders of 100 or more —70¢ ea. 


(in California add 4 alea Tag) 


The supply is limited, 
so order today! 


Butane-Propane News 


198 S. ALVARADO STREET 
LOS ANGELES 57, CALIF. 
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FEGEAYWFOMT, Free 


Butane, Propane 





When this Chicago - based 
trucking concern converted 13 
truck tractors to propane, things 
began to happen fast. Savings 
on fuel cost, oil changes and 
overhauls mounted up to the tune 
of almost $4100 per year. 


OR an investment of $5200 to 
oe 13 gasoline-powered 
trucks to propane, Riley Cartage 
Co., Chicago, is currently saving 
almost $4100 per year—and that, 
comments President William 
Riley, “is a pretty sound return 
on anyone’s money.” 

Since only 13 of the firm’s 15 
trucks were converted, Riley has 
an excellent basis for comparing 
LPG to gasoline. Converted mod- 
els include both old and new units 
ranging from 1947 models to new 
truck tractors. 


Annual fuel cost saving for the 
13. propane - powered trucks is 
about $2000. 

Riley Cartage pays an average 
of 22 cents per gallon for propane. 
Fuel for its two gasoline-powered 
jobs costs 30 cents per gallon. 
Since each truck travels about 10,- 
000 miles per year and gets an 
average of five miles per gallon, 
President Riley figures the eight 
cent saving for 13 trucks totals 
about $2000. 


Oil savings total $143 annually. 
With each gasoline - powered 
unit, the average crankcase has to 
be flushed and refilled every 1500 





Riley Cartage Co. trucks operate 99 per 
cent of the time within the Chicago metro- 
politan area. Loads are carried from 2 to 


25 miles. 
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®INSTALLATION 


CARBURETIONeservicine 


Riley Cartage 
rolls on propane— 
saves $4100 yearly 


on 13 converted trucks 


A SALES 
BUILDER 
ARTICLE 














POWER SECTION 





8 big reasons 


why 8 big manufacturers changed to CENTURY! 








The reasons for the big shift to Century are the eight carbu- 
retion units shown above. Each of these Century units was 
subjected to exhaustive laboratory and field tests before it was 
approved as factory standard by the manufacturer. Now eight 
leading truck and tractor companies are installing Century as 
original equipment. 

This acceptance by manufacturers is your guarantee that 
Century assures dependable engine performance — easy starting, 
perfect idling and full power. 

On your next conversion job install Century to keep your cus- 
tomers satisfied...to reduce service calls. A model for every 
engine from 5 to 500 h.p. 

Write for catalog and complete data. 


CENTURY 


or Vid - 10) ie ate), | 





Demand the 





dependability of a Complete 


Carburetion System 


CENTURY GAS EQUIPMENT CO. 
6855 E. Rosecrans Ave. 
Paramount, California 
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ie enemas hc had to vo out of 


miles. On one gasoline-powered 
truck, a quart of oil has to be 
added about once each week. On 
the other, it’s about three quarts 
per week. Cost of oil per 1500 
miles therefore ranges from $2.12 
to $4.67 for the gasoline units 
(based on an oil cost of 17 cents 
per quart). 

On propane, Riley trucks have 
run as long as 5000 miles between 
oil changes. The average is 
around 3500 miles. One quart of 
oil is added between changes on 
the average. For propane-powered 
equipment, therefore, oil cost 
ranges from 53 cents to $2.91 for 
each unit per 1500 miles. 

Comparing oil cost figures for 
propane with those for gasoline, 





the average saving with propane , 4 be a / 
comes to $1.70 for h of tl s  - . e { > 4 
28 dl. or eacn Oo le Con- “_ a — ~~ 
‘ 7 é i ee 2 ow a ee: 
verted units, or a total of $22 for . - 


all 13 every 1500 miles. Propane-powered trucks at Riley Cartage travel an average of 3500 miles between oil 


changes, get one quart added during that time. Gasoline units have oil change every 


Riley Cartage figures conserva- 1500 miles, with one to three quarts added weekly between changes. 


PCC CCC COCO COUCOOO 


Riley Saves Nearly $4100 per Year on Propane 
1. Gasoline Saving — 


Trucks travel 10,000 miles per year, get an average of five miles per gallon for 
an average fuel consumption per truck of 2000 gallons per year. 


For each gasoline-powered unit, annual fuel cost is 2000 x 30¢ or $ 600.00 
For each propane-powered unit, annual fuel cost is 2000 x 22¢ or 440.00 
The difference or saving per truck is $ 160.00 
Total fuel cost saving for 13 propane-powered trucks is $2080.00 


2. Oil Saving — 


Gasoline-powered units have a 5-qt oil change every 1500 miles at a cost of I7¢ 
per qt. One to three quarts of oil are added per week. Oil changes are made 
about every 7!/. weeks or about seven changes per year. Propane-powered units 
have a 5-qt oil change every 3500 miles on the average. Oil added per week 
ranges from .06 (one quart per oil change) to two quarts. Oil changes are 
made about every |7!/, weeks or about three times a year. 


For each gasoline-powered unit, annual oil cost ranges from a minimum of 7 x 5 x I7¢ 


plus 52 x 17¢ or $14.79 to a maximum of 7 x 5 «x 17¢, plus 52x 3 x 17¢ or $ 32.47 
For each propane-powered unit, annual oil cost ranges from a minimum of 3x 5 x I7¢ 
plus .06 x 52 x 17¢ or $3.08, to a maximum of 3 « 5 « 17¢ plus 52 «2x I17¢ or 20.23 
The difference or saving per truck is $ 12.24 
Total oil cost saving for 13 propane-powered trucks is $ 159.12 


3. Savings on major overhauls — 


Gasoline-powered trucks need overhauls every two years. Propane-powered 
trucks require overhauls every seven years. Cost of overhaul is about $400. 


For each gasoline-powered truck, annual overhaul cost is $400 x '/, or $ 200.00 
For each propane-powered truck, annual overhaul cost is $400 x 1/7 or 57.14 
The difference or saving per truck is $ 142.86 
Total overhaul cost saving for 13 propane-powered trucks is $1857.18 
4. Total Annual Savings produced by propane-powered trucks is....... .. « « $4096.30 


«t 
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our trucks have had to go out of 
their way to fuel up more than a 
dozen times,” President Riley com- 
mented. 

“Since all of our propane-pow- 
ered trucks are equipped with 
dual carburetion systems — gaso- 
line and propane—there is virtu- 
ally no danger that they will ever 
be caught without fuel,” he added. 

The trucks are equipped with 
saddlebag-type fuel tanks mounted 
on the frame just behind the cab. 
Each tank holds 32 gal. on the 
smaller trucks and 65 gal. on the 
semi units. 

President Riley purchased con- 
version parts and had all of the 
work done in his own shops. En- 
sign and Century carburetion 
equipment is used. 

After 14 years of operation on 
LPG, President Riley is convinced, 
today more than ever before, that 
LPG is the modern fuel for trucks. 
The trucking company head 
summed up his praises for LPG 
by reminding that “Anytime I can 
invest $5200 and get $4100 back 
each year, I’m convinced the 
money has been well spent.” 





Conversion of 13 gasoline-powered units to propane cost Riley $5200 14 years ago. 
Company made its own conversions, rigged units to operate on either LPG or gasoline 
with changeover switch on dash. 





Riley Cartage has recently pur- 


tively that its propane equipment any one of four stations within chased two factory-equipped In- 
will run at least seven years be- the city and have a choice of nine ternational LPG-powered trucks 
tween major overhauls as com- more in the suburbs. and all new trucks purchased in 
pared to two years for gasoline. “In the 14 years we’ve been op- the future will be factory-equip- 
For all 13 trucks, this means a erating on propane, I don’t think ped. +. 


cost reduction of $13,000 during 
the seven year period or about 
$1800 per year. 

While Riley’s gasoline-powered 
units have been getting a major 
overhaul every two years, the 
fleet’s 1947 propane-powered 
equipment was overhauled for the 
first time in 1954. All three trucks 
still had original valves and rings 





when the job was started. 

Average cost of one overhaul is 
$400. With propane, Riley is sav- 
ing the equivalent of 2'% over 
hauls per truck, or approximately 
$1000. 

Riley trucks have no fuel prob 
lem since they operate 99 per cent 
of the time within the Chicago 
metropolitan area. On a typical 
trip, loads of from 24,000 to 41,000 
Ib will be carried a distance of 
from 2 to 25 miles. A major por 
tion of Riley’s work is with a local 
can company, hauling semi-fin- 







J 3 , 

; z 4 
& Lehi. stn, j . . ; % ime 
ps) PS s® > Ses Be) 


ished cans between its plants. Propane equipment runs seven years between overhauls compared with two years for gasoline. 





The firm’s trucks can fill up at Two 32 gal. storage tanks are mounted on smaller rigs, two 65 gal. tanks on semi trucks. 
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©) The only way to higher pickup 
conversion profits-Western’s ADJUSTO 


“— the I tank that fits 
all 8 pickup models! 












































INTERNATIONAL 


is —S 


| Inventory is cut to a minimum and savings are tremendous when you 
©) C) make all your pickup conversions with the amazing Adjusto tank. 
Because the Adjusto fits any and all of the eight different pickup 

models, you can stock just one Ad- 


DODGE justo tank, rather than eight con- ADJUSTO TANK iJ 


ventional tanks, and be sure of hav- \y 
ing the right tank on hand for your 
- next pickup conversion In addi- “ 
. tion to its adjustable feature, Ad- 423 U 
justo has a liquid withdrawal filler 


valve, shielded fittings, and a vi 
p ible sight gauge which can be easily Adjusto fits the narrowest pickup 


| seen through the rear pickup win- bed (48") . . . adjusts to fit all 
dow. Standardize with Adjusto j 


it will make you more profit on pick- ADJUSTO TANK 
onversions! 
STUDEBAKER up conver y 


—af-b— 
























































widths in between to a maximum 
of 54”, (the widest pickup bed). 
Available from stock today in the 
right capacity for any use. 















Write or Phone Today for More 
Information on the Amazing 





As seen through rear pickup window 


“\ ADJUSTO! 








manufactured by 


OY WESTERN TANK & STEEL... 


DIAMOND T PO 5.9474 — BOX 1013 — LUBBOCK TEXAS 
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Industrial giant 
equips fork lift 
fleet with LPG 


By MURRAY K. SIMKINS 
Eastern Editor 


ORK lift trucks equipped with 
k: P. gas fuel systems and 
two-way radio are an indispensa- 
ble part of the production line at 
the Standard Pressed Steel Co., 
Jenkintown, Pa., one of the world’s 
leading producers of socket-head 
screws, precision aircraft fasten- 
ers and pressed steel shop equip- 
ment. 

The L. P. gas-powered trucks 
provide the most versatile solu- 
tion to the problem of moving sup- 
plies to and finished parts from 
production machines. 

That the fork lift trucks at SPS 


and two-way radio 


have been equipped to burn L. P. 
vas is not coincidental. An exten- 
sive study was made before the 
company’s 10 gasoline trucks were 
converted to burn bottled gas. A 
year ago, the engineers decided 
that propane would solve some of 
the plant’s fork lift problems—so 
they began the shift to L. P. gas. 
Today they can count up the many 
advantages L. P. gas dealers have 
been expounding for years. Here’s 
what Mr. Lloyd Hayney of the 
plant engineering department says 
about them: 

They give four times the oil life 


“Talk About Simp it ? 





With DIX 


Any competent auto mechanic can make 
a DIX conversion. No special tools or 
parts required . . . Full instruction pham- 
phlet available upon request. 


You Save on Service 


DIX CARBURETOR COMPANY 


6605 S. WILSON AVE 





LOS ANGELES 1, CALIF. 

















Standard Pressed Steel Co. lift truck driver 
Franklin O'Donnell answers a call from his 
modernized fork lift which features LPG 
power and two-way radio. SPS converted 10 
fork lifts to LPG after intensive study. 





of gasoline-operated jobs. Oil was 
changed every 50 hours when they 
were burning gasoline. Now they 
go 200 hours and could operate 
longer since oil shows no con- 
tamination at this point. 

There is less down time with 
the LPG trucks. About the only 
service performed on them this 
year has been a spark plug change. 
Gasoline units required service 
frequently due to carbon build-up 
and plug troubles. No LPG engine 
has been torn down as yet, be- 
cause no condition has yet arisen 
to indicate internal engine wear 
of the L. P. gas-powered trucks. 

While the chief advantage SPS 
expects from the use of L. P. gas 
on its fork lift trucks is a drastic 
reduction in engine wear (with 
eorrespondingly lower mainte- 
nance and repair costs) an impor- 
tant secondary advantage is fume 
abatement. To date the engine 
exhausts have been odorless and 
colorless. Because L. P. gas doesn’t 
dilute crankcase oil, SPS expects 
to run its lift-truck engines for 
long periods without the excessive 
wear and build-up of engine de- 
posits which lead to smoke and 
fumes. At present the lift-trucks 
powered with L. P. gas at SPS are 
nearly new. It remains to be seen 
if the engines will continue to give 
smoke-free operation up to the end 
of their service life, but SPS is 
hopeful that they will. 

L. P. gas works in well with 
SPS operations from the stand- 
point of fuel supply. This being a 
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metal fabricating company, LPG 

is available on the premises for CONVERT JOHN DEERE TRACT 
various types of heat treating. 

One man fills all the tanks used 

by the fork lift trucks at the fill- 

ing station located adjacent to the 

storage plant. He then distributes WITH & MODEL 575 KITS 

the filled cylinders to strategic lo- 

cations throughout the plant, and 

operators need only to exchange 


the new tank for that which is 
Four years of 


empty. 


Two-way radio used on five of painstaking J&S 
the trucks has made them even : F 
more efficient. In fact the com- engineering have 


pany claims that radio communica- 
tion has increased the work output 
of each truck by 50 per cent due development 


to better control of the operators of the 575 > ~ 


and the operations. With this fa | 


cility the trucks can get to a job Kits for ‘ ¢ ; 
within five minutes after a call, iaiiess = 
whereas, it formerly may have John Deere a “Gs. 
prego V/, varie to locate an haunts 50, 60, 70, , } 7 ah 
ift truck around the factory. , 

Radio installation is not at all and 520, 620 — Me 
different from a normal fork lift and 720 tractors. ' ) 
truck set up. The radios are on ' Pi 
154.56 megacycles, the same as 
used by police. It is under FCC 
authority, and dispatchers and op- 
erators are licensed under FCC PUT 
Components are located in various ; BOTH 
spots on the truck to eliminate ob- é CYLINDERS 
struction and to lessen the danger ; TO WORK 
of physical damage. For example . WITH 
—the speaker sits in front of the “4 J&S CARBURETION. 
steering wheel; the receiver and ’ 
microphone are located on the 
driver’s left; the receiver, trans- 


mitter and the aerial are installed 
behind the seat, and the fuse box 


is placed in front of the radiator 
at the rear of the truck. | 2 c CARBURETOR COMPANY 


gone into the 


OO am, 


See Also Our Famous John Deere ‘‘A"” and “G" Kits. 


Box 10391 Ri 2-8315 
DALLAS 7, TEXAS, USA 


Power is obtained from an 80- 
ampere alternator on the lift truck 
used in place of the generator 
permitting high power output at 
idling speeds. Receivers and send- 
ers are insulated to subdue pro- . 
duction noises. Before the radios | h {| 
were installed, a walkie talkie was ark i 
used to locate dead spots through- 
out the plant. Thus SPS was able Safety Hose Nozzles 
to locate the central transmitter 3 @ QUICKER FILLING 
at a most practical spot. Opera- | Parkhill Nozzles wtit : ofp @ SAFER OPERATION 
tors are controlled through a cen- attach in 3 seconds . . @ LOW MAINTENANCE 


tral switchboard at the telephone two operations . 
They're safe: Nozzle 


must be locked on before m Write for Information 


LPG and two-way radio have fuel can discharge. Upon 
been teamed up at Standard release gas escapes 


; : f hands... 
Pressed Steel Co. to give that firm spas thas acinar PARKHILL COMPANY 


; No Cold Burns! 
one of the most modern fork lift 2264 Huntington Drive, San Maring, Calif, 
truck fleets in operation. e 





center. 
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A total of 750 gal. of propane storage is used to turn the generators that power the 


Double Mountain Repeater Station housed in the van behind the truck. Radio signals are 
picked up, perked up, and then sent out again. 


High on a windy hill 








Power for the generators which 
operate a radio transmitter high 
in the California mountains is 
a om gt by LPG. The fuel is 
auled up a treacherous road in 
250 gal. tanks on a four-wheel- 
drive truck. 


LPG powers radio transmitter 
atop 8000 ft mountain peak 





FOUR-BARREL 
COMBINATION 





NICSON 
Base-Plates, 


Two-Stage LP-Gas 
Use-Your-Carter, 
Rochester, or Stromberg Four- 
Barrel Carburetor with Nicson- 
LP-Gas Base-Plate, for the Fin- 
est in Combination-Carburetion. 
Featuring Exclusive 

CENTURY 3-C METERING 
VALVES, which Assures Perfect 
Starting, Idle and Mixture Con- 
trol, Better Power, Better Mile- 
age. No Flat Spots—No Restric- 
tion, Same Air Cleaner Used. 
Nicson, Four-Barrel, Base-Plates, 
Furnished Complete with all 
Necessary Linkage and Fittings, 
Assembled, and Ready to Install 
on Your Carburetor. 


For Further Information 


Write DIRECT To 


NICSON ENGINEERING CO. 


4546 EAST WASHINGTON BLVD. 
LOS ANGELES 22, CALIF. 
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SERS of two-way radio in the 
U Bakersfield, Calif., area can 
now get a stronger radio signal with 
less interference thanks to L. P. gas. 

Bakersfield is a radio communica- 
tion-conscious area. Almost every 
type of business endeavor — indus- 
trial, commercial and agricultural— 
is run with the help of two-way 
radio. Even ranchers have their 
own shortwave stations. As a re- 
sult, interference has been a prob- 
lem. 

To overcome this difficulty, the 
Double Mountain Repeater Station 
has been established on top of an 
8000 ft mountain 45 miles east of 


Bakersfield overlooking the south- 
ern San Joaquin Valley. Two an- 
tennas hover over the station’s 
transmitter—one to pick up sub- 
scribers’ signals and the other to 
send them back out. The repeater 
station’s location, altitude and pow- 
er results in a strong outgoing 
signal. 

Juice for the station’s transmitter 





LPG is hauled up a treacherous road to the 
8000 ft mountain peak in 250 gal. tanks by 
this four-wheel-drive truck. 


Since the sta- 
tion is snowed in parts of the year, storage 
may soon be increased to 1000 gal. LPG 


powers the transmitter. 
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comes from five generators which 
provide a total of 5 kw of rated 
power. 

Two propane-powered engines 
make up the power plant which 
turns the generators. The main en- 
gine is a GI Willys while a Con- 
tinental Y-91 is used as a standby. 
An automatic switchover unit can 
put the standby into action in five 
seconds. L. P. gas conversions on 
both engines were made by L. O. 
McClure & Sons, Bakersfield, dis- 
tributor for Century carburetion 
equipment. 

Soth engines, the generators and 
the transmitter are housed in a van- 
type trailer which was towed to the 
mountain top. The entire installa- 
tion is the idea and property of 
Kern Communication Co., a sub- 
sidiary of Bakersfield Electronics. 

A total of 750 gal. of LPG stor- 
age is available on the mountain 
top in three 250 gal tanks. The 
tanks are hauled up the steep moun- 
tain road built by Kern Communi- 
cation in the company’s own four- 
wheel-drive truck. Since the trans- 
mitting facilities are snowed in 
during parts of the year, trucking 
of the tanks up the mountain is 
not always possible. The communi- 
cation firm may therefore increase 
its storage facilities to 1000 gal. 
Propane is provided by Bakern 
Liquid Gas Co., Bakersfield. (For 
other news of Bakern Liquid Gas 
and Bakersfield Electronics activi- 
ties, see the feature article on two- 
way radio elsewhere in this month’s 
issue of BUTANE-PROPANE News.) 
The power plant consumes 18 gal. 
of LPG per day. 

tepeater station facilities are 
made available to operators of two- 
way radio systems on a subscrip- 
tion basis of $50 per month which 
includes the power, transmitter, 
housing and location. The relay is 
applicable for radio systems from 
25 to 460 megacycles. No LPG 
dealers are as yet subscribing to 
the service. 

And is Tom Poor, owner of Kern 
Communication Co., pleased with 
LPG as a fuel for his power units? 
Probably no better evidence can be 
found of how well pleased Mr. Poor 
is than the fact that he has re- 
cently had his private automobile 
converted to LPG—and he is well 
satisfied with the results in both 
cases. = 
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Sell the LPG Power Market 





... this book 
can help you 
build year-round 
fuel sales with 
LPG conversions! 





PRICE $3.50 
(In California add 3°%/, sales tax) 
A deluxe edition in handy 
pocket-size, 23 chapters, 334 
pages, completely _ illus- 
trated. 


TWANWW YFMOd INVAIOUS-INVLATE 


Your first step in cashing-in on the power market in your 
area is to gain a practical, working knowledge of LPG instal- 
lation, conversion, and servicing. The Butane-Propane Power 
Manual not only shows you how to make conversions, but also 
how to sell them. 


It’s the first authoritative guide ever published for the 
rapidly expanding power market. Basic facts of engines, 
fuel, and power are given in easy-to-understand language 

. everything needed in a practical working manual for 
practical men. 


Plan now to build a steady volume of fuel sales by aggres- 
sively selling LPG conversions to owners of tractors, trucks, 
stationary engines, buses, taxis, and autos. Begin by ordering 
your copy of Butane-Propane Power Manual today! Nearly 
5,000 copies now in use. 


© ORDER | Published by 
your coPY : Butane-Propane News 
TODAY! 1 = 198S. ALVARADO ST., LOS ANGELES 57 








HERE’S HOW TO KEEP 
THEM RUNNING! 


REGO LP GAS EQUIPMENT 


You can be sure of dependable LP Gas engine 


performance by insisting on RecO Lp GAS EQuIP- 


| MENT a complete line for every application 
_ — WRITE TODAY 
iit Fruit Suis f for REGO literature 








“BASTIAN- BLESSING” 


neg Compar 4205 West Peterson Avenue + Chicago 30, Illinois 


See our general ad on pages 10 & Ii 
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CLASSIFIED Advertising 


All Classified Advertising payable with order. 
Copy must reach publisher's office prior to 
the ist of the month preceding publication 
Address: Classified Advertising Material, 
BUTANE-PROPANE News, 198 8. Alvarado 
Street, Los Angeles 57, Calif. 





DISPLAY CLASSIFIED 


$12.00 a column inch per issue. Choice of 18, 
14, 12, 10 pt. display type for headings. Set 
with | pt. border. Maximum ad size 3”. No 
cuts permitted. Publisher will set ad for 
maximum effect in space purchased. 











UNDISPLAYED CLASSIFIED 15¢ a word. 
Set in 6 pt. type without border. $3.00 minimum 
charge per insertion. If Blind Box number care 
of B-P News is used, count as five words. 


POSITION WANTED. Undisplayed rate is 
one half of above rate, payable in advance. 


DISCOUNT OF 10% if full payment is made 
in advance for four consecutive insertions of 
undisplayed ads. 





SITUATION WANTED 


BULK PLANT MANAGER SIX YEARS 
proven experience in all phases of L. P. Ga 
management est references, college education, 
desire connection with established firm which is 


beginning or expanding bulk plant operations 
Reply to Box 12, BUTANE-PROPANE News, 
198 So. Alvarado St., Los Angeles 57, Cali 
fornia 


WISHI POSITION IN SOUTH. SOUTH 
ERN Tech graduate in Gas Fuel and Heating 
and Air Conditioning N. H Parrish, 57A 
Nelson Apts., Savannah, Ga 


HELP WANTED 


MANUVACTURER OF WATER HEATERS 
AND L P GAS Systems has several territories 
open in the Southeast. Excellent opportunity for 
the right man. Please give full detail n your 
first letter Reply Box l¢ BUTANE-PRO 
PANE News, 198 So. Alvarado St, Lu Angele 
57, California 


SALESMEN: EXCELLENT OPPORTUNITY 
FOR sales-minded LPG men, Both retail and 
dealer sales experience preferred. Several open 
ings in dealer sales and sales supervisory posi 
tions in expanding, established Compan Un 
usual chance for increased earnings and responsi 
bilities Reply Box 9, BUTANE-PROPANE 
News, 198 So. Alvarado St., Los Angeles 57, 
California 





SALES REPRESENTATIVE 
To call on LI Gas accounts in Ohio, Indiana 
and Kentucky Expenses, salary, and com 
mission. Must have good personality, willing 
to work ind have LP? gas background 
Furnish snapshot and history. 
Reply: BOX 20 
BUTANE-PROPANE NEWS 
196 So. Alvarado St., Los Angeles 57, Calif 











BUSINESS OPPORTUNITIES OFFERED 


LPG BULK PLANTS, WE SPECIALIZE in 
selling petroleum properties throughout Midwest 
Have number desirable plants for sale. OLE 
BRODD, PETROLEUM MARKETERS, 605 
Produce Bank Bidg., Minneapolis, Minnesota. 


MIAMI, FLORIDA, ACTIVE AREA RE 
TAIL bottled gas business. Priced right. Terms 
may be arranged for responsible parties. Reply 
Box 4, BUTANE-PROPANE News, 198 So 
Alvarado St., Los Angeles 57, Calif 


PROPANE AND AMMONIA PLANT FOR 


ALI Doing 1,500,000 gal Propane, 60,000 
gal. of Ammonia, and 75 ton of Complete 
Liquid Mix Fertilizer, This load can be doubled 
in three years time with little effort. All equip 
ment in first class condition. Located in Uy 


per 
Midwest. Keply Box 19, BUTANE-PROPANI 
News, 198 So. Alvarado St., Los Angeles 57 
California. 


BUTANE GAS & APPLIANCI CoO LO 


CATED IN Central Oklahoma. Doing $ 000 
gross last year Priced at inventor f equil 
ent Reply Box 18 BUTANE-PROPANE 
News, 198 So. Alvarado St Le Anwele 57 


California 
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FOR SALE — TRUCKS - TRAILERS 


FOR SALE—TRUCKS - TRAILERS - Cont. 





ANY USER WILL TELL YOU this 1400 
WG U-69 Twin ‘will earn more cost less 
IN EVERY WAY!” Mount this popular de 
livery unit on a new truck of your choice or 
on a truck you now have for only $1,935.00 
(Includes tax and mounting cost). It delivers 
more gas in less time because it’s equipped with 
high flow piping throughout. Trim skirting, 
P.T.O. spline jack shaft, Viking mechanical 
seal pump, 50 ft, filler hose and ICC lights 
Painted white enamel over red oxide Call 
NOR-TEX PRODUCTS COMPANY collect, 


C.5416, Denton, Texas 


FOR SALE—TRUCKS, TRAILERS—FOR 
something different in propane tanks, see Mas- 
ter Tank & Welding (Dallas) advertisement in 
this edition. 


1700 GALLON PROPANE TWIN TANK 
rPRANSPORT, 450 GM¢ tractor for sale 

000,00, Central Butane Company, Cameron, 
Texas 


FOR SALE--TWIN TANK 4100 GALLON 
PRANSPORT with A-50 Mack tractor, power 
take-off and pump, excellent condition. $4,000.00 
lransport Garage, Box 227, Durand, Michigan 


FOR SALE: 550 W.G. 1950 WADEHILL 
VARK TRAILER, Smith pump, meter, electric 
brakes 7:00 x 15 tires, jack and ball hitch. Very 

od and economical delivery. Reason for sell 
ing-—have outgrown it $1,250.00 complete 
Bayless L-P Gas Service, Box 215, Damascus, 
Ohio 


MAKES GAS DELIVERIES MORE PROFIT- 
ABLE; This new 1800 WG U-69 Nor-Tex Twin 
Delivery Unit operates FASTER and EASIER 
.. , delivers more gas in less time! Equipped 
with high flow piping throughout. Mounted on 
your choice of truck or on your present truck 
chassis for only $2,194.80 (including tax). Trim 
skirting, ICC lights, Viking mechanical seal 
pump, P.T.O. spline jack shaft and 50 ft. of 
filler hose. Call NOR-TEX PRODUCTS COM 
PANY collect, C-5416, Denton, Texas. 





NEW TRANSPORTS 
DELIVERY 
FROM STOCK 


Single or Twin 
6000 Gal. Twin 
7126 Gal. Single 
7356 Gal. Single 


Maximum Payload 
Write, Wire or Call 


ARROW 
EQUIPMENT 
CoO., INC. 
Phone Whitehall 8-558! 
1095 Harbor Ave. 
Memphis, Tenn. 








FOR SALE—USED DELIVERY TRUCKS. 
Several late model Propane Delivery trucks, 
1200 to 1600 WG, piped and ready to go. EASY 
TERMS. White River Distributors, Inc., 
Phone 570, Batesville, Arkansas. 





TRANSPORTS: SINGLE OR TWIN 
barrel; new or used; for lease, or sale on 
budget or rental sale plan. If you want 
maximum payload, with all of the latest 
equipment engineered to fit your truck, 
roads, and your hauling problem, get the 
LMC PAYLOADER 
Contact Lubbock Machine & Supply Co., 
Inc., Drawer 1589, Lubbock, Texas. 








DELIVERY UNITS: SINGLE OR 
Twin Barrel. Our prices are competitive. 
We invite comparison between the equip 
ment and price on our units with any com- 
petitive units. We believe we can give you 
the highest payloads per pound of gross 
vehicle weight. Write, wire, or phone, 
Lubbock Machine & Supply Co., Inc. 
Drawer 1589, Lubbock, Texas. 











FOR SALE—TANKS - CYLINDERS 


1800 WG MODEL 100, 250 LB. WP TRIM- 
skirted tank, mounted on 1956 Chev. Model 
6403 chassis, 2 speed, 9 x 22%, 10 ply rear 
tires, ONLY $4,300.00, Fed. Tax paid. Pack- 
aged Plumbing, meter, etc. available at regular 
prices. EASY TERMS. White River Dis- 
tributors, Inc., Batesville, Arkansas. 


FOR SALE: One 5,000 GAL. PROPANE 
TANDEM Tanker with excellent tires, new 
brakes, top condition. Also 1954 White tractor 
(Model 24PLT) which is in excellent condition 
throughout with new motor, new brakes, excel 
lent tires, new batteries. Top condition. Both 
priced for immediate sale. Burnett Butane Co., 
Clinton, Arkansas. Phone Ploneer 54102. 











FOR SALE: ICC 26-150 (RESTAMPED TO 
ICC 26-300) 88-lb. propane capacity cylinders 
13” ID x 45”. Average weight 123%. Equipped 
with caps and standard valves, safety type, less 
wheel handles. Good condition. Attractively 
priced at $4.50 F.O.B, Midwest points. Write 
for details and complete constioadiaeds Ad 
dress: CYLINDERS, P. O. Box 436, Kansas 
City 41, Missouri 





FOR SALE 
8 Types New Lift Truck Cyls. 
in Stock at All Times 
Immediate Shipment 
Write for Prices 
INDUSTRIAL SPECIALTIES COMPANY 


2238 W. Division Street 
Chicago 22, Illinois 








SKID TANKS 
— IN STOCK NOW — 
3000 gallon size built especially rugged for 
oil field use. Write, wire or phone 


Lubbock Machine & Supply Co., Inc. 
P. Drawer 1589 
Lubbock, Texas 
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FOR SALE—TANKS - CYLS—Cont. 


FOR SALE—MISC.—Cont. 





ABOVE GROUND 
PROPANE TANKS 


Long Term Financing Available 


FREE DELIVERY 
In Our Trade Territory 


Write TODAY For Prices and Details 


WHITE RIVER 
DISTRIBUTORS, INC. 


Batesville, Arkansas 


TEXAS 
MANUFACTURING CO. 


Gainesville, Texas 








PROPANE 
TRUCK TANKS 
Model! 100 with Trim Skirting. 
Prices INCLUDE Federal Tax 
and Mounting on Chassis. 


1400 WG — $1,534.00 
1500 WG — $1,630.00 
1800 WG — $1,843.00 
2000 WG — $2,081.00 
2200 WG — $2,318.00 
Your choice of 5 Models, 600 to 2300 WG 
Twin or Single 


Packaged Plumbing, pumps, meters, etc., 
and all makes of trucks available. 


LOW DOWN PAYMENT, up to 2 Years to 
Pay. Write for Descriptive Folder 


WHITE RIVER 
DISTRIBUTORS, INC. 


Batesville, Arkansas 











FOR SALE—MISCELLANEOUS __ 
DECALS MADE FOR TRUCKS, EQUIP.- 


ment. Small or large quantities. Catalog free 
Mathews Co., 827 S. Harvey, Oak Park, Ill. 





FOR SALE: 1—HG2 GASAIR MACHINE 
TO deliver 2500 cubie ft. per hour of 1400 BTU 


per cubic ft. propane-air mixture Mixture 
pressure at outlet 2-3 Ibs. PSI. Vaporizer direct 
fired. Operation automatic actuated from nat 
ural pressure at about 6 ozs. PSI. Unit will 
handle 40 gal. per hour giving 2500 cubic ft 
of mixed gas per hr. For full information write 
Butler County Mushroom Farms, Inc., West 
Winfield, Penna 


FOR SALE—IMMEDIATE DELIVERY! 
Eureka Smokehouse Burner Assemblies! For 
meat smoke houses using bottled gas. Completely 
automatic. Clean filtered smoke. Distributes 
heat uniformly. Low gas consumption. Auto 
matic temperature and pilot control. Less pro 
duct shrinkage. Fasily installed. Write for de 
scriptive pamphlet. Fureka Equipment Company 
P.O. Box 396, Beloit, Wisconsin 
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DON'T WAIT ANY LONGER 


Save Time, Labor & Meney 


with the SUPERIOR 


Precision Rotary Pump 
Write for descriptive folder 
INDUSTRIAL SPECIALTIES COMPANY 


22738 W. Division Street 
Chieago 22, Ilinois 








AEROQUIP — HEWITT ROBINS — GATES 


Let Us Supply Your Propane 
Hose Needs 
Immediate shipment from stock 
INDUSTRIAL SPECIALTIES COMPANY 


2238 W. Division Street 
Chieago 22, Ilinois 


AEROQUIP — HEWITT ROBINS — GATES 








SERVEL GAS REFRIGERATORS 


R400A W600A 
S400A BN600A 


Used: guaranteed in good operating condi 
tion. Modern, attractive, excellent condi- 
tion. Low delivery cost anywhere. Send for 
illustrated folder NOW. 


BEACH REFRIGERATOR CO. 
196-11 Northern Bivd. Flushing 58, N. Y. 
Phone Flushing 7-616! 








SELL MORE WITH 
DISPLAY CLASSIFIED ADS 


This is an example of the attention getting 
type faces available in display ads in the 
BPN Classified Section. Cost is only $12.00 
a column inch per issue, an ad this size (3) 
is $36.00. The large lines above are set in 18 


pt. Other available sizes are shown below. 


14 POINT DISPLAY 


12 POINT DISPLAY 
10 POINT DISPLAY 


Body type is set in 6 pt. like this sample 
An average of 6 words to the line. 





WANTED—MISC.—Cont. 
WILI BUY BUTANE OR PROPANE 
Storage Tanks 6,000 to 30,000 W.G. State 
size, working pressure, age, location and price 
Rey Box 14, BUTANE-PROPANE News, 198 
So. Alvarado St., Los Angeles 57, California 
WANTED USED 100% U-69 STORAGE 
rANKS 6,000 to 15,000 gallon capacity State 
ondition, age, price and equipment on tanks 
Reply Box 1, BUTANE-PROPANE News, 198 
So. Alvarado St., Los Angeles 57, Calif 

WANTED 


PROPANE SEMI-TRAILERS 
Approx. 4,000 WG preferred 
Send particulars and price to: 


Box No. 2, BUTANE-PROPANE News 
196 Se. Alvarado St., Los Angeles 57, California 





PROFESSIONAL SERVICES 





LP GAS INSTALLATIONS and 
ANHYDROUS AMMONIA PLANTS 


DESIGNED AND INSTALLED 
“There's No Substitute For Experience” 


PEACOCK CORPORATION 
Paul E. Peacock, Jr., Pres. 
Box 268, Westfield, N. J. 








INDIVIDUALLY DESIGNED 
Ammonia and LP Gas Plants 


H. Emerson Thomas 
& Assoc., Inc. 
Westfield, N. J. 








L. P. GAS 
INSURANCE 


Have your agent write us about our Com- 
plete and Comprehensive Coverage for Ade- 
quate Limits of Liability at Reasonable and 
Normal Rates with Specialized Safety En- 
gineering and Claim Service. Available only 
in Alabama, Arkansas, Arizona, Georgia, 
Kansas, Louisiana, Mississippi, New Mexico, 
Oklahoma and Texas. 

PAN AMERICAN FIRE & 

CASUALTY COMPANY 

Earl W. Gammage, President 

P. ©. Box 1662 Houston, Texas 

















WANTED—MISCELANEOUS 


WANTED: 18,! GALLON BUTANE OR 
PROPANE tank Will conside ther sizes 


lars in reply. Reply Box 15, BU 


State partic 
rTANE-PROPANE News, 19% 
Angeles 57, California 


WILL BUY YOUR USED PROPANE OR 
: 4. BULK tank for cash Reply Box 17, 
BRIU'TANE-PROPANE News 18 Alvarad 


Los Angeles 57, California 


Alvara o- 





BUSINES RECORDS 


BUSINESS RECORD FORMS. ALL 
WEATHER EZE-SNAP delivery invoices, for 
se when making LP gas metered truck de 
liveries, 1000 sets (3 part) imprinted with name, 
iddres and telephone. $17.50 per 1000 sete 
DEGREE DAY SYSTEMS, WOODSIDE 77, 
ss Se 


MISCELLANEOUS SERVICES 


CLIENTS OFTEN INCREASE PROFITS 
2% or more by using my cost reducing bulk and 
bottle operating procedures and sales procedures 
Property evaluations and special assignments also 
handled. Floyd F. Campbell, Management Coun 
selor, 821 Crofton Ave., Webster Grove 19, Mo 
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“These advertisers carry additional information on their 
products in the 1956 Butane-Propane Catalog. 
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BETTER BE SAFE: 


Install AC£ stress-relieved Propane Systems 






%, 





Every AC f Propane System, from little to 
relieved 
are competitive right down the line. QC f 
no more than ordinary 


large, is completely stress -yet prices 


quality cost propane 
ystems. 

holding three tank 
left from form 


Huge ovens, capable of 


cars, relieve residual stresse 
maximum resistance 
to fatigue and stre Hot-formed, 
ellipsoidal heads are shaped to allow perfect 
drainage. AC f sy 
Double butt welding under x-ray control give 
strong, flawle 


ing and welding, assure 
corrosion. 


tems are 


seams. 

Steel grit blasting removes all scale, ensure 
excellent bonding surface which lowe1 
maintenance cost 


always bone dry. 


tank 


For above ground or underground installa 
tions, why settle for less than an QC f Pro 
pane System? All tanks constructed to ASME 


Hartford 
All de 


ure and 


1952 W-SR code and inspected by 


Steam Boiler and Insurance Company 


igned for 250 pounds working pre 


meet all local and state regulations, including 
Ohio. Underwriters’ Laboratory seal of ap 
proval 


your nearest QC f 


For information, contact 


Sales Office or write Dept. B-2, American Ca) 
and Foundry Division, @C f Industries, In« 
30 Church St., New York 8, N. Y. 

‘ | Of Y k « Chicago e St. Lou e (le 
lar « P} eo W ii gton, D.C.e Fy > 
e Be I , W.Va 
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specialized to 
better serve you... 


Our most important 
specialty . . . to be your dependable supplier! The only 


Way We Can Stay in business is for you CO prosper! 


Anchor's huge tank car fleet, vast underground 


storage and nationwide organization assure you of 


dependable deliveries year-round. 





Anchorgas comes only 
from the newest, most modern plants; is tested and 
re-tested to assure you of LPG unparalleled in purity 


and quality. 


Go00d-b fs .. . Anchor personnel 
are experienced in all phases of the LPG business. They 
may be depended on for understanding, helpful advice 
businesswise, or even complete engineering help when you 
want it. Call an Anchor man about Anchor's year-round 
contract. It’s specialized to help you! Call Tulsa, 


CHerry 2-726]. 


SALES OFFICES: Des Moines, Shreveport, Toledo, Houston, Long 
Beach, Oklahoma City, Midland, Texas, San Francisco, Seattle, East 
Paterson, N. J., Hattiesburg, Miss., Calgary, Canada. 





